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The winners of First, Second and Third prizes in the very successful Home Moderniza- 
tion Contest staged recently at Wisconsin Rapids, Wis. See story on page 22. 
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A Comprehensive Service 
To the Forest Industries 








Forest Engineering. 

Timber Estimating. 

Timber Appraising. 

Forest Mapping. 

Aerial Forest Surveying. 

Timber Financing. 

Management of Lumbering Operations. 
Management of Timberland Estates. 
Purchase or Sale of Timberlands. 
Explorations and Timber Prospecting. 


Consulting Work. 


Send for Illustrated Booklet describing 
nature of our services. 
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Ideal for Home Garages! 


(Brick, Block or Frame Construction ) 


VENTO 


UTILITY SASH 


. . . and for small 
shops, stores, filling 
stations, barbecue 
stands, etc., too. 











They're inexpensive—provide cor- 
rect overhead ventilation or full 
opening. May be fitted with our 
standard outside screens. Patent- 
ed puttyless feature saves major 
cost of glazing, permits broken 
pane to be replaced in one minute. 
With windshield, the finest win- 
dow imaginable for cattle barns 
and poultry houses. Dozens of | 
uses make this item a real profit 
producer. 


Write for Catalog and Prices 
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PORTABLE and STATIONARY 


SAW MILLS 


...that do a better job 





Fig 1076 


| is shown the American No. 1 Variable Belt Feed 
Saw Mill known from coast to coast for its dependable ser- 
vice and all round efficiency combining light weight with 
great strength. Used with any kind of power from 15 to 
30 H.P. Maximum feed 414” per revolution of saw with 
gig-back about 1144”. 


The same improvements which make American No. 1 out- 
standing are incorporated in our heavier mills. There are 
eight different sizes of American mills. Also edgers, trim- 
mers, shingle mills, planers and a complete line of high 
grade wood-working machinery. Send for complete catalog. 


AMERICAN SAW MILL MACHINERY CO. 


55 Main Street Hackettstown, N. J. 
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Leading firms in the Lumber a 1 ie: 


Industry find in Metropolitan 
District important contacts with 
industrial and business groups. 
Here, also, are located the of- 
fices of the major transportation 
lines. 







. Metropolitan Dis- 
trict at the heart of 
Seattle's business is the 
logical office center for 
the Lumber Industry. 





Metropolitan ~~ 


Building Company 
1201 Fourth Avenue 
SEATTLE 
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A Problem of the New Year That 
Demands Drastic Action 


N CONSIDERING plans for the 
| new year the lumber industry will 
do well to seriously give heed to the 
necessity, so vigorously pointed out in 
a recent letter to manufacturers 
distributors Wilson 


and 


by Compton, of 


bringing about a better balance be- 
tween supply and demand. He directed 
attention to the fact that “on Oct. 1, 


1931, the industry was in 
stock 5,993,000,000 feet 
than necessary to meet the current de- 
mand; 4,603,000,000 than 
necessary to meet the average demand 
during 1930 and 1931; and 295,000,000 
feet more than on Jan. 1, 
which time the rate of national lumber 
consumption has declined one-half.” 
That situation demands drastic ac- 
tion. It can be corrected and the fu- 
ture welfare of the industry will de- 
pend largely upon the wisdom with 
which the problem is handled. No 
doubt, the most effective and speedy 
solution would be the heroic measure 
of the entire industry closing down 
and producing no lumber until surplus 
stocks have been worked off and avail- 
able supply brought within the limits 
of demand. The question is, does the 
industry feel disposed to take that ac- 


carrying 
more lumber 


feet more 


1929, since 


tion with its accompanying disastrous 
of idleness and 
among employees, inability of finan- 


consequences distress 
cially weak concerns to meet their obli- 
with resultant failures, and 
general demoralization in the industry ? 
This action seems inconceivable. 

Then there is the slower, but per- 
haps less generally painful, method of 
an orderly curtailment of production, 
accompanied by a more general par- 
ticipation in and more vigorous prose- 
cution of promotion campaigns to in- 
crease the use and widen the markets 
for lumber. 

Certainly, unrestrained production 
under existing conditions of a limited 
demand and a four and a half billion 
feet surplus would be folly unspeak- 
able, and it behooves every manufac- 
turer and every distributor to carefully 
consider and give heed to the facts as 
developed by the National Timber 
Conservation Board and transmitted to 
the industry by Mr. Compton. 


gations, 


There can be no question about the 
desirability of an orderly control of 
production that will permit the gradual 
liquidation of the surplus stocks, while 
avoiding, at least to some degree, the 


disaster that would follow a complete 
Just 
in fact, of greater im- 


cessation of productive activity. 
as important 
portance—is the effort, organized and 
individual, to increase the demand for 
There should 
be absolutely no cessation of activity 
along that line. ‘There is where the 
real battle line is drawn. Will the in- 
dustry present a solid phalanx there 


lumber and its products. 


and prevent any further losses of mar- 
will it accept defeat 
evitable and make no real effort to hold 
its present 


kets, or as in- 


lines or to regain ground 
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that has been lost? 

Pioneers in the lumber industry were 
recognized as fighters and renowned 
for their Their problem 
largely was that of production. 

Today, the problem is that of con- 


courage. 


sumption, of merchandising. 
AMERICAN [LUMBERMAN believes that | 
the present generation of lumbermen, § 


to the test, will not fail inf 

courage or in wisdom in meeting that 
problem. 
The New Year dawns with the in-! 
dustry facing a serious situation. The 
sincere wish of the AMERICAN LUMBER- 


now put 


* 


MAN Is that its close may find the lum- 
ber industry with victory inscribed on 
its banners, its problems solved, its 
passed 


days of adversity and 


manent prosperity its portion. 


per- fj 


The Small Yard Has an Important and| 
Continuing Mission | 


HAT ABOUT the small retail 
W yard? In days of consolidations 

and expansions and super-service, 
the idea drifts around freely that the lit- 
tle yard is near the end of its commercial 
rope. At the moment, to be sure, the 
expansion part of the program has been 
retired to cold storage; but, none the less, 
the industry seems to believe that with 
the demand for wider and wider service, 
expanded lines of building materials and 
collateral goods, and the heavy invest- 
ments involved, the little yard can not 
hope much longer to stay in the game. 
These things mean set-ups that have to 
sell big volume in order to pay expenses. 
The independent yard that sells less than 
$50,000 a year seems not to fit into the 
picture. 

But an industry as large and diversified 
as ours is one that must meet diversified 
It must meet them in diversified 
ways. The genuine small yard, and by 
that is meant the yard that is small not 
because it is inefficiently operated but be- 
cause its size and service meet a genuine 
and continuing community need, seems to 
have made satisfactory showings. On a 
percentage basis it has made a record 
which its larger neighbors might well 
covet. 


needs. 


In the first place, it does not have a 
heavy, fixed investment in real estate, 
office and sales equipment and delivery 
trucks that make serious drains upon 
earnings. The manager, who is usually 
the owner, knows his people as the big 
city dealer can not; and he is less likely 
to get hung up on doubtful credits, and 
less likely in times of caution to refuse 


credit to essentially good risks. He offers} 
a less spectacular service, to be sure, and | 
by the same token he has less money tied} 
up in service facilities. Contraction in 
times of depressed buying is hard enough 
for any yard; but as a rule the small 


dealer can do this drawing-in more suc-f 


cessfully and less painfully than can his 
larger neighbor. In good times he can} 
make a reasonable profit on fairly modest 





mark-ups; and in bad times his losses, | 
if he must suffer them, are relatively | 
small. 
The little yard that makes the trouble 
is the one that aspires to become a big} 
yard over night; that tries to compete in 
elaborate service and to sell jobs that are 
beyond its capacity. 
real retail yard at all but is merely aj 
wholesale outlet, put into business 
over-generous credit extended by a manu- 
facturer or wholesaler. Those yards 
that are not genuine products of com- 
munity needs, and that have the six-foot 
whistles hitched to four-foot boilers, are 
hereby omitted from consideration. 


But in our interest in modern ideas, | 


which is usually another word for elabor- 
ate and costly ideas, and in the service 
needed to put these ideas into effect, it is 
all too easy to overlook the conditions 
which produce the small yard. It is said 
that out of every hundred incomes in the 
United States, about ninety-four amount 
to less than $2,000 a year. Not all of 
these incomes can be stretched over home 
ownership; but a surprising number of 
them are, and it is clear that such homes 
must be modest. Purchase money must 
be made to do maximum service. These 
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buyers feel, and perhaps rightly, that they 
can not afford elaborate services. Neither 
do they feel like buying their compara- 
tively simple goods from establishments 
where the cost of elaborate plants and 
equally elaborate service departments is 
prorated over all the materials sold. These 
people naturally go to yards with set-ups 
that fit their particular level of needs. 
It has happened repeatedly these last 
two years that in large cities the big deal- 
ers have made earnest but not wholly suc- 
cessful efforts to hit upon uniform sales 
and price policies with small and outlying 
This at- 
tempt to fix prices but rather to establish 


competitors. has not been an 


mark-up percentages that shall include 
scientifically determined costs and reason- 
able profits. Apparently it can not be 


done with anything approaching uniform- 


Some Wage Adjustments in 
Building Trades 


CLEVELAND, Onto, Dec. 28.—Union carpen 
ters in Cleveland recently announced voluntary 
acceptance of a $2 reduction in daily wages. 
The old scale of $11 a day was to have been 
in effect until March, 1932, but a new scale 
has been agreed upon of $9 a day, effective 
Jan. 1. 


Urica, N. Y., Dec. 28.—VPlumbers and steam 
fitters of Utica recently voted for a $1 a day 
reduction in wages and a 5-day week, begin- 
ning immediately. This action, which followed 
conferences between employers and employees, 
is expected to stimulate building, especially if 
other unions take similar action. 


At a meeting of the Landis Award Employ- 
ers’ Association in Chicago this week, an 
nouncement was made of an adjustment in 
wages paid laborers and building mechanics 
working on Landis award projects. Under the 
new scale, building mechanics will receive $1 
an hour and laborers 70 cents, compared to 
the former scale of $1.25 and 82.5 cents respec- 
tively. It is confidently expected that this will 
have a marked influence in bringing about an 
early revival of building. 





Store Tax Applicable to Lumber 
Companies in Indiana 


INDIANAPOLIS, INp., Dec. 28.—In a ruling just 
made by the Indiana attorney general regarding 
the definition of a “store” as applicable for tax- 
ation under the State tax levied by the 1929 
legislature, the lumber industry, from the mills 
on down will have to pay the tax. It is pos- 
sible there are some Indiana mills that will not 
have to pay if they don’t maintain selling 
agents, but outside lumber interests which main- 
tain selling agents in the State, all jobbers and 
all retailers will be hit. The tax is graduated 
from $3 for one “store” up to $25 for each store 
over twenty. 

The ruling says “agents representing home 
or foreign concerns, having offices and taking 
orders” will be made to pay the tax. For in- 
stance, if a lumber company maintains a selling 
agent in one or more of the principal cities of 
the State, for each agent a tax must be paid 
and since they all are employed by the same 
organization, they will be subject to mounting 
taxation as provided in the law. 

When the bill was introduced in the legis- 
lature, the lumber industry paid little attention 
to it. It was a chain store law and there are 
few chains of any sort in the industry. And 
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ity, and there has been a margin of fric- 
tion which can not be charged to the ill 
will of either party. The big dealer sees 
his steady customers, under stress of 
hard times, trying to get their needs sup- 
plied by the yards with lower overhead 
and lower prices. Rather more often he 
sees these customers ready to quote small- 
yard prices on staple goods and _ trying 
to beat down the price of big-yard serv- 
ice to that level. On the other hand, the 
small-yard owner can hardly be expected 
to give up his one big selling advantage. 
lf his set-up makes possible lower prices 
on what he sells, and if he gives up that 
advantage by going to the big-yard price 
level, he simply delivers his trade to the 
big yard. Customers can hardly be ex- 
pected to pay big-yard prices unless they 
get big yard service, 


they were not “stores.” So the thing met with 
virtually no opposition. It is conceded the 
present law is but a beginning and it is more 
than likely the next legislature will at least 
make some increases unless there is more of a 
popular opposition than there was the last time. 





New Sales Company Organized 


MINNEAPOLIS, MINN., Dec. 28.—Announce- 
ment has just been made of the organization 
of the Winton Lumber Sales Co., of Minne- 
apolis, which will have entire charge of sales 
in the United States of the products of Win- 
ton Idaho white pine and spruce mills. For 
several years the sales of these mills in the 
United States were handled by the sales office 
of the Winton Lumber Co., 2600 Foshay Tower, 
Minneapolis, and headquarters of the new sales 
company will be at the same address. 

The mills represented by the Winton Lum- 
ber Sales Co. will be the same as those repre- 
sented under the former arrangement, as fol- 





The landlord won't care how 
much noise the children make if 
you own your home. 





lows: Winton Lumber Co., Gibbs, Idaho, man- 
ufacturing Winton genuine Idaho white pine; 
The Pas Lumber Co. (Ltd.), The Pas, Man., 
and Eagle Lake Spruce Mills (Ltd.), Discombe, 
B. C., both manufacturing western Canada 
white spruce. 

There will be no change in sales policies 
from those that have hitherto prevailed in the 
marketing of Winton products except that 
orders will be accepted and shipments invoiced 
by the Winton Lumber Sales Co. 


Company Has Fellowship Meet- 
ing at Christmas 
Kansas City, Mo., Dec. 28.—The Long-Bell 
Lumber Sales Corporation, Kansas City, held 
its annual Christmas services in the general of- 
fices of the company in the R. A. Long build- 
ing, the day before Christmas. S. H. Staley, 
of the accounting department, presided. The 
program included the singing of Christmas car- 
ols, Scripture reading and prayer. M. B. Nel- 
son, president of the company, expressed ap- 
preciation for the co-operation shown through- 
out the organization. R. A. Long, chairman of 
the board of directors, was introduced, and 
spoke briefly on the value of meeting together 
and enjoying the company of others. 
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While these frictions are irritating, it 
seems probable that the division of cus- 
tomers between the two types is fairly 
well fixed. A buyer knows whether he 
wants low prices with modest service and 
narrow selection of materials or whether 
he is willing to pay the larger price for 
the more extensive service and selection 
which the big yard offers. 

But the big field for the small yard is 
doubtless the small town. There it de- 
velops its service in terms of fairly uni- 
form local needs. When a person re- 
members those income figures, it seems 
likely that the small yards, with good 
management and without delusions of 
erandeur, have an imnortant and a con- 
tinuing mission. In fact, at the present 
moment, the industry without them would 
practically be sunk. 





Court Enjoins Exclusive Patron- 
age Contracts 


New Orveans, La., Dec. 28.—Appeal to the 
next higher court will be taken by the Gulf- 
United Kingdom Steamship Conference when 
the actual terms of the temporary injunctive 
writ, indicated by Federal District Court here 
as to issue on behalf of the American Pitch 
Pine Export Co., are made known, according 
to George H. Terriberry, counsel for that 
group. 

The Appeco, as the pitch pine organization 
is known as, won its tilt in the lower court here. 
On Sept. 17, it filed injunctive proceedings 
against the steamship lines comprising the Gulf- 
United Kingdom Conference on the grounds 
that certain exclusive patronage contracts 
(under which shippers giving all their business 
to those lines obtained a substantially lower 
rate than others, as also temporary lowering of 
ocean rates during periods marked by sailing 
of tramp steamers under special charter) are 
violations of the Clayton and other anti-trust 
acts, and that, since the contracts in question 
do not carry the specific approval of the Ship- 
ping Board, immunity from the terms of the 
acts is not granted. The temporary writ was 
denied after a hearing on Sept. 28, but, after 
oral argument and filing of briefs recently on a 
motion to dismiss, the court changed its orig- 
inal view according to the ruling of Dec. 24. 

The case is important in its bearing on steam- 
ship operation, and, whatever ultimate decision 
is won in the courts, may be an important fac- 
tor in determining the future of the Appeco. 





To Resume Plant Operation 


ASHEVILLE, N. C., Dec. 28.—Operation on at 
least a 50 percent basis will begin at the Bemis 
Lumber Co.’s plant on Jan. 15, H. C. Bemis, of 
Asheville, president, announced after a visit to 
the location near Robbinsville, N. C. Timber 
cutting crews have been in the field for two 
weeks and logs are beginning to move to the 
band mill. Wage scales and operation costs 
are being adjusted to the present prices of lum- 
ber through the co-operation of employees, Mr. 
Bemis pointed out, and, if a scale of manufac- 
ture can be maintained to meet the economic 
conditions of the country, the production will 
be placed on a full-time basis. The mill has 
been idle for about a year. 


—_—_—_—_—_—_—_— 


THE GREENVILLE (Ill.) Advocate says that 
southern Illinois has on an average gained a 
new industry every nine days in the last twenty- 
seven months and now employs 68 percent more 
people than in 1914. 








QUERY AND COMMENT 


Comparative Strength of Woods 


We are trying to learn if there is any 
rating of woods according to strength so 
that one can tell how much stronger a 


given piece of gum wood or some other hard 
wood is in comparison to a similar piece of 
certain softwoods. In other words, from the 
standpoint of strength alone, how do the 
various woods rank and how definitely and 
accurately can these comparisons be drawn? 
INQUIRY No. 2746. 

{This inquiry is made by the research depart- 
ment of a metropolitan organization. It is 
likely that the most readily available source of 
this information is in the bulletin of the United 
States Department of Agriculture listed as 
Miscellaneous Publication No. 46 and entitled 
“The Strength of North American Woods,” 
which may be obtained from the Superintendent 
of Documents, Government Printing Office, 
Washington, D. C., at 5 cents each. A some- 
what more comprehensive publication on the 
strength of American woods is United States 
Department of Agriculture Bulletin No. 556, 
entitled “Mechanical Properties of Woods 
Grown in the United States.” 

Some time ago the Lumber Division of the 
Bureau of Foreign and Domestic Commerce of 
the Department of Commerce published as a 
supplement to Trade Promotion Series No. 19, 
entitled “The French Lumber Market,” a table 
‘of the “Strength Values for Various American 
and European Species of Wood,” which also 
may be obtained from the Superintendent of 
Documents. 

The whole subject of wood strength is treated 
in the book, “Timber, Its Strength, Seasoning 
and Grading,” by Betts. This book, which is 
supplied by the AMERICAN LUMBERMAN at the 
publisher’s price, $3 a copy, contains compre- 
hensive tables as well as much additional in 
formation.—Eb1Tor. | 


. 

Grounds for Contesting a Patent 
We like to have you advise us what 
can be done toward contesting a patent after 
it has been issued by the Patent Office if it 
can be proved that the patent covers an article 
that has been used for many years by others 
than the person to whom the patent has been 
granted.—INQurirRy No. 2,744. 


should 


[This request comes from Tennessee. Patent 
law is a specialty and the editors of the 
AMERICAN LUMBERMAN can not undertake to 
advise an inquirer definitely as to the procedure 
in court or in the preparation of his case in- 
volving rights under a patent. However, this 
inquirer has in his request mentioned the 
grounds or at least one ground on which rights 
claimed under a patent may be successfully con- 
tested; for it has been held that a patent is 
invalid if the patented article or device has been 
in public use or on sale in this country for 
more than two years before the patentee’s ap- 
lication for the patent, or that it had been 
abandoned to the public. 

To be patentable an invention must be new 
and it must be useful, and it must not have 
been known or used by others in this country. 
Among the grounds on which rights claimed 
under a patent may he successfully contested 
are the following: 

First: That for the purposes of deceiving 
the public the description and specification filed 
by the patentee in the patent office was made 
to contain less than the whole truth relative 
to his invention or discovery, or more than is 
necessary to produce the desired effect; or, 

Second: That he had surreptitiously or un- 
justly obtained the patent for that which was 
in fact invented by another, who was using 
due diligence in adapting and perfecting same; 


r, 
Third : That it had been patented or de- 
scribed in some printed publication prior to 
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his supposed invention or discovery thereof; or, 

Fourth: That he was not the original and 
first inventor or discoverer of any material or 
substantial part of the thing patented; or, 

Vifth: That it had been in public use or 
on sale in this country for more than two years 
before his application for a patent, or had been 
abandoned to the public. 

While it is true that a patent granted by the 
Patent Office is prima facie valid, it will be 
seen from the foregoing grounds for contesting 
a patent that the possession of letters patent 
guarantees neither the validity of the patent 
itself nor the rights claimed under it. How- 
ever, it is true that a valid patent constitutes 
a species of property that may be bought, sold 
and defended as can tangible possessions. If in 
the present case the inquirer can prove that the 
patented article or device “has been used for 
many years by others than the one to whom 
the patent has been granted,” he can success- 
fully contest the claims of the patentee under 
the patent.—Ebp1Tor. | 


Snow Fence and Machines to 
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lished in the AMERICAN LUMBERMAN several 
years ago and its records may not now be com- 7 
plete. Concerns who are in position to supply 
this snow fencing, or others who may be inter- 
ested, are invited to communicate with this 
paper. The name of the inquirer will be sup- 
plied upon request.—Ebiror. | 


eat a 


Cold Dipping to Prevent Stain 


Please give me some information about cold 
dipping soda solution for dipping green lum- 
ber. The portable and tractor mills could in- } 
crease their profit by dipping to prevent stain, 
The larger plants use a hot bath. The Forest 
Products Laboratory of Madison recommends 
that small mills dip their better grades. What ? 
hardwoods are dipped? Will you give me the! 
names of several who are authorities on this? 
I want information as to the proper mixture 
of the soda for best results, and also want 
to get up drawing showing how simply the 
vat can be constructed.—INQuIRY No. 2,747. | 


ad 


od 


[This inquiry comes from the head of a con- 
cern in a southern city, that for a long time / 
has supplied certain mechanical equipment to/ 





Make It 


Will you send 
addresses of 


also the names of concerns 


please me 


[This inquiry comes from a reader in Wash- 
The names of several concerns, which 
has been 
are in position to supply a woven wire slat 
snow 
This information 
was developed through a similar inquiry pub- 


ington. 
the AMERICAN LUMBERMAN 
fence generally used for 
been supplied to the inquirer. 


the 
manufacturers of 
making 
to manufacture snow fence?—INQuIRyY No. 2745. 


mills in that territory. 


He has been advised | 


that the cold dip to prevent sap stain in lumber, 


names and 
snow fence; 
machines 


advised 


fencing, have 


which has proved to be most satisfactory, is | 
Lignasan, developed and being marketed by the 
du Pont interests. 
fully both for hardwoods and softwoods and by 
both large mills and small portable mills. 
inquirer, whose name will be supplied upon 
request, has been given the names of some} 
companies who are using this cold dipping | 
process on hardwoods, and it has been sug- 
gested also that he get in touch with the manu- 
facturer of this chemical. 


This is being used success- | 


The | 


E-piror. | 
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Burr & McLeod will soon be- 
gin the erection of a new mill 
at Orange, Tex., which will 
make the thirteenth in that city. 
G. W. Michel, at the same 
place, is extending the railroad 
switch from Lutcher & Moore’s 
mill down the river for three- 
fourths of a mile, and it is pur- 
posed to erect a large steam 
mill on this track, parties of 
competent financial ability hav- 
ing the enterprise in hand. 

* . a 


With this number of the 
LuMmeerRMAN its eighteenth vol- 
ume is closed. Unfortunately, 
however, 1881 happens to be 
one of those years which pos- 
sess 53 Saturdays. Today 
makes the 52nd Saturday on 
which a copy of this paper has 
been presented to its reader 
in this year and satisfies all 
moral and legal obligations be- 
tween it and its patrons. But 
the LumsperMan is not disposed 
to take a week’s vacation, much 
as its over-worked force might 
enjoy it. On the contrary it 
will appear to its readers next 
week just three times its cus- 
tomary size in the shape of an 
extra special number, contain- 
ing its ninth annual review of 
the lumber product of the 





Northwest, and for the first 
time in the history of the lum- 
ber trade or of lumber trade 
journalism will endeavor to 
show the balance sheet of the 
year’s business on the 31st day 
of December. 


+ * - 
The newspaper man_ who 
plods around town obtaining 


information that is destined to 
make others happy and rich, 
meets with all sorts of people; 
the grave, the gay, the obliging 
and the unobliging. Luckily, 
however, for the LumsperMaAn’s 
plodding man, there are not 
many of the latter to be met 
in the lumber business—only 
just enough to make a con- 
trast. It would be unreason- 
abe to expect that all dealers 
would have a conception of just 
what the newspaper man 
wants to know, but with few 
exceptions they all mean well, 
and that of itself is a rare vir- 
ture for a man to have about 
him. The plodding man always 
rejoices when the office of the 
N. Ludington Co. is reached. 
He is just as welcome in the 
innermost recluseness of the 
place as if he were a million- 
aire dealer from Omaha look- 
ing around for a full stock. 





Mr. Capreal says that he has 
secured a syndicate to under- 
take the construction of the) 
Huron & Ontario ship canal, | 
and all he wants now is the 
trifling matter of 10,000,000 
acres of land by grant from the} 
Dominion government. At the/ 
rate the syndicates are clamor- | 
ing for land the Canadians wil 
have to borrow a slice of their 
neighbors to have enough to} 

: 


+ 


go around. 


« * 7. 


The remarkable mildness of 
the month of December is not] 
only exciting a good deal of | 
speculation among the com-| 
munity in general lest its con- | 
tinuance would be provocative | 
of a vast amount of sickness 
during the next season, but is 
exciting serious apprehension 
among the lumbering frater- 
nity of the Northwest lest they 
be prevented from putting into 
the streams the large log crop 
which from present appear- 
ances will be demanded for 
consumption the coming year. 
In no portion of the logging 
district of the Northwest has/ 
there been any snow fall. Sev- 
eral of the camps have dis- 
missed a large portion of the 
crews. 
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LUMBER MARKET REVIEW 


Southern Pine Deliveries Are Being Delayed a Little; 
Prospects for Railroad Demand Good 


‘Trade in southern pine is seasonally small, but the market 
has been developing strength as a result of a curtailment 
of production caused by heavy rains. The smaller mills 
find it impossible to log or ship. Cases are reported of 
buyers offering premiums for quick shipment, but of course 
the amount of such business is rather small. Retail yards 
have been doing little actual buying, but their inquiry indi- 
cates an intention to place business soon after the first of 
the year, and it finds prices firm. The list as a whole shows 
no buoyancy, but stocks getting into low supply are firming 
up. The items moving best at present are timbers for 
domestic construction purposes, and demand for these is 
said to be more than keeping even with production. Rail- 
roads normally are big users of southern pine, and have 
large needs, which they are expected to begin filling as 
soon as measures for their financial rehabilitation have been 
completed. It is generally felt that the strength of south- 
ern pine’s position will not disclose itself until yards begin 
to sort up their stocks. To do business on present low 
stocks, yards require quick delivery, and shipments are 
beginning to be delayed. 


Inquiry for North Carolina Pine Shows Improvement; 
Rains Reduce Roofer Output 


The last two weekly reports from the North Carolina pine 
mills showed bookings of identical plants actually larger 
than during the corresponding period of last year—those 
during the week ended Dec. 19 were 22 percent larger. 
\ olume, however, is seasonally small, but the kiln drying 
mills seem to have profited by the fact that inclement 
weather has greatly restricted operations and shipping of 
the air drying small mills. The general feeling among both 
sellers and buyers is that prices may stiffen. Mills have 
considerably reduced their stocks during the year and feel 
no inclination to force better grades on the market. Buyers 
are less disposed to haggle over present low prices, and 
have in fact placed some business for January shipment. 
Box mills apparently have low stocks, as they permit ship- 
ments to go torward rapidly. Retail yards are not willing 
to add much to their stocks, but their inquiry indicates they 
are planning to enter the market during January for more 
liberal amounts. 

astern and northern demand for roofers is too inactive 
to permit prices to show the influence of forced curtailment 
in production through recent rains and floods, and 6-inch 
have sold as low as $9. The producers are hoping for an 
early strengthening in quotations. 


West Coast Markets Are Dull But Prices Are Steady 
on a Low Basis 


The rail market for West Coast lumber is very dull, as 
is to be expected at the year end, but is apparently hold- 
ing up a bit better than it usually does. While identical 
mills reported that orders during the week ended Dec. 12 
were 53 percent of those for the corresponding week’s last 
year, orders booked the week ended Dec. 19 were 79 per- 
cent of last year’s. Prices reported during the period ended 
Dec. 29 also indicate market steadiness in leading items. 
While there was a drop of about 20 cents in flooring aver- 
age, No. 1 boards kept steady, and in drop siding and 
2x4-inch No. 1 dimension there were advances of about 
40 cents. Lack of railroad buying was severely felt all 
year, but railroads have large and urgent needs for 


lumber, and it is probable they will soon be entering the 
West Coast market following financial aid from the Govern- 
ment, increase in rates and reduction in labor costs. 


The Atlantic coast market has been steadied by with- 
drawal of boats from the intercoastal run, and consequent 
firming up of rates on a basis of $9 for January and $9.50 
for February. Eastern buyers are reluctant to stock up, 
but it is likely that more buying will be done in January, 
especially as prospects for retail trade have improved by 
a pick-up in general business activity in that section, accom- 
panied by decrease in building costs through reduction of 
building trades wage scales. California business, both 
city and rural, continues quite slow. 

There is little encouragement in the outlook for export 
trade. The two best recent customers are practically at 
war, and Japanese buying power is thought to be declining. 
Internal financial troubles and unfavorable exchange are 
greatly restricting purchases of Europe and South America. 
Ixport orders now being booked are said to be at quite 
unsatisfactory prices. 


Reduced Stocks and Low Production of Western Pines 
Are Strengthening Market 


Latest reports from the Inland Empire and California 
pine mills show that identical plants were cutting about 
40 percent as much as they did last year, and selling about 
75 percent as much, sales being double the production. 
Sales representatives indicate that buyers will be in the 
market for larger amounts soon after the first of the year, 
but most of them are still holding off. Prospects for de- 
mand from the millwork industry are reported to be espe- 
cially promising. Shop lumber has been getting into rather 
low supply, and will probably strengthen, so there is every 
reason for buying a little ahead of actual need. The selects, 
especially D grade, are less plentiful, and their prices are 
developing firmness. The mills usually accumulate during 
the summer period of peak production, to supply their 
winter and spring trade, but so far this year the shipments 
have been about 10 percent in excess of the output. With 
production down to a record low point, there seems little 
room for doubt that the market will show an upward trend 
which will stimulate buying. 


Hardwood Curtailment Is Stimulating the Inquiry; 
Consumers’ Stocks Are Very Low 


The floods now inundating southern hardwood lowlands 
are giving the market a very strong undertone. Total 
output of hardwoods this year has been 40 percent less 
than it was last year, and shipments have exceeded it by 
20 percent, so that the market will be sensitive to any 
further curtailment in the supply. The principal demand 
at present is from the automotive industry, from which 
some large inquiries have been received. Furniture makers, 
taking note of the market trend, are more interested in 
purchasing, but are not expected to place large orders until 
after their January shows. Millwork and flooring plants 
for the most part are holding off, because their own trade 
is quiet. Reports say that stocks of these consumers are 
at the lowest point on record, following a year of very 
cautious buying on a weak hardwood market. One report 
says that current inquiries indicate a real desire to do busi- 
ness, a number of them coming by wire. There are a fair 
number of export orders on mill books, but, though some 
inquiry is reported, not much new business is being placed, 
because of the disorganized exchange situation. 


Lumber Statistics Appear on Page 34; Market Prices and Reports on Pages 49 to 52 
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7 Homes Modernized 
as Result of Contest 


Wisconsin Rapips, Wis., Dec. 28.—l*or the 
first time in the history of the building indus 
try a Hlome Modernization Contest has been 
confined to a single community—and with ex 


ceptionally fine results. 

Take for instance the Home Modernization 
Contest conducted by the Wisconsin Rapids 
Daily ‘Tribune in conjunction with the Kellogg 


Bros. Lumber Co., a large central Wisconsin 
lumber concern, and the Wisconsin Rapids 
Local No. 820 of the United Brotherhood of 
Carpenters & Joiners, which was confined to the 


trading area served by the daily newspaper. 

The set-up was exceptionally simple and the 
results paid for the expenditure ten times over. 
For a number of The Tribune had been 
conducting a on which 
particular buildings 
Modernization after it 
had been built in the 
columns. 


W. | 


years 
building 
laid on 
care of the 
without 


weekly 

Was 

and 
were 


page 

new 
home 

mention 


stress 


Huffman, editor and manager of The 
‘Tribune, who was connected with several 
building industry publications and always had 
considerable interest in home building and mod 
ernization, presented a plan tor the contest 
which finally materialized into the actual thing. 
lle appeared before officers of the Kellogg Bros, 
company, offered his proposition and stated that 


also 


Che Tribune would match any sum of money 
which they would offer for prizes. They put 
up $100. The next step was to go before the 


local unit of the United Carpenters & Joiners. 
There, too, he offered the proposition that he 
had made to Kelloggs. The meeting voted 
acceptance of the plan and endorsed the con- 
test with a $50 contribution towards prizes and 
voted to conduct a strong modernization ad- 
vertising campaign, as also did the lumber com 
pany. 

Organizations in varied lines of business ac 


tivity were informed of the contest, and were 
asked for suitable news stories dealing with 
modernization of homes and buildings. They 


responded in good fashion and the contest was 
announced with four full newspaper pages 
carrying information of interest to home owners 
who were prospective modernizers. 

The entries began to come in—interest was 
keen, for here was a chance to modernize the 
home, get recognition for it and perhaps win 
one of the 17 cash prizes, totaling $300, And 
by the time the contest pages had appeared 
and they were published every Monday—a few 
times home owners realized the low cost of 
modernization operations. Others came in, and 
by the close of the contest on October 31 there 
were 17 modernized homes entered in the con- 


test, which was conducted in a community of 
10,000 people. 
There came time for the judging. A com- 


mittee consisting of Don S. Montgomery, sec- 
retary Wisconsin Retail Lumbermen’s Associa- 
tion; August Staffeld, president Wisconsin 
Rapids Central Labor Union, and Mr. Huffman, 
was selected. They inspected every contest en- 
try and upon return from the inspection trip 
expressed surprise at the wonderful results 
obtained. 

kK, T. Bodette, jr., the owner of a house which 
had stood for 31 years and which was built 
in the days when if an addition was needed it 
was merely “tacked on” with no thought of 
architectural beauty—won the first prize of $75. 
He had made changes in his home which made 
it worthy of the position it occupied—next door 
to a new and modern home. And all this was 
brought about for about $2,000, which he spent 
for a complete job, including bathroom, base- 
ment, furnace, addition of a dormer and shin- 
gling of the entire exterior. 


What had been a gloomy looking farm house 

one that was built about half a century ago 
and was never painted—with siding curling at 
the edges, was second-place winner. It was 
owned by Gus Eberius and was located about 
six miles south of Wisconsin Rapids. lor an 
expenditure of only little more than $200 Mr. 
Kberius had built on a front porch, shingled 
the exterior and painted the window and door 
frames to give his place of abode the appear 
of a new structure. 

lLlardwood floors throughout, replacing of a 
“tacked on” addition with a modern one; trans 


anee 


| RESOLUTIONS 


It’s the beginning of a New Year. 
I'm sort of glad 

That 1931 has come to an end. 

Not that I want to be any older, 

But it’s been a hectic time 

1 | Lots of anxiety, worry and trouble. 


It’s been mighty hard at times 
To say: “No, [ won't spend 
All my money for just a good time.” 
| I've been trying 
|| ‘To cut down on my expenses; 
|| To make the Out Go 
A little less than the In Come. 
My, but it’s been hard 
To cut out some of those 
Who, when you tell 
Them you've got to “go easy,” 
Say, “Oh, come on-—have a good time; 
| If times don’t get better 
We will all be broke together.” 
That’s a poor excuse—and you 


old 


friends 











I hope that tomorrow is a clear day. 

I want to clean out a lot of old stuff; 
I'm going to begin on a new time card; 
Up earlier; 

|| Begin the day with a smile; 

|| Meet my job with my head up; 

Do today the things 

|| That should be done today; 

Pay as I go, and 

Go only as fast as I can pay. 

And balance my budget. 

|| I’m going to stick to it. 

| I'll cut, trim my expenses, 

} So that there will be a little left 
From the In Come 

After the Out Go, 


But there is something else 
| Besides this matter of money 
When you come to talking 
| About the New Year; 
It has to do 
With your own personality. 
| Every red-blooded man 
| Wants to make a record for himself. 





know it. 
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See Pictures of First, 


Second and Third Prize § 
Jobs on Front Page> 


Secretary Montgomery, following the judging 
of the contest entries, in congratulating the con- 
ductors of the contest said: 

“You have done a wonderful thing for your 
city and community in many, many ways. You 
have improved its physical appearance by re- 
moving the ancient and in some anti- 
quated buildings, and replacing them with new 
models of correct architectural design. Unques- 
tionably you have instilled in your community 
a desire for new’ and improved homes, the 
influence of which will be felt not only by those 
living in the modernized homes but also by 


cases 


Hie wants to carve out a place 

His own little niche. 

He wants to add to his friends; 
And continue to hold their love 
As the days and years go by. 


I'm going to try 

And cut out the short answer; 
The “know-it-all” attitude. 

I won't be so quick 

To cut in on the conversation. 
In other words 

I'll try to be more modest; 

Ill make my kind deeds 

Speak for themselves 

Instead of speaking about them. 


I wish I could go back 

And erase some of the unlovely records 
Of last year. 

But I can’t do it. 

I do so hope though 

That I may remain true to this 

My purpose: 

To be a kinder man; 

To be more careful of my speech; 
More thoughtful of my friends; 

More charitable; 

Listen oftener and longer; 

Not talk so much, but when I do 
I'll try to modulate my voice 
So that it carries a message | 
Of good cheer. 





When the end of 1932 comes 
I want the record 
To be a better one than that of 1931. 


Wouldn’t it be wonderful 

If all the good fellows that you know— | 
And all those that they know, 
Wou!d bind themselves 
Into one big “Good Will” society for 1932; 
To make it the best year 

In all our lives; 

No dues—no by-laws; 

Only one rule to go by; 

The Golden Rule? 














forming a recessed porch into a delightful sun- 
room, and putting in his own water system and 
a modern bathroom, won third place and $50 
for George Cook, the owner of a farm home 
which had stood for nearly 50 years. 

The fourteen other prize winners, all of them 
located in the city proper, revealed similar out- 
standing changes for very low expenditures of 
money, and now they all enjoy living in modern 
structures. 


those who are living in homes which are to be 
improved by modernization.” 

The carpenters’ union and the Kellogg Bros. 
company officers made similar statements, and 
stated their desire to see The Tribune conduct 
a similar campaign next spring and summer; 
and it will be done, for The Tribune’s slogan 
of “A Constructive Newspaper” was never bet- 
ter fulfilled than in the Home Modernization 
Contest. 





PEON RY SP er | apa 


eoereye~« 


Se OE Tae ores, 









Janu 





flam. 
irres 
man 
nom: 
Cac 
uct ¢ 
colle 
has 
the « 
Tl 
step] 
ing, 
fires 
the | 
vent 
\W 
wari 
of 1 
lire 
and 
pret 
the | 
little 
the 1 
an O} 
smol 
Gi 
wide 
five-' 
10, 
lords 
mad 
old { 
tures 
nook 
Crow 
roma 
to s1 
were 
grea 
TI 
whic 
Ame 
one 
featu 
hom 
the | 
enou 
sizah 
were 
ing, 
with 
neys 
So 
ful \ 
lonia 
every 
the | 
room 


of FE 






1932 






st, F 
Ize | 
ige | 


dging 
- con- §F 


your 
You 
y Fe 
anti- 
1 new 
iques- 
yunity 
;, the 
those 
SO by 


OVE Mie) MO tT tales 











ane ell 


PRR eR RE 











iow— 








ire to be 


gg Bros. 
ents, and 
- conduct 


summer ; 
’s slogan 
ever bet- 
rnization 





2 a er 


ee 


| a 





January 2, 1932 


AMERICAN 






LUMBERMAN 














mm 











m 
wn 














a 


a0 


“0st € 








By Your Own Fireside 


The light of the dancing 
flames has always held an 
irresistible fascination for 
mankind. From the ancient 
nomad on the slopes of the 
Caucasus to the latest prod- 
uct of super-civilization and 
collegiate sophistication man 
has always loved to sit by 
the open fire and dream. 

The open of the 
steppes gave place to smok- 
ing, choking, blackening 
fires inside the wigwam and 
the hut. Then somebody in- 
vented the fireplace! 

What a great step on- 
ward towards the comforts 
of modern life that was! 
lireplaces became popular 
and soon every castle of any 
pretension had one, though 
the common home still had 
little more than a hollow in 
the middle of the room with 
an opening in the top for the 
smoke to find its way out. 

Great open fireplaces with 
wide chimneys, and roaring, 
five-foot logs, were the fash- 
ion, around which the feudal 
lords and their entourage 
made merry. But those fine 
old fireplaces with their pic- 
turesque yule logs and ingle- 
with their boistrous 
crowds singing “Was Hail!’’, 
romantic as they sound, used 
to smoke a lot too, and they 
were possible only in the 
great baronial halls. 

Then came the fireplace 
which our Colonial period in 
America was to develop into 
one of the most charming 
features of those lovely old 
homes still so plentiful in 
the Kast. They were small 
enough to fit into any of the 
sizable rooms of those days, 
were beautiful, comfort-giv- 


fires 


noc k S, 


ing, comparatively clean, 
with their well-built chim- 


neys and handsome andirons. 

So popular and so success- 
ful were they that old Co- 
lonial houses had them in 
every bedroom as well as in 
the living rooms and dining 
rooms. One of the charms 
of European visiting today 





is the fireplace in the bed- 
room which still prevails 
over there. 

sut in America efficiency 
won in the race with charm 
and the ugly but competent 
furnace and steam radiator 
almost obliterated the lovely 
old fireplace for a decade or 
two. They were chancy, 
those old fireplaces. Only 
luck could guarantee their 
smokelessness. Nobody 


ever knew whether the 


ern homes are built with a 
fireplace in the living room 
and frequently in one or 
more of the bedrooms. A 
new idea is spreading about 
the country and home build- 
ers who have tried it are en- 
thusiastic about the fireplace 
in the sunroom. It is prac- 
tically always a feature of 
the summer cabin. 

In this one feature, as in 
many others, modern de- 
vices have surpassed the old, 




















A charming old Colonial fireplace of Virginia. 








It is in the library 


of the Galt home in Williamsburg, noted as the first meeting place of 
the Virginia House of Burgesses. The ninth generation of Galts is now 


living in this house. 


The paneling, now almost 300 years old, is North 


Carolina pine, finished in white 


builder had hit on the ex- 
actly right construction until 


the fire was tried in all 
kinds of weather. They 
caused considerable labor, 


for they did make a lot of 
dirt. 

The love of the dancing 
flame survived, however, and 
America turned back to that 
most delightful feature 
which the owning of one’s 
home makes possible. Mod- 


even in the point of beauty, 
for the fireplaces of today, in 
their wide variety of design, 
their adaptation to any style 
of architecture or decorative 
scheme, and their cleanli- 
ness, are beyond compare, 
more beautiful than even the 
lovely Colonial structures. 
We know how to build 
fireplaces today. The ele- 
ment of chance has been en- 
tirely removed. Science has 


developed a perfect construc- 
tion and there is no need to 
have a smoky, dirty fire- 
place. Neater and cleaner 
than a radiator, the fireplace 
adds all the quaint beauty 
of a romantic period, the 
dreamy peace of the dancing 
flame. [ven the accessories 
charm the eye. There’s some- 
thing about the grace of the 
andirons, the gleam of the 
shovel and tongs, and the 
quite unnecessary brass coal 
bucket that is irresistible, 
even to the possessor of a 
gas grate, and they lure the 
coin out of the pockets of 
even the flat dweller with 
only an imitation, flameless 
fireside to sit by. 

,ut to the fortunate home 
owner who has a fireplace of 
his own to sit by, how pleas- 
ant the evenings, how sweet 
the dreams! 

* *K K * 


Pride of Ownership 

Pride of ownership, as ap- 
plied to homes, has not been 
stressed as effectively as has 
been done in the case of 
some other commodities. 
Home ownership has been 
urged as an economic propo- 
sition, as a step in good 
citizenship, as an all-impor- 
tant factor in the best type 
of family life, and. to some 
extent, from the aesthetic 
standpoint, but the sense of 
inner satisfaction that comes 
from ownership, not only of 
a home, but of one that is 
fine and attractive in every 
way, even outstanding in the 
community in which it is 
placed, probably has not 
been used as forcefully as 
might have been done. Nor 
is the suggestion or appeal 
to build homes that the own- 
ers may be proud of in any 
sense an unworthy one, for 
every “better-than-the-aver- 
age” home built in a com- 
munity raises the level of the 
entire neighborhood, — sets 
new standards and is a con- 
tribution to the advancement 
of society that we call civil- 
ization. 


This page is written for the general public with the purpose of encouraging and spreading the idea of home 


owning and home improvement and to help create business. 


Show it to your editor. 





Free reprint on request. 
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Not So Many Yards per Capita, but Big Ones With Great Service Facilities— 
A House Display to Sell Stock Millwork—Trials of an Unstable Market 


Worcester, the second city in 
size in Massachusetts and the 
third in all New England, is an- 
other great industrial center. In 
fact, to call any city of lower 
New England an industrial cen- 
ter is much like saying that 
wheat grows in Kansas. Worces- 
ter makes many things, the 
leader probably being wire. I 
have heard Corn Belt farmers 
wonder how anybody ever 
farmed before wire was made. 
Give a man a piece of wire, and 
he’ll fix anything from a tractor 
to a pair of suspenders. And 
your farmer is not alone in his 
devotion to wire; for it is used 
in an enormous number of 
plants, fabricating countless ar- 


ticles. Worcester claims that 
the state of the wire industry 
is a rather good index of all 


manufacturing; for when a plant 
starts up the chances are pretty 
good that it’ll soon need one or 
several of the vast assortment 
of wire patterns that are turned 
out in the local factories. 


Counting Yards per Capita 
This city of some 200,000 peo- 


ple—more than that number if 
the sections just outside the 
official limits are counted—is 


another illustration of the fact 
mentioned before; that New 
England cities do not have as 


many lumber yards per capita 
as other cities do. There are 
some half dozen retail establish- 
ments here, supplying the lum- 
ber needs of nearly a quarter of 
a million people. When the 
Realm mentions the fifty or so 
yards in Kilgore, Tex., a town 
that a year ago boasted about 
five hundred people, I am doubt- 
less put down as another of 
those things from the West. 
The discovery and exploitation 
of the East Texas oil fields, of 
course, explain Kilgore and its 
lumber yards. And the differ- 
ence between an oil field yard 
and an old New England city 
yard is considerable. 

The W. H. Sawyer Lumber 
Co. has a big plant fronting on 
one of the main highways lead- 
ing into the city from the 
North; and it has taken advan- 
tage of this fact to gain for 
itself the power of silent sales- 
manship. The old yard was 
largely destroyed by fire in 1918, 
and since that time the plant 





has been steadily expanded. The 
department visited the city per- 
haps ten years ago, and at that 
time the company had been de- 
veloping fire walls and curtains 
for the storage yard; a tribute 
to the immense _ impression 
which a major fire makes upon 
a dealer’s mind. The big office 
had been built at that time. 
Rather recently the company 
has added a large warehouse, 
with a range of eight show win- 
dows fronting on the Lowell 
Road. Back of these windows 
is additional floor space for dis- 
plays of millwork, garden furni- 


ture, unpainted furniture, roof- 
ing and the like. 
Perhaps the most notable 


Plant of the W. 


and part of a completely fur- 
nished house helps customers to 
understand that stock trim does 
not mean a compromise or a let- 
ting down of standards. This is 
of notable value when dealing 
with women customers. 

“You and I might be able to 
visualize a house by looking at 
a blueprint,” Mr. Hawkins said. 
“But the average customer, and 
certainly the average woman, 
can’t do it. One blueprint looks 
quite like another; and detail 
drawings don’t suggest to a 
woman the finished appearance 
of window trim. So we remod- 
eled this house and used in the 
interior finish only stock items. 
Floors, stair rails, window trim, 





H. Sawyer Lumber Co., of Worcester, Mass., the 


“Department Store for Building” 


sales display, however, is a dem- 
onstration home. This is an old 
brick residence whose exact 
building date is not known; but 
when alterations were made a 
newspaper bearing the date of 
1828 was found in one of the 
partitions. The principal idea 
back of this home display is 
probably the usefulness, quality 
and adaptability of stock mill- 
work. Hubert A. Hawkins tells 
us that the Sawyer company is 
thoroughly convinced that stock 
millwork can be used to advan- 
tage in the building of any kind 
of home; and it is taking no 
little pains to overcome an idea 
which has persisted in New 
England for generations that to 
be properly finished each house 
must have the millwork spe- 
cially designed by an architect. 
The difference in cost helps out, 
but the ability to see the stock 
material in place and finished 


fireplace trim, built-in cabinets 
and all the rest are items we 
carry regularly. We have left a 
few places open to show the 
proper methods of construction; 
such as the joints in plaster 
base, sub-floor insulation and 
the like. 


“Good Old Ways” Not So 
Good 


“You'll notice in the stairway 
that we cut out a section to 
show the old-fashioned methods 
of framing. You hear now and 
then that houses are no longer 
well built, that lumber isn’t as 
good and that workmanship is 
shoddy. All of these are mis- 
taken ideas; and in the old 
houses that I’ve seen cut into 
for remodeling I’ve discovered 
some poor work and some in- 
ferior materials. This display in 
the stair well is a case in point. 
There you can see an old timber 


that has been tenoned into a 
sill. The tenon is cut small and 
exactly square; and its holding 
strength is much more than half 
cut away. That was a curious 
thing about some of the old | 
builders. They’d use a timber | 
six times the size needed and | 
then cut so small a mortise that | 
the real holding strength’ 
wouldn’t be half that of modern | 
construction. 3 

“The attic of the house was) 
an ordinary unfinished space | 
under the roof. There is a slate | 
roof on the house, the roof that | 
we found there; and the heat 
up here on a summer day was/ 
terrible. We finished the place | 
with an ordinary type of insulat- 
ing board; and the reduction of 
heat in warm weather has/| 
helped us sell a good bit of attic | 
insulation. You’ll notice, too, 
that we have a disappearing 
stair. This was purely for dis- | 
play purposes, for there is a/ 
fixed stairway. But that disap | 
pearing stair has created no end | 
of customer interest. E 

“In one of the second-floor | 
reoms we have a library of 
architectural and home-building 
books and magazines. Usually 
we have a lady in charge of the 
display; a married woman who 
knows home making and under- 
stands this display. She is here 
to guide people around and to 
answer questions. 

“Down in the basement there 
is a large and well equipped | 
kitchen. The gas company puts | 
on a good many demonstration | 
cooking classes, of course for} 
the purpose of displaying its! 
ranges and to teach women the! 
proper use of gas. That is done, | 
I suppose, by gas companies | 
everywhere. It holds many of 
these classes in this kitchen. | 
Of course, we’re very glad to’ 
have it do so, for few women | 
attend the classes who do not! 
look through these furnished | 
rooms. ' 


Promotion of Modernization’ 


“We count on this display tol 
help popularize modernization | 
somewhat, for, of course, this is) 
a modernized old house. How- 
ever, the company has not made 
so extensive a campaign for 
modernization as some dealers 
are doing. Charles Dodge, of 
Stoughton, has gotten quite 4a 
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reputation all through New Eng- 
land and even beyond for the 
energy with which he has 
sought for modernizing jobs. 
It’s costly promotion, but I be- 
lieve Mr. Dodge’s efforts have 
paid their way or a little more, 
and no doubt he is creating a 
great deal of good will and gen- 
eral advertising that will come 
into their own later. We are not 
able to check up exactly on the 
value of this display, for most 
of its effect is indirect; but I’m 
satisfied that it is a useful un- 
dertaking. The display of stand- 
ard stock items alone would, I 
believe, make it worth while.” 
The warehouse mentioned 
above bears the big sign, “The 
Department Store for Building.” 
This is a big building with enor- 
mous storage capacity. “If you 
ask us what we think of the 
future of business in Worces- 
ter,” Mr. Hawkins said, “this 
building must be part of our 
answer. We wouldn’t have built 
it if we hadn’t believed there 
would be a real use for it.” This 
warehouse has a large elevator 
big enough to carry hand trucks 
with any kind of stock. There is 
a wide- overshot roof under 
which trucks can be loaded in 
stormy weather. Mr. Hawkins 
said that such a roof was a fine 
thing, provided it was wide 
enough. Otherwise, it was 
rather worse than none; some- 
thing, for instance, like finding 
half a worm in the apple you’re 
eating. There is a long siding 
past this and neighboring ware- 
houses; enough space for spot- 
ting 14 cars at once. The big 
truck garage is on a side street, 
out of the way of through traffic. 
If we remember correctly, the 
slant of the street is sufficient 
to permit of entering two floors 
from street level; one level from 
either side of the building. 


Merchant and Association 
Executive 


Charles Baker, of the Baker 
Lumber Co., is one of the very 
widely known New England 
lumber merchants; a past presi- 
dent of the Northeastern asso- 
ciation. Mr. Baker talked a little 
oi the state of New England 
trade which, for the last year 
or two, has suffered much as 
trade in all sections has done. 
He stated he could never re- 
member a time when ordinary 
routine business had been 
harder to transact. 


One of the disturbing factors, 
and one which has made sound 
customer advice hard to give, 
has been the uncertainty of the 
market from the forest to the 
complete house. Prices have 
been lower, of course, and this 
fact might conceivably make 
Sales easier. But prices have 
been unstable. When a dealer 
buys a car he can’t be sure but 
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that the market will drop still 
lower before it is delivered. A 
contractor in turn does not 
know how to bid on a house. 
He can’t be sure but that his 
competitor contractor has either 


gotten a lower price or is 
gambling upon the chance of 
getting it. Within limits, the 


level of the market makes little 


New England Logging 


Mr. Baker mentioned one fact 
that had not occurred to this 
department; namely, that the 


great volume of western lumber 
coming into the eastern markets 
has to some extent checked lum- 
ber manufacturing and logging 
of New England forests. 


These 
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Home of Ralph Waldo Emerson 


difference, but its stability 
makes a great difference. So 
long as there is no market level, 
the public is reluctant to buy 
anything except the barest ne- 
cessities; and this is especially 
true in a large investment such 
as a house. 

One unfortunate result of this 
instability is that customers are 
led into the false policy of con- 
sidering nothing but price. This 
bargaining on price, by people 
with no exact knowledge of lum- 
ber quality or the grades needed 
for a given purpose, has forced 
the standards of building down. 
Mr. Baker is making efforts to 
change this and to establish 
quality standards; but it is an 
extremely difficult thing to do. 


forests are growing and are 
making notable gains over utili- 
zation. It may be that in the 
course of years New England 
will again have a revival of 
lumbering somewhat compara- 
ble to the earlier industry. But 
for the time, this industry has 
difficult competition with the 
mills of the Northwest. 
Worcester, however, is in a 
sound financial condition, so Mr. 
3aker says. The banks are 
strong. Savings banks, he be- 
lieves, could write off all their 
doubtful paper and still cover 
the loss by marking up some of 
their securities nearer the cur- 
rent market; securities  pur- 
chased at low figures and still 
carried at purchase prices, 

















Orchard House, home 


He carries a brand of stock mill- 
work that is well stabilized, both 
in price and in quality, and this 
well known product can be sold. 
Mr. Baker commended the as- 
phalt shingle people for keeping 
a stable price level. 


of Louisa May Alcoit 


though in the intervening years 
their market value has increased 
extensively. There seem to be 
few mortgage foreclosures in 
the city; and naturally an up 
turn in the industrial situation, 
which may well have occurred 
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before these lines are in print, 
would instantly strengthen the 
building interests of the city. 

A. W. Wood, of the P. W. 
Wood Lumber Corporation, was 
busy working over the details 
of a reorganization of the com- 
pany. The corporation found 
itself with too much real estate 
on its hands and has undertaken 
to liquidate these holdings. Mr. 
Wood said that so far as he 
could see the lumberman at 
present had to follow the poli- 
cies of keeping overhead low 
and of searching actively for 
sales. New England dealers 
have been somewhat reluctant 
about soliciting trade. It does 
not fit into the habits of the 
New England buyer to be so- 
licited to engage in building, big 
or little. But the fact that many 
people really need new construc- 
ticn for which they could pay 
easily but are holding off for no 
good reason, indicates that deal- 
ers must find a proper way of 
urging these sales. Mr. Wood 
remarked that when his father 
was in business no lumberman 
dreamed of doing anything to 
promote sales except to provide 
stock and services. 

The department was disap- 
pointed over failing to find the 
principals of the Stone & Berg 
Lumber Co. This large concern 
maintains an uptown office. 

R. G. Bicknell, J. F. Bicknell 
Lumber Co., said business 
wasn’t exciting enough at the 
moment to get talked about. He 
expressed some interest in the 
report that the Chicago city hall 
might have to close for lack of 
funds; a story that was widely 
printed some time ago. If 
America’s second city has to 
close its headquarters, then ap- 
parently the lumber business is 
getting on pretty well. At least 
it keeps going. 


Versatility of the Lumber 
Business 


A person finds it interesting, 
in this industrial country, to no- 
tice some of the things listed as 
coming within the field of the 
lumber industry. They range 
from pipe organs to lunch carts 
and include looms and ladders 
and ships knees, spindles, 
models and spools. When you 
get to prying into details, the 
old forest tree contributes to a 
world of articles we wouldn't 
want to do without; from tooth- 
picks to freight cars and from 
gavels to golf clubs. Without 
much doubt there is some one 
in New England making one or 
more of every item that includes 
wood or wood derivatives in its 
substance. New England started 
its experience with the white 
man’s civilization with plenty of 
forests. For a great many pur- 
poses nothing takes the place of 
the old tree, 
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Retailers Round Table 

















Retailer's ''Ad" Knocks "Die" 
Out of "Depression" 


R. G. Mackemer, Peoria, Ill., head of the 
line of lumber yards operated under that name, 
has declared war on “Depression” by, figura- 
tively speaking, taking an ax and chopping out 
three of the letters in that unpopular word. 

The letters which he proposes eliminating are 
“Dp,” “E,” and “I,” which letters arranged 
slightly different order spell DIE. Mr. Mack- 


SUMS ennmmmsnimnnnr sini ks 
Let's Use The Ax On 


DEPRESSION 
-And See What We Get! 
Chop out the D and the E and 
the I and we get 


“PRESS ON!" 


Let's resolve, right here and now, as the 
New Year opens before us, that “Depression” 
shall have place no more in our thoughts. 

Instead, we're going to adopt “Press On” 
as our slogan for 1932. We'd like to see 
every other business concern and every in- 
dividual in this community join up with us 
and we will whip this old bugaboo hands 
down. 


R.G.Mackemer Lumber Co. 


PUL UUU UU e LS LULU PLL SLL LL so 
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emer feels that there has been too much of the 
“die” spirit and not enough of the fighting 
spirit that wins victories. 

Of course, everyone will recognize that tak- 
ing these three letters out of “DEPRESSION,” 
leaves “PRESS ON!” which Mr. Mackemer 
feels is a very good slogan for the new year. 

He, therefore, is running in the newspapers 
at the various towns where his yards are lo- 
cated a large advertisement, occupying the 
greater part of a page, the text being as shown, 
in reduced size, herewith. 

He invites other concerns and individuals in 
the several communities to join in the fight. 


Says Optimistic News Items Are 
Depression Chasers 


“The main feature of our direct mail let- 
ters these days,” says Ben Glatts, manager 
of the Altadena Lumber Co. yard at 2659 
North Lake Avenue, Altadena, Calif., “is a 
group of optimistic news notes. 

“Each month regularly we send out a 
letter to all builders, architects, and realtors 
in our territory. We consider that in these 
times the best function of such direct mail is 
that of building morale. It is more impor- 
tant to present favorable signs of the times 
than it is to use all the space telling about 
our merchandise. 

“I study the newspapers and periodicals 
carefully, and whenever I see anything that 
has in it the note of optimism, something 
that points toward the return of good times, 
I include it, or the substance, in my let- 
ter. Two or three paragraphs in each letter 
are sufficient if they are really significant. ! 
have been placing these in conspicuous man- 
ner on the lower half of the sheet as I want 


the recipient to peruse the entire letter. 

“Facts, not fancies, told convincingly, 
ought to do more to re-create business than 
almost anything else I can think of. Now is 
the time, we feel, to make our direct mail 
educational. Now the time to talk op- 
timism, better prospects, the new year’s sun- 
shine. A two-cent stamp carrying such 
messages will in the long run sell more 
merchandise than all the sales talks that can 
be packed into a letter. At least that is the 
theory we are working on. ‘The response 
received by mail in reply has been encourag- 
ing and several builders have dropped in to 
talk things over and to seek co-operation in 
next year’s plans.” 


1s 


A Downtown Show Room 


BurraLo, N. Y., Dec. 28.—“If I were start- 
ing a retail lumber and mill business,” said a 
member of the local lumber trade last week, 
“Tl would have my yard and mill in a suburban 
location, with a show room downtown where 
people interested in building could call and 
make an inspection of plans, materials and spe- 
cialties. In this way the high overhead taxes 
of a regular business location in the crowded 
downtown district would be avoided, yet my 
business would be kept prominently before the 
public by my conveniently located downtown 
show room. I know from experience that peo- 
ple interested in building and improving homes 
like to find a place downtown where they can 
find what they are looking for. When they 
find what they want, they tell other people and 
this helps make business grow.” 


(a ee 


MODERNIZING PROGRAMS in Minneapolis and 
St. Paul, Minn., have created much interest in 
this phase of building work. Considerable new 
building under way even at present, and 
while much of this is in the large office build- 
ing class, efforts of the National Lumber Manu- 
[ Association have accomplished much 
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How a Great Merchant Gains | 
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Valuable Good Will ; 


There is a valuable lesson for retail mer- | 
chants in all lines, not excepting lumber, as 
well as all others who seek profit through con- | 
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tact with the public, to be gleaned from an open [ 


letter by H. Gordon Selfridge, appearing in a | 
recent issue of the London Times. It appears 
that Punch, the famous British humorous 
weekly, had printed a cartoon which attracted | 
the attention of the great London merchant, and 
inspired him to write the Times as follows: 
“The other day,’ Mr. Selfridge wrote, | 
“Punch printed a picture of a dear little old 
lady standing in a _ half-apologetic manner 


talking to an assistant evidently employed in q 
the drawing we ® 


a sports department. Under 
read: ‘Hard lines—I'’m afraid I’ve not come 
in to buy anything. I was just wondering if 
you could spare a tiny bit of that white paint 
to touch up my old golf balls.’ 





“But, bless your heart, dear Mr. Punch, this 


is no joke. Here at Selfridge’s we are doing 
such little courtesies all the time. It used to 
he the custom in stores and shops to decline 
to do anything which did not bring with it an 
immediate profit. People were even asked a 
penny or two for the privilege of washing J 
their hands or for leaving their umbrellas, but 
when this store was thrown open to the public 
all of these petty, irritating, 
charges were eliminated and now we and some 
of our neighbors take pleasure in offering cus- 
tomers and visitors dozens of little gestures 
of courtesy, all of which seem to be thor- 
oughly appreciated. 

“So, Mr. Punch, if at any time you want a 
button sewn on, or your lighter filled, or your 
eyesight tested, or desire valuation on your 
foreign stamps and advice on stamp collect- 
ing, or your fountain pen filled, or an answer 
to nearly any reasonable question, or your 
pencil sharpened, or dozens of other little 
friendly acts performed; or even need some 
white paint to refresh those old golf balls, 
please give us the pleasure of supplying you 
with them with our compliments. 
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in the way of encouraging the use of wood in “Our reason for all this? It helps build J 
such structures. Prospects are good for con- this business more and more into a sort of § 
siderable small residential building in the spring. great depot, a family headquarters, a recog- § 
E 
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This Week’s Timely lip | 
° ‘6 99 ' 
Lumber Firm Has “Courtesy Department 

Over the information desk in the office of one of the most successful 
lumber firms in a large city hangs the sign “Courtesy Department.” ' 
We have all seen information desks where callers meet with more or } 
less considerate treatment at the hands of its occupant, but this “cour- 
tesy label” conveys to the visitor the definite idea that he may expect 
something exceptional. Actually, he may receive no more than the 





proper polite answers to his inquiries, but he can not help feeling that 
they are given in a better spirit because of the impression produced 
by the sign, which in the words of one of the officials, “is worth its 
weight in good-will.” It also has a good effect upon the girl who occu- 
pies the desk. Knowing that it is there, and that visitors therefore 
will expect something above the ordinary, its effect is to keep her 
alert to live up to its implications. 
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nized public ‘place of call’ for practically any- 
thing and everything. We try to tie to this 
house the friendly good-will of every member 
of the public, and these little gestures help 
in their small, unimportant way to build this 
good-will.” 


It would seem that if the head of a great re- 
tail organization whose annual sales exceed 
$50,000,000 considers that it pays to extend the 
public little courtesies and friendly acts such as 
are mentioned in Mr. Selfridge’s letter, it pos- 
sibly might pay lumber dealers, and other retail 
merchants, to sit down and think hard to see if 
there are not ways in which they might—o: 
course in a much smaller way and along entirely 
different lines—render some appreciated services 
to their own communities and thereby create 
valuable good will. 

Beyond question, many lumber dealers are 
now doing this very thing. For example, there 
comes to mind one who installed a big outdoor 
clock so that the public might have the con- 
venience of knowing the correct time; another 
bulletins the rainfall for the benefit of farmers; 
others have installed benches bearing their 


names, at waiting points along car or bus lines; 
three 


one has even built small waiting sta- 


Past the turn of the year and 
with spring not so very far away, 
people are beginning to think 
about how nice it would be to 
have a cozy little summer cottage 
at some nearby lake or stream, 
where the head of the house could 
run out each evening and escape ‘ 
the heat and dust of the city or 
town, and where the wife and chil- 
dren would be enjoying needed 
change, rest and recreation. So 
the AMERICAN LUMBERMAN is go- 
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ing to present during the next 
few weeks an entirely new series -“---- 


of Summer Cottage Suggestions. 
These all will be actual examples 
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tions at his own expense; and others have in 
various ways endeavored to render some special 
service to the people of their communities. 

The AMERICAN LUMBERMAN would be greatly 
pleased to hear irom any retailer who is 
rendering a gratuitous service of any sort to his 
community that has not already been reported 
in these columns. 


Retailer Gees Children Boxes 
of Christmas Candy 


Haven, Micu., Dec. 28.—At three 
linutes past 10 o’clock on Christmas morning 
the Michigan Shore Lumber & Supply Co., of 
this city, began the distributing of boxes of 
candy to the children of the community. For 
more than an hour before the time set for the 
beginning of the distribution the little folk be- 
gan to gather at the company’s distribution 
door. They ranged in size from tiny tots hardly 
able to walk up to children of 12 or 13 years 
of age, and they included those who had been 
dressed spic-and-span for the occasion as well 
as others who came as is, with tattered gar- 
ments and more or less soiled physiognomies. 
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The boxes were distributed by President T. 
C. Tiedebohl, Miss Emma Sill, bookkeeper, and 
Fred Smith, auditor, of the company. Each 
little white box bore on its cover the “Merry 
Christmas” wish of the company and contained 
six candy “suckers.” 

The Michigan Shore Lumber & Supply Co. 
operates a yard and a woodworking plant at 
Coloma, Mich., in addition to the main yard 
in South Haven. The company’s office here 
and practically all its stock, are housed under 
a single steel truss roof. This large, attractive 
building is at the corner of the block, with two 
large doors on the side and one in front. The 
structure is floored with cement, and as there 
are no obstructing pillars all bins and _ piles 
are readily accessible to trucks. The company 
carries a line of builders’ hardware and oper- 
ates a coal business in connection but at a rail- 
side location. 

When the distribution of Christmas candy 
had been completed it was found that the little 
folk had received 700 boxes. There can be 
no doubt that the recipients of the sweets will 
retain pleasant impressions of the Michigan 
Shore Lumber & Supply Co. as well as of the 
president, the bookkeeper and the auditor. 


Series of Summer Cottage Types 











| 
| SCREENED PoRcH 
1I5-Ox 7-6 | 





of specially desirable types of cot- 
: tages, photographed especially for 
' this use by our staff artist and 
| with the interior arrangement of 


each shown. The purpose, of 
course, is to help retailers sell 
summer cottages. Show your 


cottage prospects these “Sugges- 





vapte-|| ce .|| tions” and tell them how reason- 
[|KITCHEN | M LIVING ROOM xo? ably a summer home like the one 
CABINET (“spars IS-O XIS-O here shown can be built at the 
——e —=—™ present reduced costs of materials 
and labor. This “Suggestion” for 
a summer home will be fol- 
ae ee i lowed by others at brief intervals. 
40x46 All will show cottages that can 

lesional be built at very moderate cost. 
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Looking along the front of modernized and enlarged yard of C. A. Stuck & Sons, Jonesboro, Ark. 


Yard Is Modernized and Enlarged 


Jonessoro, ArRkK., Dec. 28.—Undeterred by 
talk of depression, C. A. Stuck & Sons, 
retailers of this city, some months ago 


5O X90 
2 STORY 
BRICK STORAGE 


Wel! Board, Door;\ 
Plaster Board | 


undertook the task of a thorough modernization 
of their yard, involving rebuilding, remodeling 
and enlargement of existing facilities. 

This undertaking has been carried to comple- 
tion, and the company now has been occupying 
its new and improved quarters for several 
weeks. The results are highly satisfactory, and 


the Stuck concern now has the satisfaction of 





Orrice & 


ern retail establishments in the entire State—a 
plant in keeping with the growing trade and the 
progressive policies of this enterprising firm. 
The accompanying photographs and sketch 
will help to convey some idea of the new busi- | 
ness quarters. The front of the office building 
has been entirely rebuilt, and the company takes 
pride in the fact that practically all the products 
used were produced in Arkansas. The brick 
were made in Jonesboro and the sand also is a 


_ 











Roofing | Brick W a € 5 - es avi 8) 8) 4 5 
oot Frating | having one of the best 
Hc oo. = arranged and most mod- 
ae Union Street _ 
— TE Rae rte 
, Awrreer 
| ys, 
| * %, 
SALES ROOM @ MENT | Syke 
oi iy a Ie 
» | &f? —$<$—————— Cr 
i | Sreo STORAGE of Dimension 1a 
——e LUMBER Sn % 
Mor 34x BO F | "%y ¢ 
an mete | “se 





DRy Kin 








a a Fe eon ° on is 
e ry MILLWORK PLant wre: 
s ge Sox 100 
e ' 
= | ye 2 STory 
| y | ¥o 
: | | 
« | 
~ } 
| | | 
} 
| | ' Covento! 
re) | Lumeen 
| = SToR AK 
y 
8 
; b--|-—— | | 
: [STapie 
eS + 4. 4 pr 














Sketch showing convenient layout of the Stuck yard 
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A view of the new office and sales lobby with paint department at far end 











Showing modernized front of the warehouse and office building 


local product; while the lime, cement and stone 
trim were manufactured within the borders of 
the State. A bulkhead of tile is under the win- 
dows, and the trim around the windows is of 
aluminum. 

The new office, 35 by 64 feet, is dominated by 
the modernistic note. It has practically twice 
the space of the old office, all in one large room, 
the ceiling being supported by girders, which 
eliminates the need for posts. In the accom- 
panying picture of the office interior, the sales 
lobby is in the foreground. At the far end is the] 
stock of paints, which is very complete. The 
bookkeeping department is shown at the left | 
center. On the back side of the counter are} 
built-in drawers and cabinets for the conven- | 
ience of the young ladies in that department. 
The interior walls are of knotty Arkansas pine, 
finished in a light weathered effect. The floors J 
are of Arkansas white oak, with natural finish. } 
The frieze course is sand-blasted redwood, and f 
the ceiling is of Inso board, with edges cham- ff 
fered and laid in a geometrical design. ; 

3 
' 


-be Tt 


All desks, counters, wall finish and wood- 
work of every kind, with the exception of the | 
redwood frieze, were made in the company’s f 
own millwork plant, in which are produced | 
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practically all the millwork items for the com- 
pany’s trade. 

The desks, counters and shelving, etc., are 
all worked out to blend with the general design 
of the building, which, both as relates to ex- 
terior and interior, was planned by Elmer 
Stuck, who until recently was associated with 
a prominent architect in Little Rock. The 
light fixtures also harmonize with the modern- 
istic tone. A communicating system which en- 
ables the executives to be in instant touch with 
all employees is a novel feature of the new 
arrangement. 

The sales room, not yet entirely completed, 
is to be finished in Elizabethan style, and will 
house displays of various kinds for the informa- 
tion and convenience of customers. 

The accompanying sketch, in a rough way, 
shows the layout of the plant, except that one 
shed and outdoor yard, located in another block, 
is necessarily omitted; these, however, being 
used only for overflow storage and for storage 
of rough lumber used in the mill. 

sy using the company’s own men on this 
modernizing and rebuilding project practically 
the entire force was kept employed during last 
summer, while many other firms were forced 
to lay off men. 

The company has been doing business at the 
same location for forty-two years; the business 
having been established by the late C. A. Stuck 
and his two sons, Will R. and E. C. Stuck. The 
present organization is headed by Will R. Stuck, 
son of the founder, as president, while his sons, 
Charles A. and William R. Stuck, are secretary 
and treasurer, respectively. 


Farm Profits 


Thirty-six pages of valuable sales material 
are included in the Building Material Dealers’ 
Hand Book to be published soon by Successful 
Farming, Des Moines, Iowa. A copy will be 
mailed soon to every lumber dealer in the thir- 
teen North Central states, New York and Penn- 
sylvania. 

This book shows the development in farming 
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Minneapolis to Have Home 
Beautiful Exposition 


MINNEAPOLIS, MINN., Dec. 28.—To stimu- 
late interest in home life and in the building, 


ownership, furnishing and decoration of homes, : 


leading civic, business and trade organizations 
of Minneapolis have joined in sponsoring a 
“Home Beautiful” exposition, to take place 
April 18 to 24, inclusive, at the city auditorium. 
H. H. Cory has been named manager of the 
show and executive offices have been opened to 
handle arrangements. 

The definite purpose of the exhibition, Mr. 
Cory says, is to foster a community desire to 
build, own, improve and furnish dwelling 
houses and to augment the beauty, economy, 
comfort, convenience and efficiency of the aver- 
age home and its surroundings. Displays will 
cover every phase of building, owning and fur- 
nishing houses and of home life. 


Tentative plans thus far shaped by heads of 
committees in charge of the show call for ex- 
hibits of building materials, furniture, drapes 
and decorations, electrical appliances, labor sav- 
ing equipment, refrigerators, oil burners, fur- 
naces, bathroom fixtures, radio equipment ana 
other lines connected with modern homes. In- 
formation regarding opportunities for purchase 
of real estate desirable for homesites also will 
be available at the show. 

In connection with the exposition there will 
be staged an outdoor life show featuring ex- 
hibits of flowers, trees, shrubs, rock gardens 
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and landscaping arrangements. The outdoor 
life of Minnesota will be represented by dis- 
plays from the northern woods and lakes, sum- 
mer resorts and boy and girl camps. Speci- 
mens of Minnesota birds, animals and fish will 
be included. 


For the cultural side of home life, there will 
be exhibits of books, paintings, music and misi- 
cal instruments and a wide variety of articles 
useful as educational helps. The show will be 
arranged so as to make each class of exhibit 
easily accessible to the individuals especially in- 
tereSted in it. 


The organizations that have united to spon- 
sor and work out plans for the Home Beautiful 
exposition include: 


The Northwestern Lumbermen’s Associa- 
tion, Minneapolis Civic & Commerce Associa- 
tion, Builders Exchange, Real Estate Board, 
Manufacturers’ Association of Minneapolis 
(Inc.), Industrial Committee, Retail Hardware 
Association, Retailers’ Association, Twin City 
Oil Burner Association, Minneapolis Electrical 
League, Northwest Radio Trade Association, 
Minnesota Bankers’ Association, Advertising 
Club of Minneapolis, Minnestota Chapter of 
American Institute of Architects, Associated 
General Contractors of America, Junior Asso- 
ciation of Commerce, Women’s Club, Junior 
League, and Ten Thousand lLakes-Greater 
Minnesota Association. 


Committees of business men to represent 
these groups in the exposition management will 
be named in the near future. Both floors of the 
auditorium will be utilized for the big array of 
exhibits. 


Hinge on Good Buildings 


products alone bring the farmer more cash in- 
come than corn and wheat together, or 21 per- 
cent of the total. The sources of cash income 
for farmers in the thirteen North Central states, 
styled the “Heart” region, are as indicated by 
the illustration appearing below. 

Livestock production and farm building go 
hand in hand. The encouraging outlook for 


for the owner. This is especially true with 
dairy cattle and poultry. Thousands of dollars 
are spent for feed to maintain the body tem- 
perature of animals that are improperly housed. 
Lack of ventilation causes moisture to gather 
inside the barn, rotting the floors, sills, joists 
and side walls. 

Animals housed in improperly ventilated build- 


=3 Sources of farm CASH INCOME 

















in the “HEART ” region 
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over the last several decades. Particular at- 
tention is directed to how farmers have cut 
production costs of crops through modern farm 
machinery. The continued progress of agricul- 
ture, as the Hand Book points out, depends 
quite largely on the way lumber dealers do their 
jobs during the next few years. 

With corn, wheat and other crop production 
costs cut, profitable marketing is the next step. 
Even those remotely familiar with agricultural 
problems recognize the fact that the profitable 
way to market crops is “on the hoof’—through 
feeding hogs, beef, dairy cattle, poultry and 
other livestock. 

Consider the market for just one crop—corn. 

rookmire is the authority for the statement 
that only 7 percent of our farmers’ dollar comes 


| from corn, 11 percent from wheat and 15 per- 


cent from oats, rye and other grains. Dairy 


dairy products, poultry and hogs is equally en- 
couraging to lumber dealers, especially those 
serving rural sections. 

The housing of livestock is a matter which 
has been featured by Successful Farming edi- 
tors. In this Hand Book lumber dealers may 
review the editorial articles in which Successful 
Farming points out the necessity of modern 
barns, poultry houses, hog houses, feed floors, 
roof windows, ventilators, insulation and other 
modern building equipment. In other words, 
this farm magazine has taken the lead in urging 
farmers to prepare for the new era of efficient 
marketing of crops “on the hoof.” 

It is a recognized fact that the farmer pays 
for modern buildings whether he has them bdr 
not. To cite a few instances, consider insula- 
tion. Animals housed in cold buildings can 


not make satisfactory gains or produce profits 


ings can not be kept in a healthy condition, and 
they become easy prey to disease. Think of the 
hundreds of thousands of pigs lost each spring 
because of floor drafts, overlaying by sow, lack 
of sunlight, and other conditions which could 
be remedied through proper buildings. Obso- 
lete buildings cost our midwestern farmers mil- 
lions of dollars. The important point in this 
connection is that a great amount of these losses 
can be remedied through modern farm build- 
ings. This Hand Book gives valuable sugges- 
tions to dealers which will help them sell better 
buildings to overcome these losses. 

A world of helpful information is packed into, 
this Hand Book. The publishers tell us it will 
be mailed about the middle of January. If you 
do not receive your copy by Jan. 25, write to 
Successful Farming, Des Moines, Iowa, and a 
free copy of the Hand Book will be sent. 
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GLEANINGS FROM THE MAIL BAG 








A Deplorable Lack of Interest 


From a reader of the AMERICAN LUMBER- 
MAN who has been for many years closely 
identified with every movement looking toward 
the extension of markets for wood, as well as 
preventing the loss of those already being sup- 
plied, comes an interesting but somewhat dis- 
couraging letter commenting on the apparent 
lack of interest in these matters among so many 
lumbermen. Among other things, he said: 

I sometimes get a little sick at heart when I 
see the futile efforts being made to arouse lum- 
bermen to the need of intelligent activity and 
consistent and persistent agitation presenting 
the splendid qualities of wood. They seem to 
think that people know all about lumber and its 
uses; as a matter of fact there is a new gen- 
eration that knows little about lumber as 
compared with what the older generation 
knew. When you tell some of these lumber- 
men that there is a generation of people who 
ought to be living in wooden houses, who 
ought to be saving for the purpose of buying 


bungalows, they say: “We know that, but 
there is no use talking about it.” They are 
mistaken. It is essential. People don’t seem 
to have the idea of saving money as they 
did when we of the older generation were 
boys. Most young folks growing up today 


seem to be looking for good times and many 
of them think that the old folks ought to con- 
tribute to this desire by letting them do just 
as they please and supporting them. 

Another thing, I think the lumber industry 
ought to capitalize more than it does on the 
idea of health—that there should be more 
windows, better air, more sunshine, more 
space in the home. + There is a growing de- 
sire of many people of middle age to go out 
of the cities, get back into the open spaces 
where living is cheaper and where there is 
not the pressing need all the time for money. 
I think if that idea could be stressed and 
the advantages of the rural districts presented 
to the city dweller, it would materially help 
the lumber business 





Information from the Wrong Source 


Noting a recent report that in a well known 
southwestern city, according to realtors, the va- 
cancy percentage was extremely low, a survey 
showing practically no vacancies and in the dis- 
tricts that did have vacant buildings many prop- 
erties were in sad need of repair, the AMERI- 
CAN LUMBERMAN addressed a letter to a lum- 
ber dealer in that city, asking for further infor- 
mation about the situation there. In reply this 
lumberman, among other things, said: 


I am very much interested in yours of 
Dec. 16, for on that date I received a letter 
from one of our stockholders and a former 


employee who lives in Arizona, but who owns 


a house here. His tenant had written him 
that there were 3,000 vacant houses in this 
city, which was just as extreme as the re- 
pert of the realtors to which you make ref- 
erence. If I wanted information regarding 
the value of real estate or the number of 
houses for sale or for rent, or any other in- 
formation from the price of eggs in Tas- 
mania to the price of blubber oil in Green- 


land, I would not go to a real estate dealer 
or a realtor any more than I would to a 
banker for information regarding the credit 


of some one 
There is 
repairs to 


who owed him. 

unquestionably a great need of 
buildings here and elsewhere, but 
the credits are not so good as they were. 
A year or two ago owners of property that 
was mortgaged had an actual basis of value 
that would warrant a dealer in making im- 
provements and taking a second mortgage, but 
today the same property would not sell for 
the amount of the mortgage against it; so we 
are not so keen about the repair business, 
although we do some of it all the time. 


Replying to an inquiry as to whether or not 
this concern was doing like a number of others 


that had come under the observation of the 
AMERICAN LUMBERMAN—that is, engaging in 
barter or exchanging goods or accounts for 
other goods and supplies—this lumberman said: 





We have been doing some bartering—that 
is, we have taken some corn and cotton, but 
not a great deal. Most of this has been in 


collection of accounts, very little in exchange 
for building or other materials. In one case 
we took 40 pounds of popcorn in payment of 
a $2 account, and we have taken a few hogs 
and a couple of calves and a mule or two in 
payment of accounts that were long past due 
and doubtful. 


The experience of that dealer is pretty much 
in line with that of another dealer in the South- 
west, who told a representative of the AMERI- 
CAN LUMBERMAN that he was taking in at his 
yards in payment of accounts anything for 
which he could find a sale to some one else, 
among the things thus exchanged being chick- 
ens, eggs, pecans, cotton, corn and shotguns. 


Sees Necessity for Research 


From an enterprising manufacturer in the 
middle West comes an interesting letter to the 
AMERICAN LUMBERMAN, in which, among other 
things, comment is made on the necessity for 
research in the lumber industry and the lack of 
general interest in the subject. In part, this 
letter said: 

The future success of our industry depends 
a great deal on just what progress we make 
in research work. I think some of the com- 
panies in the industry are fully awake to this, 
but in too many cases they are content to 
drift along, hoping that the old times will 
come back. We are all reasonably sure that 
they never will come back unless we make 
the same progress in our industry that is 
being made in the electrical, the steel and 
the automobile industries, About a year ago 
I participated in an interesting trip, spon- 
sored by the National Research Council, dur- 
ing which visits were made to many of the 
research laboratories. I recall the Bell Tele- 
phone laboratories as the greatest of them all. 
We also visited such laboratories as the Gen- 
eral Electric, General Motors, Aluminum Co., 
American Rolling Mills and others. These 
made a tremendous impression on me and 
another member of our organization, and 
gave us renewed courage to go on with the 
research work that we have been conducting 
for many years. 


A Problem for the Retailers 


That the retail lumber dealers have a prob- 
lem to think about in connection with ambitious 
building projects throughout the country is in- 
dicated in a letter received from a dealer in 
Pittsburgh, to whom the AMERICAN LUMBER- 
MAN had addressed an inquiry for information 
concerning an extensive housing project in that 
city, being sponsored by the Buhl Foundation. 
Responding to the inquiry, this dealer wrote: 

All the rough lumber for this project was 
bought at wholesale and not from retail 
yards. The millwork was bought from a 
concern in Ohio, and the kitchen cabinet 
units were bought from a manufacturer 
of steel units in Illinois. In other words, 
all the retail dealers got out of this 
project in Pittsburgh could be put in the far 
corner of one eye and not interfere seriously 
with the sight. The promoters of this project 
at the time it was decided upon made quite 
a play upon the fact that their going ahead 
with this building movement would give an 
impetus to local business conditions and 
would create quite a favorable impression. 
However, what they really did was to buy all 








There is no place more delightful 
than one’s own fireside. 


their materials just as cheaply as possible, 
regardless of where the business was placed, 
and all the money that is being spent locally 
really is being spent for labor, and that is 
not going at the prevailing figure by any 
means. If this is a sample of mass produc- 
tion of homes, which was given so much em- 
phasis at Washington, it would seem to be a 
subject which the retail industry should in- 
vestigate very carefully. 


A Helpful Christmas Message 


It is not the practice of the AMERICAN LuM- 
BERMAN, in quoting in this department from 
letters received, to identify the writers of these 
letters. There are exceptions to all rules, how- 
ever, and because the letter here quoted was 
written by one of the best loved characters in 
the lumber business—a man, who despite a 
physical affliction that would crush the spirit of 
the ordinary individual, manages to keep cheer- 
ful and whose influence among his fellow men 
is always for good, his name will be given. 
This letter is from P. A. Gordon, of Detroit, 
Mich., affectionately known in the trade as 
“Pa” Gordon, and contains this helpful Christ- 
mas message: 

It is significant and extremely gratifying to 
those of us who have spent our lives in the 
lumber business, now that we are approaching 
the most joyful part of the year, to find the 
whole world lumber minded. 

Who, by any stretch of the imagination, 
can find anything to enthuse over or to warm 
their hearts by gathering around a tree made 
from steel, concrete, asphalt, or any other so- 
called wood substitutes? 

Please accept my best wishes for a Merry 
Christmas and a Happy and Prosperous New 
Year. 


Shows Appreciation of Better Things of 
Life 

From the president of a well known concern 
in Ohio comes this expression of appreciation, 
further indicating that in the ranks of the lum- 
ber industry are many men of high ideals and 
who believe both in precept and practice of 
the better things in life. This lumberman said: 

I wish to appreciation of the 
wonderful the heading “Invest- 
ments,” in your issue of Dec. 
26, front page. 


express my 
article under 
that appeared 
beginning on the 


This Gospel "Much Needed" 


From a well known retail lumber and build- 
ing material dealer in northern Illinois comes 
this letter of commendation: 

I want to commend you very strongly for 
your article on “Investments” that appeared 
in your issue of Dec. 26, beginning on the 
front cover. This is one of the most signifi- 
cant and praiseworthy things which I have 
seen in some time, and, knowing the trade 
as I do, I feel that it is very much needed. 
I want to take this opportunity to let you 
know that at least one lumberman greatly 
approves of your stand and your courage. 


A Lesson From the Oyster 


It seems significant that so many letters re- 
ceived by the AMERICAN LUMBERMAN recently 
have commented on the fact that the lumber in- 
dustry has been slothful in research and pro- 
motion and that there is a great need for more 
activity along this line. From a northern city, 
a lumberman who long has been active in be- 
half of the industry, writes that in a recent talk 
before a lumber organization in this city, he 
quoted this: “The story is told that when an 
oyster feels an irritation within its shell it 
tries its best to get rid of the cause. When it 
can not do this, it sets busily to work and pro- 
duces the most beautiful thing an oyster can 
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hard 
shall. 


but win 
for wood than 
an opportunity to bid, we ought to win despite 
opposition and political pulling 
part of who would 


and 
And as we ask no more 


work, patience money, we 


intense 
the 


wire 


on those 


supersede 


(Continued on page 38) 


By RALPH B. WILSON, 
Secretary-Treasurer and 
Credit Manager, 

The Portage Lumber & 
Building Co., Akron, Ohio. 


may know at any future date that we have 
signed release and be governed accordingly, 
we enter record on our ledger, a sample 
sheet of which is illustrated here. On this we 
note whether it is a partial waiver, in favor 
only of the first mortgage, or a final waiver 
which waives all of our present or future right 
to a lien. The final waiver that is often pre- 
sented at the time of the first payment should 
never be signed at that time. It is safe to sign 
upon the receipt of the final payment, provided 
the check given in settlement is good. 

It will be seen that on this ledger page we 
have a space also for terms of time payment 
sales, and for a record of the mortgage or lien 
and note we hold for security, and also of the 
number of mortgages on the property and their 
date. Sometimes we are asked to settle for a 
part of the amount due us, and by having rec- 
ord of the amount of mortgage on the property, 
we can be governed as to the course to pursue. 



































The Unknown Saves. 


™e desire to advise you that we are furnishing mat- 
eritals for a building which is to be erected by Mr. 
cccce cocccccrcces Contractor for Mr..cccccccccccces 


ee cccccoccce 

amounts to F.ccccccce 

we will furnish, which will be extra, we desire that 

you have this information so that in case of any em- 
ergency or in case you feel it necessary, you cin 

. protect our interests. 


This is by no means 1 reflection on either the owner 
or the contractor, nor do we wish it to be construed 
as such, but is simply an effort on our part to co- 
operate with you to see that both the owner and con- 
tractor as well as yourselves ind ourselves may have 
complete record of the transaction. 


We do not desire you to hold out the money for us 
less you see fit to do so. 


Purmpine (6, 


ve 


East Axron, Ouio, 
Sept. 24, 1939, 
& Loan Co., 


St., and known as Lot.., 
Altogether our estimate 
which 


together with the extras 


un- 


Very truly yours, 


THE PORTAGE LBR. & BLDG. CO., 


OPS PN. Lio cee. & Treas, 








When lumber is being supplied to a job on which a loan is being 
made, the loan company is notified by this letter of the amount due 
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y When a contractor’s order on a loan company has been sent to the 
loan company for payment, a memorandum is made on this card, 
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-ently 
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request that check in payment be mailed to us. 





release, and, that we 


the lumber company. Loan companies make an effort to see that the 
lumberman receives the money owing to him 
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November witnessed a continued 
decrease in demand for lumber as 
compared to October, with no 
prospect of any upturn in Decem- 
ber, says the summary of lumber 
trade conditions issued by the Na- 
tional Lumber Manufacturers’ As- 
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Retail Stocks Reduced 314 Percent 


Sash and door stocks in the 
hands of jobbers on Dec. 1 were 
13 and 10 percent respectively be- 
low those of Nov. 1. 

Lumber manufacturers’ stocks on 
Dec. 5 were 14 percent below those 
of the corresponding date in 1930. 


decrease. 

Retail dealer sales in November 
were 18 percent below those of 
October. Wholesale and commis- 
sion sales increased 9 percent to 
retailers, and 7 percent in hard- 
woods and 14 percent in softwoods 
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in 1931, 154 percent below 1930. 
During the same periods, lumber 
manufacturers’ sales dropped 24 
and 21 percent respectively. Job- 
bers’ November sales of sash 
dropped 39 percent and of doors, 
26 percent. 


id a SE 


sociation. In fact—with the ex- 
ceptions of Arkansas, Florida and 
Louisiana—December demand for 
the United States is indicated to 
be considerably below November, 
due partly, however, to seasonal 
factors. 

Prices paid by retail dealers and 
lumber consumers dropped from 1 
to 5 percent in November. Resi- 
dential building decreased 5 to 10 
percent, industrial and farm build- 
ing from 1 to 5 percent and public 
building held up to October levels. 

Retail dealer stocks on Dec. 1 
were 2 percent below those of Nov. 
1. Liquidation of retail stocks 
since Jan. 1, 1928, has proceeded 
as follows: Jan. 1, 1928, to Jan. 1, 
1929, 2 percent; Jan. 1, 1929, to 
Jan. 1, 1930, 6% percent; Jan. 1, 
1930, to Jan. 1, 1931, 10 percent; 
Jan. 1, 1931, to July 1, 1931, 2 per- 
cent; July 1, 1931, to Nov. 1, 1931, 
9 percent; Nov. 1, 1931, to Dec. 1, 
1931, 2 percent, or a total liquida- 
tion of 31% percent in 47 months. 

Industria! jumber stocks on Dec. 
1 were 15 percent above those of 
Nov. 1. 


Jan. 1, 


to Jan. 1, 
1931, to 


Accumulation 


lows: Jan. 1, 1929, to Jan. 1, 1930, 
16 percent increase; Jan. 1, 1930, 
1931, no change; Jan. 1, 
Get, 2: 


and 


liquidation of to industrials. 
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EXPECTED LUMBER DEMAND 


IN DECEMBER 
COMPARED WITH NOVEMBER 





lumber manufacturers’ stocks since _ retailers 
1929, has proceeded as fol- November, and hardwood 


1931, 12 percent 


Sawmill sales to 


? NO DATA. © 


decreased 9 percent in 


softwood sales to industrials, 19 
and 29 percent respectively. 

In 1930, wholesale dealer sales 
were 27 percent below 1929, and 


Industrial purchases of soft- 
woods decreased 18 percent, and 
of hardwoods increased 11 percent, 
in November. Consumption de- 
creased 6 percent in softwoods, 
and increased 47 percent in hard- 
woods. 

In December, salesmen are ex- 
pecting a 1 to 5 percent decrease in 
business with retail dealers, and in 
softwoods to industrials. They 
expect hardwood sales to indus- 
trials to maintain November levels. 
Retail dealers look for a decrease 
in December sales of over 10 per- 
cent. Retail prices are expected to 
decrease slightly, also prices paid 
by industrials. 

Residential and farm building is 
expected to drop off from 5 to 10 | 
percent in December, with slight 
decreases in industrial and public 
building. Residential, apartment 


and industrial buildings are gen- | 


erally in surplus. The demand for 
building loans remains below nor- 
mal, with a general shortage of 
building and loan money, and 
ample bank funds available but 
calling for unusual security. 


and 





To Stop Bulk Buying of Russian 
Softwoods 


Lonpon, Enc., Dec. 18.—Due to the unsatis- 
factory results achieved during the last year’s 
trading, it is probable that during the next few 
weeks the Central Softwood Buying Corpora- 
tion will cease to function as a bulk buyer of 
Russian softwoods, and this news has brought 
the whole question of Russian supplies into the 
limelight again. Though the policy of the buy- 
ing corporation in controlling the entire Rus- 
sian output has undoubtedly saved the trade 
from the chaos which would have resulted from 
unrestricted supplies at low prices, the idea of 
bulk-buying does not appeal to the average 
British timberman and a considerable section 
of the trade would welcome a return to individ- 
ual trading with the Russian importers. The 
failure of the corporation, however, does not 
guarantee the return of an open market, for it 
is almost certain that steps will be taken to 
organize a buying syndicate on a larger scale. 

A fair demand continues in the market for 
American hardwoods, with red oak showing an 
improvement in both consumption and price. 
The market for ash moves steadily, with sup- 
plies plentiful and fairly cheap, but there is no 
particular activity to be seen in either maple 
or poplar. Values generally are firm, and 
while the day-to-day fluctuation in the pound is 
at present making forward business difficult to 
negotiate, a decidedly brighter period is pre- 
dicted when the exchange rate reaches a stable 
figure. 

To many importers on this side the price 
increase applied to Oregon pine has come as 
unpleasant news, but not as a surprise. It is 
quite understood that the low values which 
have been prevailing for the past months were 
only made possible by the determination of the 
American mills to continue production at any 
cost, and rarely is any suggestion found that 
the present rates, in dollars, are beyond a fair 
valuation. But coming at a time when the 
pound is worth no more than three and one-half 


dollars, the new increase has the effect of 
bringing today’s prices to a level 50 percent 
above that ruling before the dropping of the 
gold standard. Such a rapid rise in so short a 
time must necessarily have a retarding effect 
on the coming demand, and can only be reme- 
died by a steady improvement in the pound. 

Board of Trade figures for the first ten 
months of 1931 show that all grades of Ameri- 
can timber were imported in less volume than 
during the same period of 1930. This does not 
indicate that consumption has fallen off to any 
marked degree, but is evidence that American 
shippers are keeping the English export to a 
level more in line with our powers of consump- 
tion—a very necessary policy if firm timber 
values are to be maintained, and the weakening 
influence of heavy yarded stocks is to be 
avoided. 





Selling All the Briquets It Can 
Make from Mill Refuse 


SPOKANE, WASH., Dec. 26.—At a joint meet- 
ing of the timber products bureau of the Spo- 
kane Chamber of Commerce, the Hoo-Hoo 
club, and the Associated Engineers of Spokane, 
R. ‘T. Bowling reported that operating two ma- 
chines 24 hours a day the Potlatch Forests 
plant at Lewiston is unable to supply the com- 
munity with wood briquets. Mr. Bowling is 
chief engineer at the big lumber plant in that 
city. 

The company delivers these briquets at $8 
a ton or sells them at the mill at $6 a ton. 
They are made by compressing timber sawdust 
or shavings into a cylinder by means of a re- 
volving screw. Each weighs 5 pounds, is 4 
inches in diameter and 8 inches long. Mr. 
3owling spent three years in developing a 
practical, successful and economical process and 
a machine for this work. “They are made at 
the rate of one each 20 seconds by each ma- 
chine,” he said. “The product contains 8,300 
B. t. u. of heat per pound. We are making 
12 tons a day.” 


Definite Signs of Business Re- 


vival in New England 


Boston, Mass., Dec. 29.—Good news for the 
American lumber industry was indicated by 
Maj.-Gen. George Sabin Gibbs, new president of 
the Postal Telegraph-Cable Co. and vice presi- 
dent of the International Telephone & Telegraph 
Corporation, who arrived in Boston a few days 
ago with the announcement that he had been 
brought here to make a survey of conditions as 
the result of definite signs of a business revival | 
in New England that had reached him, and | 
which he confidently expected to spread to other 
sections of the country. An encouraging in- 
crease in the telegraph business has been re- 
ported in this district during the last month, he 
said, and experience has shown that the tele- 
graph business is an accurate index of general 
business conditions; also that revival of busi- 
ness after previous depressions has invariably 
started in New England. While he declined to 
forecast any definite date for the return of nor- | 
mal prosperity, remarking that “it is dangerous | 
to be a prophet,” Gen. Gibbs stated that he had | 
detected such obvious indications of early im- 
provement in the recent reports coming to him 
that he had come to New England to make a 
personal survey of the situation. 
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Organization for Better Con- 
struction and Trade Ethics 


New Orteans, La., Dec. 28.—Embracing | 
every factor interested in construction work, § 
an organization to be known as the Forest) 
Products Bureau, is being formed here, its ¥ 
object being the promotion of building stand- 
ards and establishment of trade ethics. The 
organization plans are being developed by ae 
committee representing retail building material | 
dealers, manufacturers and a millwork group. 
Financial support of the bureau will rest upon 
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those directly interested in sales of materials 
used in construction, other groups represented 
being on a non-contributing basis. 

This movement is the result of the naming, 
several months ago, of a committee by the New 
Orleans Hoo-Hoo Club to present a_ united 
front by those interested in supplying wood 
products, in public construction projects in this 
vicinity. With R. L. Hill, of the Hill Lumber 
Co. as chairman, the committee comprises P. A. 
Blanchard, Madison Lumber Co., for the re- 
tailers; O. N. Cloud, Long Leaf Yellow Pine 
(Inc.), and W. H. Scales, National Lumber 
Manufacturers’ Association, for the lumber 
manufacturers; Cyril Geary, William Geary & 
Sons, and H. S. Riecke, ‘of Riecke Cabinet 
Works, for the millwork group, and H. E. 
Mathes, for the wholesalers. 

One of the first problems presented to the 
committee, and on which it did effective work, 
was the inclusion of wood products in specifica- 
tions on the Shushan air port, together with 
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a study of local conditions to determine what 
could be done to improve them. A primary 
function of the bureau will be to promote the 
utilization of forest products and to bring about 
the adoption of better standards of construction. 


Model Home Exhibits Show 
Owning Instinct Still There 


PHILADELPHIA, PaA., Dec. 28.—Model home 
projects conducted by the leading Philadelphia 
newspapers the last year have stimulated in- 
terest among thousands and have demonstrated 
the truth that the first interest of many is still 
in home ownership. The latest model home 
to attract the attention of prospective owners is 
located in Cheltenham, a suburb of Philadelphia. 
Sponsored by the Philadelphia Inquirer this 
house was formally opened by Mayor Mackey 
on Dec. 6. Since that date the building has 
been a magnet to lure men and women from 





Wood Dominates in New 


St. PAuL, MINN., Dec. 28.—The largest of- 


fice structure in the Northwest—the 32-story 
First National Bank of St. Paul—is the build- 
ing industry’s tribute to lumber. 

Wood paneling, wood furniture, wood mill- 
work, wood utilized in places often hitherto as- 
dominate the scheme of the 


signed to metal, 








a uniform finish and design. This required ex- 
tremely careful execution to carry out the 
architect’s idea. Symmetry of design and finish 
was imperative to provide a colorful and har- 
monious ensemble.” 

The Villaume Box & Lumber Co. has been 
in business in St. Paul for nearly half a cen- 
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all walks of life. Several houses similar to 
the model are assured this spring on sites not 
far from the original building. 

The general use of wood in the model home 
has added greatly to its attraction. The mill- 
work throughout the house is of white pine, 
while the stairs as well as the floors are oak. 
The kitchen cabinet and other built-in labor 
saving devices are made of a combination of 
hard- and softwoods. All lumber for the pro- 
ject was supplied by the Lumber & Millwork 
Co., of Philadelphia, the largest retailer in the 
city. 

This model house may be classed as the out- 
standing achievement of builders who are con- 
stantly doing something a little better. In a 
word, they are trying to surpass themselves. 
The prospective home owner is visibly im- 
pressed with this fact and sales are being made 
among those who are sincere in their efforts to 
desert a city apartment for a suburban home of 
their own. 


fice Building 


for executive furniture placed with the Sperry 
Office Furniture Co., and all the furniture was 
built by the Stow-Davis Furniture Co., of 
Grand Rapids, Mich. All desks are of Amer- 
ican walnut, with tops quarter-matched butt 
walnut veneers and a frieze panel of butt wal- 
nut. The interiors of the desks are of genuine 








typical private office of one of the senior officers; 


architect who designed this towering challenge 
to depression, opened to the public last Monday. 

Reaching 395 feet into space, topped by a 
100-foot sign, and with a floor space of 216,000 
square feet, the skyscraper dwarfs the Twin 
City skyline, and houses not only the bank in- 
stitution itself but such concerns as the Weyer- 
haeuser interests and other large firms. 

Incorporated in the building is sufficient lum- 
ber to construct a small community of moderate 
sized dwellings. All of it, aside from the mill- 
work, which in itself i$ a large item, was fur- 
nished by the Lampland Lumber Co., of St. 
Paul, a firm that specializes in the sale of cer- 
tified material. 

More than forty experts were employed by 
the Villaume Box & Lumber Co., of St. Paul, 
in furnishing such mahogany woodwork as is 
used throughout the rental spaces. The con- 
tract, at a figure of approximately $40,000, 
called for genuine mahogany. 

“The character of the work is a cabinet job 
throughout,” Mr. Villaume says. “An unusual 
feature is that all interlocking or adjoining 
wood blocks are matched for a pattern to make 








note the wooden Venetian blinds. 


tury. It was founded by Eugene Villaume, 
president and manager. 

Despite the clatter of typewriters, adding and 
bookkeeping machines, the work rooms of the 
building are among the quietest in the nation. 
A great percentage of the natural noises of 
offices has been removed from these rooms by 
the utilization of Balsam Wool Quietile, a pat- 
ented noise-absorbing material installed by the 
Wood Conversion Co., of Cloquet, Minn. 

“Quietile” is a metal covered acoustical tile 
formed by encasing a panel of Balsam Wool 
mat or “wood” in a special screen wire. The 
open mesh of the screen covering leaves the 
Balsam-Wool free to absorb its maximum 
measure of sound and at the same time pro- 
vides the necessary strength and rigidity to 
make the completed tile a practical and easy- 
to-handle and apply material. The material 
comes already painted, in white, ivory and 
cream, with other colors made to order to meet 
special decorative requirements. It is a Weyer- 
haeuser product. 

Desks and chairs for all the First National 
Bank officers were included in the big order 


The senior officers of the First National Bank of St. Paul use these beautiful walnut desks in the officers’ area shown at the left, and at the right is a 


This 32-story building uses plenty of wood throughout 


black walnut. The desks and chairs, also of 
walnut, were designed by William Millington, 
one of the foremost furniture designers in the 
industry. 

Walnut paneling is part of the decorative 
and utilitarian scheme in some of the offices in 
the building. Bank customers are afforded the 
use of dozens of walnut-paneled coupon booths, 
walnut writing desks and accessories. Even 
the wastebaskets and file cases are of walnut. 
The decorative scheme of the women’s writing 
room is developed in walnut paneling, with rug 
and upholstery fabrics in rust shades. 

Seven hundred office windows and 40 in the 
garage, which is part of the building, are 
equipped with wood Venetian blinds, the latest 
method of controlling light and ventilation. 
Such windows as are of the casement type are 
of wood construction. The Bardwell Robinson 
Co., of Minneapolis, supplied much of the mill- 
work. 

It is due largely to the efforts of the Na- 
tional Lumber Manufacturers’ Association, rep- 
resented in this district by E. J. Fisher, that 
so much wood was used. 
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National Production, Shipments and Orders 


WasuinctTon, D. C., Dec. 28.- 


Following is the National Lumber Manufacturers 


Association 


report for week ended Dec. 19 and for fifty 


weeks ended that date, covering mills whose statistics for both 1931 and 1930 are available, and percentage comparison with statistics of identical 


mills for the corresponding period of 1930: 





ONE WEEE No. of Percent Percent renrens if 
Softwoods: Mills Production of 1930 Shipments of 1930 Orders of 19 
Southern Pine Association.........+++++eee+: 100 21,051,000 63 17,052,000 62 17,514,000 pm i 
West Coast Lumbermen’s Assoc IALION. «6+ +++ 191 63,017,000 65 58,171,000 55 76,779,000 79 | 
Western Pine Association (Inland Empire and ° 

California mil]S) .....cceccceeees sete e eee 87 9,929,000 41 22,980,000 63 28,939,000 76 " 
Northern Pine Manufacturers’ Association.... 7 0 on 1,113,000 73 2,827,000 273 | 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 17 1,010,000 57 742 )” 000 63 802,000 122 
North Carolina Pine Association............. 32 3,394,000 82 3,3( 09000 117 3,091,000 122 

a Se .  scevdbbe otras enan sees ees 134 98. 401.000 61 103,367,000 59 129,952,000 78 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 182 11,770,000 77 13,781,000 93 13,613,000 101 
Northern Hemlock & Hardwood Mfrs.’ Assn 17 519,000 28 1521. 000 99 1,687,000 168 

Tete) DORE occ dos Ce ecceecececucereens 200 12,289,000 72 15, 302 y 000 7 94 15 300, 000 106 

COE COREE oc ccs cccvieceseesenevone teres 617 110,690,000 62 118,669,000 62 145,252,000 80 
PIFTY WEEKS Mills ; 
Softwoods: Reporting* 
Southern Pine ASSOCIATION... 1... cece eeeevees 117 1,458,251,000 64 1,637,832,000 77 1,619,352,000 78 
West Coast Lumbermen’s Association........ 191 1,664,632,000 71 1,875,500,000 76 1,688,684,000 74 
Western Pine Association (Inland Empire and 7 

et  ) rerererererr res ce eee 89 1,878,738,000 65 2,119,220,000 76 2,080,850,000 76 
Northern Pine Manufacturers’ Association.... 7 99,399,000 50 121,329,000 71 120,426,000 73 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 90,927,000 76 63 019. 000 69 59,839,000 72 ' 
North Carolina Pine Association............. 10 207,202,000 73 218,438, ee 94 189,131,000 88 

ee eee ee ee $65 Sy 399 149, 000 68 9,03 38,338,000 7 76 8§,758,282,000 76 i 
Hardwoods: ; 
Hardwood Manufacturers’ Institute.......... 193 740,760,000 62 907,553,000 82 900,654,000 87 
Northern Hemlock & Hardwood Mfrs.’ Assn.. °1 106,305,000 52 104,225,000 72 101,466,000 85 

Total hardwoods ......-eeeeeeevecceeveces 214 847, 065,000 60 1,011,778,000 81 1,002,120,000 87 

GranG tOtMlS ..ccccccccscsccccescsescsscecs 658 9, 246,: 21 1000 67 10,050,116,000 77 9,760,402,000 77 

*Average weekly number, 

Relation of Unfilled Orders to Stocks every ordinary requirement in the lumber 





Wasuincton, D. C., Dec. 28.—Following is a statement for five associations of the gross stock 
footage Dec. 19, and the percentage relationship of unfilled orders to stocks: 
Orders of 
No. of Gross Unfilled Stocks— 
—Association Mills Stocks Orders Percent 
Southern Pine Association............ 95 691,616,000 56,448,000 8 
West Coast Lumbermen's Association na teuka cee Se 1,343,694,000 216,998,000 16 
Western Pine Association (Inland Empire and 
Ce ME 6 a Ce cee SAE e eee aee ease 120 1,959,369,000 177, 1¢ 03,000 9 
Northern Pine Manufacturers’ Association. . 7 247,576,000 16,521,000 7 
Hardwood Manufacturers’ Imnstitute...........-.. 157 825,380,000 100,8 74,000 12 
page. “Simple Colonial Furniture” is a book 


Furniture Designs for Amateurs 


Winter is an especially appropriate season 
for the amateur to exercise his skill in and 
enjoy his hobby of furniture making; and a 
time when lucrative employment is far from 
plentiful may offer opportunities for interest- 
ing and productive occupation in the use of 
woodworking tools. With low priced lumber 
readily available and with good tools and 
abundant leisure, many persons may find a 
combination for satisfying their taste for the 


beautiful and the useful in furniture and other 
household equipment. 

In preparing his new book, 
Furniture,” Franklin H. 


brated Stout Institute, 


“Simple Colonial 
Gottshall, of the cele- 
has aimed to interest the 


craftsman in the production of fine furniture 
for American homes that is in harmony with 
American Colonial traditions. All the designs 


in the book are new, but they hold very closely 
to the principles of early American design and 
construction. All the projects are both prac- 
tical and attractive. There are thirty-eight 
projects contained in the book. 

The first chapter in the book is devoted to 
the essentials of colonial furniture, wherein are 
set down the fundamentals of sound furniture 
construction, including utility, strength and 
beauty. The designs comprehend a wide range 
from the simplest pieces to the more 
and the variety is such as to make 
the selection of numerous pieces appropriate 
for a single household. In some cases alter 
native designs of certain parts of the pieces are 
shown. It should be said in this connection 


elaborate, 
practicable 


that while the colonial traditions are retained, 
the pieces have been adapted to modern needs 
and tastes. For example radio cabinets are 
included among the designs. In _ practically 


every case the detailed design of the piece is 
shown on the left-hand page, facing the de- 
scription and bill of material on the right-hand 





of 124 pages 7% inches by 
substaatially bound in cloth. 


10% inches and is 
The book is sup- 


plied by the AMERICAN LUMBERMAN at the pub- 


lisher’s price, $2.50 a copy 
I ’ py, 


delivered. 





Cut Stock Footage Tables 


Computing the board feet contents of lum- 


ber of odd and varied sizes 
labor in 
millwork and wood-using plants, 


much 


tedious 


lumber 


not only involves 
manufacturing, 
but it offers 


opportunities for errors that may be even more 


costly 


than the 


labor 


itself. 


ing is mere duplication and repetition of labor, 


since 
over 


deals 


with 
at varying 


the 
intervals of 


Often this figur- 
same sizes over and 
time. 


\ compilation of tables of board footages of 


wide 


ranges 


of 


sizes of 


lumber and in steps 


of fractions of an inch short enough to meet 





STATISTICAL TELEGRAMS 
OMITTED 


THe AMERICAN LUMBERMAN goes 


to press a day earlier this week, on 


Wednesday, 


because 


of the New 


Year’s holiday, so it will be neces- 
sary to omit some telegraphic re- 
ports usually received on Thurs- 
those of the National Lumber 


day- - 
Manufacturers’ 
Coast Lumbermen’s 


Association, West 


Association 


and Western Pine Association on 
production, shipments and orders, 
and that of the Western Pine As- 
sociation on sales prices. 


manufacturing and wood-using industries may 
be made to save a great deal of labor at the 
same time that it practically eliminates possi 
bility of considerable loss and annoying mis 
understandings from errors. 

In many lumber offices the economy of tables 
of board footages is appreciated and in some 
of them home-made tables have been compiled 
and preserved for frequent reference. These 
tables are, however, often inadequate and in- 
convenient in arrangement and form. In “Cut 
Stock Footages” compiled by L. G. Wendt the 
board feet contents expressed in decimals of 2 





wide range of sizes are given for any piece 
1 inch, 114 inches, 1% inches and 2 inches 
in thickness, and in widths from '%-inch te 


14 inches in steps of 44-inch, and every inch in 
length from 1 inch to 9 feet. All the decimal: 
include an allowance of %-inch for saw kerf 
If the actual footage without the allowance is 
desired, the next size smaller may be used. 

“Cut Stock Footages” is printed on strong 
bond paper in pages 8% inches by 1034 inches 
in size, and all the tables are coubaienl in 8% 
pages, which are securely stapled in a flexiblé 
synthetic leather cover. Each page is made, 
quickly accessible for reference by means of 
a cut-in linen index bearing conspicuous refer- 
ence figures. The book is supplied by thd 
AMERICAN LUMBERMAN at the publisher’s price 





| tities will be named on request. 
| 





$5 a copy, delivered. Special prices in quan 


= t 





Southern Pine Report 


New Orveans, La., Dec. 28.—For the weel 
ended Dec. 19, Saturday, 108 mills of a total ca 
pacity 12034 units (a unit representing al 


average monthly output of 1,500,000 to 2,000,00! 
feet between Nov. 1, 1927, and Oct. 31, 1930) 
report as follows to the Southern Pine Asso 


ciation: Pct. of outpu! 
3-year Ac 


Production— Cars Feet Ave. tua 

Aver. 3 year 50,884,000 . 

ROTOR .cccves meee 20,891,000 11. 06 re 
Shipments* 814 17,094,000 33.5 81.87 
Orders 

received* 840 17,610,000 34.67 84.4 
On hand end 

weekt .2.783 58,443,000 on 

*Orders were 103.19 percent of shipments. 

7Car basis is 21,000 feet. 

tOrders on hand at above 108 mills showe§ 


an increase of 0.94 546,000 feet 


during the week. 


percent, or 
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a SOFT PINE 

76 | 

87 

= It’s that famous Arkansas Mountain Pine, long recognized by buyers as 

87 

7 i possessing the closest grain and softest texture. 

T. W. ROSBOROUGH 
V.-Pres. and Gen’l. Mer. Mills 
= — Our timber holdings afford a long time supply of this fine quality timber 
= a 2 ppty q y 

at thy a and our three large modern sawmills guarantee you lumber products of 
ben the finest quality, uniform in color and texture, accurately milled and 
tabled carefully graded. These mills have a combined annual capacity of 100 
mpiled million feet of lumber and all stock is 100% kiln dried and kept under 
These 
Ca cover at all times. 

dt the , . 7 : : 
3 of 4 Particular and special attention is given to each and every order. We 
'  prect 

inches know the value of satisfied customers. 
neh te 
inch in a » Za ‘ ‘ 
cimaly ee “ee Our specialty is MIXED CARS. Just put us to the test and let us make up 
nce er a car to suit your needs in 
| mee fs 
a FINISH, FLOORING, PACKAGE TRIM, 
— MOULDINGS, DIMENSION, BOARDS 
ans of 
by thy Write Now for Quotations 
S$ price 


| quan 


Caddo River Lumber Co. 


R. A. Long Building KANSAS CITY, 40. 


tal ca ue | Mills at Cc. C. SMITH, 
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Panoramic view of modern sawmill plant of the Caddo River Lumber Co., Rosboro, Arkansas. (This is one of our three mills.) 











Contractor Smith wanted ten bundles of 
shingles delivered to a house out on 
Third Street by 9 o’clock sure. 


The truck left the yard at 7:27. It had 
one or two stops to make. Contractor 
Smith telephoned complaining that de- 
livery wasn’t made until after 10 o’clock 
—men idle, waiting around. 


The truck driver claims the stock was 
delivered on time. The boss doesn’t be- 
lieve it—and so the argument goes on. 


No use to have arguments like this. A 
Pittsburgh Truck Recorder on your truck 
would enable you to determine abso- 
lutely what minute the stock was deliv- 
ered. 


Avoiding time-killing arguments and 
unpleasant feeling is just one of the 
many advantages of a Pittsburgh Truck 
Recorder. 


In addition it enables you to know the 
exact cost of operating your truck—how 
much work it does every day, time busy 
and time idle. It is easy to see how a 
Pittsburgh Truck Recorder saves its cost 
in inereased truck operating efficiency 
within a short time. 


Write today for interesting book- 

let and determine for yourself how 

a Pittsburgh Truck Recorder will 

save you possibly hundreds of dol- 
lars a year. 


Pittsburgh Taximeter Co. 


Exclusive Manufacturers 
PITTSBURGH, PA. 











Lumber and Its Uses 
By R. S. KELLOGG 

In this book the author has dealt in 
interesting and instructive fashion 
with wood structure, physical pro- 
perties, grades, sizes lumber and 
log measurements, shipping weights, 
structural timbers, seasoning, pres- 
ervation, finishes, paving, floor- 
ing, fire resistance, prices, as well 


as the uses of lumber; and in final 
chapters he discusses manufactur- 


ing, forest products, the timber 
supply, permanent advantages of 
wood, and sources of information 


about timber. This is the work most 
often called for and used by ‘um- 
bermen in all branches of the trade. 


American Lumberman 


431 So. Dearborn St. 
Chicago, Il. 





pain 94.00 
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Week's Loadings of Revenue 
Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the week ended 
Dec. 19, 1931, totaled 581,733 cars, as follows: 
Forest products, 18,085 cars (a decrease of 999 
cars below the preceding week); grain, 28,412 
cars; livestock, 21,140 cars; coal, 119,812 cars; 
coke, 5,518 cars; merchandise, 191,742 cars; 
ore, 4,223 cars, and miscellaneous, 192,801 cars. 
The total loadings during the week ended Dec. 
19 show a decrease of 31,801 cars below the 
week immediately preceding. 





Wood Reduces "Dead Load," 
So Old Bridges Can Carry the 
Modern Heavy Live Loads 


MINNEAPOLIS, MINN., Dec. 28.—The develop- 
ment of heavily loaded motor vehicles has 
raised a problem for the modern bridge en- 
gineer, and the solution is helping the lumber- 
man sell timber. 

Years ago, when many bridges of the sort 
that are now going out of fashion were being 
built, the spans were constructed to bear loads 
up to 10,000 pounds. Nowadays these same 
structures—and there are thousands of them 
scattered throughout the United States—are 
called upon to bear 20,000, and even 30,000- 
pound loads. The result is that the bridges’ 
structural steelwork is showing signs of buck- 
ling, vibration is increased, and a dangerous 
condition develops. However the bridges are 
too valuable to scrap. 

Minneapolis has been confronted with such 
a situation and the use of wood in replacing 
heavy “dead loads” has proved a_ successful 
solution of a problem that at one time seemed 
almost insurmountable. Many thousands of 
dollars have been spent in “modernizing” three 
large bridges within the city limits, but results 
have justified the expenditures. 

F. T. Paul, bridge and paving engineer, tells 
how he tackled the problem and accomplished 
his ends, with the approval of his chief, City 
Engineer N. W. Elsberg: 

Some 35 years ago, when the old steel arch 
bridge across the Mississippi at the juncture 
of Hennepin and Nicollet avenue was built, 
plank flooring was used in its construction. 
Of course this wore down with the passage 
of time, and the planks were replaced by 
steel plates, not so very many years ago. 
Upon these plates a 15-inch concrete floor 
was laid. The heavy trucking and bus in- 
dustries developed fast, and the concrete 
was hardly set before the metal showed 
signs of fatigue and there were evidences 
of buckling. 

It soon became obvious that the bridge was 





carrying too much “dead load” and did not 
have the capacity for carrying the “live 
load” required—a load that was constantly 


growing heavier. 
In order to lighten this dead load we had 
to utilize a lighter material, and we decided 


upon Douglas fir laminated planking, with 
an asphalt plank covering. Of course it 
became necessary to remove the concrete, 
and this process cost considerable money 


However the necessity was acute 
Although the entire 


and time. 
and the job was done. 


cost was $55,000, a big fraction of it was 
incident to the expense of removing the 
concrete. 

We followed the same procedure in the 


cases of the Lowry and Washington avenue 
bridges, both of them also over the Missis- 
sippi, and have met with similar success. 


Mr. Paul says one of the reasons for choos- 
ing wood planking is its comparative inexpen- 
siveness. The city was able to purchase Doug- 
las fir in the open market for about $30 a 
thousand board feet, before the material was 
treated, from the Wheeler Lumber Bridge & 
Supply Co. of Minneapolis, and from the 
Thompson Lumber Co., also of this city. 

All the material was of special grade, and it 


January 2, 1982 


was given the 8-pound, open cell type treat- 
ment. The procedure in the case of the steel 
arch bridge was to lay a 6-inch laminated base 
of creosoted fir floor (the planks being laid 
on edge), and then bolt 2-inch asphaltic plank 
paving on top of this base. For the Lowry 
and Washington avenue bridges 4-inch material 
was used, with 1%-inch planking. 

Mr. Paul explains that in every case where 
necessity demanded old steel was replaced by 
new, and this of course added to the expense. 

Although a complete analysis of the three 
projects has not yet been made, because recon- 
struction of one of the bridges has just been 
completed, Mr. Paul says some 700,000 feet of 
Douglas fir has been used. 

“The carrying capacity of many old bridges 
could be increased by the method described 
above,” Mr. Paul says, “and as loads increase 
it is becoming more vital that some such treat- 
ment be applied, or entirely new bridges con 
structed.” 


Reroofs Over Old Material with 
Red Cedar Shingles 


Mapison, Wis., Dec. 28.—J. J. Fitzpatrick, 
of this city, Hoo-Hoo key man for southern 
Wisconsin, ever on the alert to boost the use 
of wood, while driving through Sauk City, 
Wis., recently, noticed two houses being re- 
roofed with red cedar shingles over the old roof 
of another material. He made inquiry of the 
carpenter on the job and found that the houses, 
owned by Dresen Bros. Lumber Co., were built 








One of the houses being reroofed with red cedar 
shingles. Joseph Dresen, architect, contractor, 
retail lumber dealer, in foreground 


in 1923. Securing permission from Joseph Dre- 
sen, Mr. Fitzpatrick engaged a local photog- 
rapher, who took a photograph of the two 
houses being reshingled. These pictures were 
mailed by Mr. Fitzpatrick to the West Coast 
Lumbermen’s Association, Red Cedar Shingle 
sureau, Seattle, Wash., for use in its promo- 
tional work in behalf of red cedar shingles. 

Joseph Dresen, a member of the Dresen Bros. 
Lumber Co., is a registered architect, does con- 
tracting, and builds homes complete, having 
been quite successful in this line of endeavor. 
The Dresen Bros. Lumber Co. has a retail 
lumber yard at Sauk City, one at Prairie du 
Sac, and another at Mazomanie, Wis. Mr. Dre- 
sen said that the two houses now being reshin- 
gled were built in 1923 and because of trouble 
encountered through the roof leaking, decided 
to put on red cedar shingles over the other roof. 
Mr. Dresen believes that if builders use 5/2 red 
cedar shingles, put on with zinc coated nails, 
the roof will last for forty years. 

A complete home building service, Mr. Dre- 
sen says, is the modern way of giving custom- 
ers complete satisfaction in their homes. Many 
houses and barns have been built around Sauk 
City from plans drawn by Mr. Dresen, the ma- 
terials being supplied and the houses built by 
the Dresen Bros. Lumber Co. Mr. Dresen is 
a member of Hoo-Hoo., 
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Hardwood Inquiries Stronger as Year Ends 


Output and Sales Are Small 


MEMPHIS, TENN., Dec. 28.—Southern hard- 
wood demand has been exceptionally slow. 
There has been further decline in production, 
due to holiday shutdowns and-heavy rains. Pro- 
duction will hardly reach 20 percent of normal. 

Some nice inquiries have been received from 
the automobile manufacturers, and a few from 
furniture manufacturers. Some producers re- 
ported sales during the holiday season at satis- 
factory prices. Trade with flooring, millwork 
and box concerns is very quiet. The demand 
from overseas showed some signs of improve- 
ment. Shipments for overseas were low during 
the last two weeks, heavy rains having kept 
many mills from shipping. There are many ex- 
port orders on the books for shipment during 
January. 


Bargains Are Sought 


JACKSONVILLE, FLA., Dec. 28.—The hardwood 
people expected the automobile trade to buy 
more stock than it did during December, but the 
increase shown was disappointing. Furniture 
manufacturers are about out of the market, and 
will not buy at present prices. They apparently 
are interested only in bargains. Some of the 
smaller mills are offering stocks at such very 
low prices that a number of cars have been 
shipped recently. Stocks at mills have not 
been materially reduced during the last three 
months. A number of the larger mills plan 
to reduce their running time after the first of 
the year, and produce only what the present 
demand will absorb. 


Telegraphic Inquiries Received 


LouIsviILLE, Ky., Dec. 29.—Hardwood busi- 
ness has been slow but an increasing number 
of inquiries for spot shipment, some coming by 
wire, indicate that consumers’ stocks are 
mighty low. Many large consumers have the 
lowest yard and dry storage stocks in a long 
time. One company alone is known to have 
27,000,000 feet less hardwood than it had a year 
ago. There is also some contract inquiry. 
Some of the inquiry may be as a result of the 
freight rate surcharge going on Jan. 4. In- 
quiries are well scattered, and come from auto- 
motive, planing mill, furniture and other indus- 
tries. The export outlook is very fair. Be- 
cause of low mill stocks, and possibility of light 
production, principally because of floods, prices 
may show strength. 

Quotations at Louisville on inch stocks: 
White oak, soft textured, Kentucky and Indi- 
ana, $85 for FAS, and $45 for common; 
southern, FAS, $70; common $40. Red oak, 
FAS, either local or southern, $60; common, 
$38. Poplar, FAS, local, $85; southern, $60; 


saps and selects, local, $50; southern, $40; No. 
1 common, $30@35; 2-A, $24@27; 2-B, $19. 
Walnut, FAS, $170; select, $120; No. 1 com- 
mon, $65; No. 2, $32. Gum, sap, FAS, $32; 
common, $23. Gum, plain red, FAS, $65; com- 
mon, $35. Ash, FAS, $60; common, $35. Cot- 
tonwood, FAS, $35; common, $25. Beech, log 
run, $30. Magnolia, FAS, $40; common, $30. 
Wormy oak, $25. 

R. M. Baird, sales agent in Kentucky for the 
Great Southern Lumber Co., has been spend- 
ing the Christmas holidays at company head- 
quarters in Bogalusa, La. Mr. Beard recently 
has changed his office address, which now is 311 
Breslin Building, Third and Broadway, in 
Louisville. 


Trade Is Restricted 


Boston, Mass., Dec. 29.—The northeastern 
market has been slow. Many want to sell, but 
very few to buy. The time of the year and 
runs on banks tend to restrict buying. Consum- 
ers’ stocks have been kept very low. There 
have been some recent price adjustments, usu- 
ally in a downward direction. Quotations on 
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4/4 hardwood, FAS and No. 1 common: Ash, 
$68@77 and $41@45; basswood, $61@66 and 
$4345; beech, $67@72 and $46@50; birch, 
$68@75 and $45@52; maple, $70@75 and 
$44@48; oak, plain hard red, $71@74 and 
$51@54; plain hard white, $85@90 and $53@55 ; 
plain soft white, $105@110 and $58@62; quar- 
tered medium texture white, $110@120 and 
$73@78; quartered soft white, $135@140 and 
$78@85; poplar, medium texture, $73@80 and 
$40@44 (saps, $48@51); soft, $95@100 and 
$47@51 (saps, $63@68). 

Some urgent sellers are conceding another 
dollar on oak flooring. Local demand is very 
slow but yard stocks are light. Quotations: 
Plain white oak, clear, $55(@61.50; select, $43@ 
50.50; No. 1 common, $34@38; first grade 
Michigan maple, $57@58.50; first grade Michi- 
gan and Wisconsin birch, $54@56. 

The General Reed & Rattan Co. received a 
shipment of 2,400 bundles of hardwood squares 
from Yarmouth, N. S., by water last Wednes- 
day. 


Some Large Inquiries Received 


CINGINNATI, OHIO, Dec. 28.—An inquiry re- 
ceived by several dealers here from Fisher 
3ros. for several million feet of sound wormy 
No. 1 oak caused considerable efforts to land 
the order. It is rumored that Fisher Bros. 
specified Appalachian oak, and immediate de- 
livery. The price generally mentioned in the 
trade is around $51. A number of smaller in- 
quiries are being received from furniture fac- 
tories, automotive plants, novelty goods makers 
and other consumers. Present inquiries indi- 
cate a desire to buy. Spot sales are rather 
draggy. Prices are unchanged, although the 
views of wholesalers are undergoing a con- 
siderable stiffening as inquiries become more 
plentiful. The floods in southern logging camps, 
and general curtailment of production there, 
will have a favorable effect on the Appalachian 
market. 

Richard H. Shields, son of Charles F. 
Shields, president, Charles F. Shields Lumber 
Co., here, was compelled to return from the 
University of Notre Dame on account of severe 
appendicitis. He was prominently connected 
with student work. 


New Tariff Permits Stop in Transit 
for Loading 


MEMPHIS, TENN., Dec. 28.—Announcement is 
made by the Southern Hardwood Traffic As- 
sociation of the publication by the Cotton Belt 
Railroad of a tariff which will permit of stop- 
ping in transit to complete loading of cars with 
lumber. The stopping charge will be $6.30 a 
car, and will mean a big saving to hardwood 
manufacturers on the Cotton Belt Route. The 
tariff applies on interstate shipments. Other 
lines are expected to issue similar tariffs within 
a short time, according to J. H. Townshend, 
secretary-manager of the association. 








Enlarge Maritime Spruce 
Output 


Due to an anticipated increase in the Nova 
Scotia lumber export trade to Great Britain, 
an improvement in the price of spruce lumber 
is looked for by the local trade, which questions 
whether operators will be able to supply suffi- 
cient stocks this late in the season to meet the 
demand, states a report to the lumber division. 
Preparations for winter logging in Nova Scotia 
began in October, and it is believed by local 
lumbermen that the cut will be larger than at 
first planned. 

No immediate improvement is expected in 
the Quebec lumber trade, although the local 
trade feels that the future is brighter. Quebec 
winter logging operations are expected to be 
small, in spite of the reduced stumpage fees. 











Our Specialty 
MIXED CARS 
OAK FLOORING 
OAK AND GUM 
Trim - Mouldings 


LONG AND SHORT 
LEAF YELLOW PINE 


Shed and Yard Stock 


Our stock is all band sawn. 


TREMON] 








Tremont Oak Flooring 


QUARTERED 


A Truly Superior Product 


—manufactured from our famous trade named DUGDEMONA Forked Leaf White Oak and 
Cherry Bark Red Oak Timber. 


Scientifically kiln dried; accurately manufactured; glass smooth surface; tongued and grooved 
with unusual precision; ends square and edges clean and straight; efficiently graded and noted 
for its beauty of grain and uniformity of texture and color. 


White and Red Oak, Black Gum, Tupelo, Red Gum, Sap Gum, Cypress, Elm, Beech and Hickory 
—hboth air dried and kiln dried. 


TREMONT LUMBER COMPANY 


ROCHELLE, LOUISIANA 
CHICAGO OFFICE: 307 North Michigan Avenue 
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Yellow Pine 


¥ 
The Aristocrat of Structural Woods 


The mill shown above is cutting 
the same strong, durable Long 
Leaf Yellow Pine that you have 
known for generations. 

“WIER” Long Leaf Yellow Pine 
embraces 
smallest pattern in mouldings to 


| large structural timbers. 


It'sthe FIBER that Counts 





all items from the 














WIER LONG LEAF! 
LUMBER CO. 
HOUSTON: TEXAS.) 
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White Pine 





ALSO 


WM. SCHUETTE CO. 


Pittsburgh. Pa. 


IDAHO 
MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
Yellow Pine 


New York, N. Y. 
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GOLDSBORO q 
N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK 
Let us prove it on your next order. 


JOHNSON & WIMSATT 


WASHINGTON, D. C. 


SHED STOCK 














Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 


of Northern Hardwoods 
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Among the Lumbermen’s Clubs 


Attendance Is 650 at Nylta Party 


New York, Dec. 28.—Bad times did not pre- 
vent almost 650 lumbermen from attending the 
eleventh annual Christmas party of the Nylta 
Club at the Hotel Astor on Dec. 19. The mem- 
bers and their guests, for one evening, forgot 
their troubles, and enjoyed themselves until the 
early hours of the morning in a setting which 
carefully reproduced the atmosphere of the Cafe 
de Paris, beloved of overseas veterans and post- 
war tourists. The party was arranged by Con- 
rad N. Pitcher, who, besides being president of 
the New York Lumber Trades Association, is 
chairman of the entertainment committee of the 
Nylta Club. He was assisted by the officers 
of Nylta, headed by President Barlow Shuit, 
and by Herbert B. Coho, secretary of both the 
association and the club. 





Adopt Standardized Report on Dry 
Kiln Runs 


Mempuis, TENN., Dec. 28.—At a meeting of 
the Dry Kiln Engineers Club of Memphis, 
which was held at the Hotel Chisca, Saturday 
night, a standardized report for dry kiln runs 
was adopted by the club. This standardization 
was in effect a move by the club for better dis- 
semination of trade information, which has been 
greatly hindered because of the difficulties ex 
perienced in passing trade improvements to dry 
kiln engineers because of the conflicting forms 
through which data has been presented. Pos- 
sibility of expanding the trade information re- 
ports of the club was discussed. 





Hioo-Hoo Entertains 150 Orphans 


Lauis, Mo., Dec. 28.—Gathered around 
a huge Christmas tree at the American Annex 
Hotel on Dec. 19 were 150 orphan children 
singing lustily, as Santa in bright red suit and 
cap distributed toys, candy and fruits to them, 
following a large turkey dinner. This annual 
Christmas party of Hoo-Hoo Club No. 6 lasted 
until late in the afternoon, and was attended 
by a large number of club members and their 
wives, who enjoyed the singing and dancing 
given by the children as Santa called on them 
in turn. I'rank J. More, secretary of the club, 
was chairman of the event, and the other mem- 
bers of the committee were Jack Schwartz, 
Larry B. Oeth, Arch Franklin, A. H. Vieth, 
Charles M. Huttig and Walter Trampe. 


Sr. 





Appalachian Hardwood Club Com- 
mittees Named 


CINCINNATI, Onto, Dec. 28.—President John 
Raine, of the Appalachian Hardwood Club, has 
announced the appointment of the following 
standing committees to serve during the en- 
suing year: 

Trade extension 1 OW. 
W. M. Ritter Lumber Co., 
J. Linehan, Mowbray & 
Cincinnati, Ohio; C. FE. 
man Corporation, 
Bringardner, 
ington, Ky.; and 
ber Co., Ashland, 


Mayhew, chairman, 
Columbus, Ohio: J. 
Lumber Co., 
East- 
Fred 
Lex- 
Lum- 


Robinson 
Irish, Tennessee 
Kingsport, Tenn.; 
Bringardner Lumber Co., 
W. E. Dawkins 
Ky. 


ergel 


chairman, 
Va.; Fred 
Lumber Co., Lexing- 
Mowbray & Robinson 


Transportation—C I.. Goodwin, 
Blue Jay Lumber Co., Blue Jay, W. 
Bringardner, Bringardner 
ton, Ky.; J. J. Linehan, 
Lumber Co., Cincinnati, Ohio: W. E. Weakley, 
W. M. Ritter Lumber Co., Columbus, Ohio, 
and C. W. Boyd, Virginia Hardwood Lumber 
Co., Tazewell, Va 

Membership—E. M 
Lumber Co., Cincinnati, 
Kitchen Lumber Co., 


Bonner, chairman, Atlas 
Ohio; John W. Kit- 
Ashland, Ky.: M 


chen, 


lL. Tipton, Little River Lumber 
send, Tenn.; D. M. Rose, D. M. 
Knoxville, Tenn.; C. E. Irish, 
man Corporation, Kingsport, 
Hensley, Belle Point Lumber 
Ky.; Fred Bringardner, 
(‘o., Lexington, Ky.; R. 
Coal & 


Town- 
Rose & Co., 
Tennessee East- 
Tenn.; H. H. 
Co., Heidelberg, 
Bringardner Lumber 
W. Henderson, Stearns 
Lumber Co., Stearns, Ky.; N. W. Gen- 
nett, Gennett Lumber Co., Asheville, N. C.; A. 
Bb. Hutton, Hutton & Bourbonnais Co., Hick- 
ory, N. C.; M. R. MeCorkle, McCorkle Lumber 
Corporation, Stonega, Va.; C. W. Boyd, Vir- 
ginia Hardwood Lumber Co., Tazewell, V12.; 
rk. A. Parsons, Croft Lumber Co., Suncrest, 
W. Va.: C. D. Howard, Howard Lumber Co., 
Cowen, W. Va.; W. E. King, Blue Jay Lumber 
Blue Jay, W. Va.; B. B. Burns, Ritter- 
Burns Lumber Co., Huntington, W. Va.; and 
J. I. Nallen, Wilderness Lumber Nallen, 
W. Va. 


+ 


Co., 





Plans Annual Builders’ Show 


Detrroir, Micu., Dec. 28.—With the distinc- 
tion, recognized throughout the country, of be- 
ing the only institution of its kind to have suc- 
cessfully staged fourteen shows, the Detroit 
Builders’ Exhibition (Inc.) is planning its an- 
nual builders, realtors and food show, to be 
held March 2 to 13, 1932. Through the co- 
operation of the Detroit Real Estate Board, re- 
tail lumbermen of Detroit, Michigan Society of 
Architects, Common Brick Manufacturers’ As- 
sociation, Builders’ and Traders’ [-xchange, the 
Detroit Builders’ Exhibition will again give 
away an $18,000 home in connection with this 
annual show. In a letter sent out to former 
exhibitors, attention is called to the fact that 
this exhibition is in no way connected with a 
proposed home industry show which is being 
promoted, to be held in January, 1932. 





Gleanings from the Mail Bag 


(Continued from Page 31) 


wood whenever possible. And believe me, they 


do not hesitate to spend any money needed to 
put their ideas across. They work all the 
time. 


From North, East and West 


l'rom a lumber manufacturer in Wisconsin 
comes this encouraging note. Commenting on 
an article printed in the Dec. 26 issue of the 
AMERICAN LUMBERMAN, beginning on the front 
page, he said: 
the article 
page of your Dec. 
oceasionally in our 
teachings might 
over many a 


pleased with 
the first 
article 


religious 


I am greatly on 
“Investments” on 
26 issue. A little 
trade journals on 
be the smoothing 
plexing problem. 


means of per- 
From a lumberman who makes his habitat on 
the Atlantic seaboard, comes an interesting and 
helpful letter from which this brief statement 
is taken: 
That Was a 
conference on 


write-up of the President’s 
ownership, that appeared 


fine 
home 


in the AMERICAN LUMBERMAN. Even though 
I had attended most of the conference and 
was fairly familiar with what had occurred, 
{' read every word of your report. 


‘rom the Pacific Coast has come, within the 
last few days, a letter commenting on condi- 
tions in the lumber industry and upon the need 
for more active promotional work and more 
careful and thorough research in behalf of 
wood. The writer is an outstanding manufac- 
turer whose own company is well in the fore- 
front in work of this kind. Among other 
things, he said: 

If I was ever certain of anything, it 
our industry ultimately will awaken to 
need for constructive promotion work 
have been doing, 
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What's a Fellow to Do? 


Now the New Year is here, what's a fellow 
to do? 

Let me open the books with a promise or two, 

Not the books on the desk, not the books on 
the shelf, 

With a few of the things that I promise my- 
self : 


Now the New Year is here, when a fault I 
condone 

It shall be someone’s else, not a fault of my 
own, 

\nd the smile that I wear for the world all 
the way 

[ shall carry on home at the end of the day. 


Now the New Year is here, I shall tell what I 
know, 

Not the things that I think may be possibly so, 

And the first I shall tell is the one that I blame, 

Just to see if the tale and the facts are the 
same. 


Now the New Year is here, I shall think less 
of things, 

Of the service I give, not the money it brings, 

Of the spirit within, not the garment without, 

Of the heart of the house, not the fences about. 


Now the new year is here, though I cannot 
forget 

All the wrongs I have known, all the hurts | 
have met, 

I shall thrust them aside, and for somebody 
near 

Make a happier world, now the New Year is 
here. 


We See b' the Papers 


Congress nearly made it an oratorium. 

Many a man has become infamous overnight. 

The people next door had a wild party the 
other night. 

They yelled for help and we went over and 
did what we could. 

We helped throw out the fellow who was 
making most of the trouble. 

Of course, they had broken up a lot of the 
furniture before we got there. 

Now they are sore at us because we won't 
pay for the whole party out of our pocket. 

You see, they want the money to spend for 
guns and things so they can have another party. 

“Who Lost the War?” asks a writer. No- 
body, but we wish we could. 

When the flag goes by isn't the only time 
for the taxpayer to yell. 

If you don’t want a man to get your goat, 
don’t let him get your note. 

Now the other bonds don’t seem to be doing 
much better than the marriage ones. 

As for the railroad man, he has decided that 
nine-tenths of a loaf is better than none. 

France will build a $1,400,000 embassy in 
Washington. We suppose it’s the cellar. 

Chicago taxes have been boosted 9 percent. 
with best wishes for a Happy New Year. 

The trouble with cutting railroad wages is 
that there is so much red tape to cut first. 

Another nice thing about the holiday season 
was that the bridge marathon was suspended. 

A foreign ambassador’s motto seems to be: 
“When in America do as the Americans don’t.” 

East is east and West is west, except on East 
and West football teams. Then they’re South. 

Congressman McFadden has found that peace 
has its no man’s land no less renowned than 
war. 


The news that the income tax increase will 


be made light on the poor is good news in Wall 
Street. 

The problem of this country isn’t only the 
underprivileged child, but the overprivileged 
one. 

We sympathize with these sound bonds that 
are selling in the 60’s. We are not appreciated 
ourself. 

J. U. H., of Saratoga, Calif., added thanks 
that the 3 cent postage bill didn’t pass before 
Christmas. 

The gentle art of rolling a drunk has been 
succeeded by the merry occupation of payrolling 
the taxpayer. 

In China a general was murdered by his 
guests at a dinner. A lot of us have that kind 
of a cook, too. 

However, we imagine the glider record is 
still held by some man who steps on a bar of 
soap in the dark. 

The crop of Christmas cards this year seemed 
to be about 75 percent as large and about 20 
percent as funny. 

We hope the Interstate Commerce Commis- 
sion will realize sometime that if a railroad 
doesn’t pay it can’t. 

Wonder where all the college kids are this 
week? They’re not at college, and they’re cer- 
tainly not at home. 

The Government now has 700,000 people on 
the payroll, and you will observe that five- 
sixths of them are ciphers. 

The 1931 batting averages in the National 
League are out. Must be a Government statis- 
tician was working on them. 

In these times it is well to remember that 
three bananas a day will keep a man alive. 
(Yes, we have no bananas.) 

We gave the granddaughter a rattle for 
Christmas. Because of the depression she will 
have to wait for the rest of the car. 


\ dispatch says that the Japanese troops will 
remain stationary. If the Chinese generals 
could only get their troops to do that! 

American labor pays $250,000,000 in union 
dues each year. Which would be all right if 
it always knew whom to and what for. 


In view of recent congressional utterances, it 
looks like Senator Moses will have to enlarge 
the habitat of the sons of the wild jackass. 

The fellow we are sorry for this week was 
the fellow who had to go to work after the 
holiday, and the fellow who didn’t have to. 


Japan has stopped the sale of American cig- 
arets in Manchuria. Now that we know the 
purpose of the war, we are heartily for it. 


The Culbertson bridge marathon proved 
just one point, but it is important; and that is 
that sometimes one side gets good cards and 
sometimes the other. 


Pheasants 


| saw a pheasant in an autumn field 

With all its gorgeous coloring revealed, 

\ bit of Europe in the younger west, 
Invited in our newer land to nest. 

And I was glad America was wise 

Enough to give these immigrants her skies, 
Her woods, her fields, to open wide her door 
\nd welcome so much beauty to her shore. 


I said as much to someone at my side, 
Another passenger who shared the ride. 

He turned his gaze and looked me up and down 
As people do an idiot or clown, 

And said, “They are a kind of pretty bird, 
But that is not the way the thing occurred: 
We brought them for a better reason still— 
We're raising pheasants here for folks to kill.” 
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Meadow 


River 
Mixed Cars 


























Growin g in 
Popularity 
Each Year 


So many advantages are offered 
buyers by Meadow River—mixed 
cars of 5 kinds of Hardwood Floor- 
ing, 6 kinds of Hardwood Trim, 
Stepping, Risers and Poplar Bevel 
Siding that more and more dealers 
are availing themselves of this serv- 
ice each year. 


All in one car means lower freight 
costs than L. C. L. shipments and 
lower handling costs per unit. Your 
buying and checking problem is sim- 
plified. Your stock investment is 


reduced. Your turnover increased. 


And most important of all, you 
have good, reliable stock cut from 
West Virginia stumpage, the Cream 
of the Appalachians, expertly se- 
lected and carefully manufactured. 


It will be a pleasure 
to quote you 


Meadow River 
Lumber Co. 


Rainelle, West Va. 





Flooring— 
Red Oak Maple Beech . Birch 
White Oak 

Trim and Mouldings— 
Oak Poplar Basswood Birch 
Chestnut Ash 

Stepping and Risers— 
Oak Birch 

Bevel Siding 
Poplar 
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GRADE MARKED—TRADE MARKED 
YARD AND SHED STOCK 
LATH AND SHINGLES 
Our modern dry kiln facili- 
ties enable us to season lum- 
ber to the moisture content 
you require. 
LUMBER 
co. 
BIRMINGHAM Ala 
| 

















“WARS AW-71 COM 
LONG -LEAF PINE” 


GRADE MARKED 
2x4 2x6 2x8 


THOROUGHLY AIR DRIED—STRAIGHT 


WaRSAW LUMBER CO. 


WARSAW, GEORGIA 








EMPORIUM FORESTRY CO. 
General Office: Conifer, N. Y. 
Mills: Conifer, N. Y., Cranberry Lake, N. Y. 


New York Office New Engiand Ojfice 
5635 Grand Central Term. 161 Devonshire St., Boston, Mass. 
Phone, Murray Hill 6514 Phone, Hancock 6789 


Manufacturers of Band Sawn 
HARDWOODS, SPRUCE 
HEMLOCK, WHITE PINE 
HARDWOOD FLOORING 











SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments oi all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; Wages, 
: ; Rent, Board, Interest, 
‘TH ; Se acer 6 Stave and Heading 

| Bolts, etc. 

Standard Book throughout the United States 
and Canada. 


se, Fon. ©50 Cents 


S. E. FISHER, P. 0. Box 197 


ROCHESTER, N. Y. 
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What the Associations Are 
Planning and Doing 


12—Massachusetts Wholesale Lumber Asso- 
ciation, University Club, Boston, Mass. Annual. 


13-14—Retail Lumber Dealers’ Association of 


Indiana, Claypool Hotel, Indianapolis, Ind. 
Annual. 


Jan. 


Jan 


Jan. 14-16—Mountain States Lumber Dealers’ Asso- 
ciation, Cosmopolitan Hotel, Denver, Colo. 


Annual, 


15—Southern Hardwood 
Hotel Peabody, Memphis, Tenn, 


Jan, Traffic Association, 


Annual. 


Jan. 15—New Hampshire Lumbermen’s Associa- 
tion, Hotel Carpenter, Manchester, N. H. An- 
nual. 

Jan. 19-21—Northwestern Lumbermen’s Associa- 
tion, Auditorium, Minneapolis, Minn. Annual. 

Jan. 20—West Side Hardwood Club, Pine Bluff, 


Ark. 


Jan. 20-22—Ontario Retail Lumber Dealers’ Asso- 
ciation, King Edward Hotel, Toronto, Ont. 
Annual. 

Jan. 20-22—Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, 
Pa. Annual. 

Jan, 22—Indiana Hardwood Lumbermen’s Associa- 
tion, Severin Hotel, Indianapolis, Ind. Annual. 

Jan. 25-26—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Huntington, W. 
Va. Annual. 

Jan. 26-28—American Wood Preservers’ Associa- 
tion, Jefferson Hotel, St. Louis, Mo. Annual. 

Jan. 26-28—Southern Pine Association, New Or- 
leans, La. Special meeting Rules Committees. 

Jan. 26-28—Southeastern Iowa Retail Lumbermen’s 
Association, Hotel Burlington, Burlington, 
Iowa. Annual. 


Lumbermen’s As- 
New York City. 


26-28—Northeastern Retail 
sociation, Hotel Pennsylvania, 
Annual. 


Jan 


27-29—Southwestern Lumbermen’s Associa- 
tion, Ararat Temple, Kansas City, Mo. Annual, 


Millwork & Supply 
Noel, Nashville, 


Jan 


Lumber, 
Hotel 


Jan, 27-28—Tennessee 
Dealers’ Association, 
Tenn. Annual, 

Association, 

Annual. 


2-3—Canadian Lumbermen's 


Feb. 
Mount Royal Hotel, Montreal, Que. 


Feb. 2-5—Ohio Association of Retail Lumber Deal- 
ers, Columbus, Ohio. Annual. 

Feb. 2-5—Union Association of Lumber & Sash & 
Door Salesmen, Columbus, Ohio. Annual. 
3-5—Michigan Retail Lumber Dealers’ 
ciation, Pantlind Hotel, Grand Rapids, 

Annual, 
Feb, 9-10—National Lumber Exporters’ Association, 


Feb. Asso- 


Mich. 


Brown Hotel, Louisville, Ky. Annual. 
Feb. 9-11—Illinois Lumber & Material Dealers’ 
Association, Stevens Hotel, Chicago. Annual. 
Feb. 9-11—Southwestern Iowa Retail Lumbermen’s 
Association, Hotel Chieftain, Council Bluffs, 
Iowa. Annual. 


Feb. 10-12—Retail Lumber Dealers’ Association of 
Western Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual. 
11-12—Hardwood Manufacturers’ 
Brown Hotel, Louisville, Ky. Annual, 
12-13—Virginia Lumber & Building 
Dealers’ Association, John Marshall 
Richmond, Va. Annual. 
16-17—Carolina Retail Lumber & Building 
Material Dealers’ Association, Charlotte, N. ! 
Annual. 

16-18—Wisconsin Retail Lumbermen’s Asso- 
ciation, Auditorium, Milwaukee, Wis. Annual. 
18-20—Western Retail Lumbermen’s Associa- 
tion (U. S.), Davenport Hotel, Spokane, Wash. 
Annual, 

22-24—-Kentucky Retail 
Association, Brown Hotel, 
nual, 


Feb. Institute, 


Feb. Supply 


Hotel, 


Feb. 


Feb. 


Feb. 


Feb. Lumber Dealers’ 


Louisville, Ky. An- 


Feb, 24-25—North Dakota Retail Lumbermen’s As- 
sociation, City Auditorium, Fargo, N. D. An- 
nual. 

Feb, 24-26—Nebraska Lumber Merchants’ Associa- 
tion, Lincoln Hotel, Lincoln, Neb. Annual. 
Feb. 25-26—Mississippi Retail Lumber Dealers’ 
Association, Robert E. Lee Hotel, Jackson, 

Miss. First annual. 

March 10-11—South Dakota Retail Lumbermen’s 

Association, Watertown, S. Annual. 


March 25—Eastern Millwork Bureau, Pennsylvania 
Hotel, New York City. Annual. 

April 12-14—Lumbermen’s Association of 
Texas Hotel, Fort Worth, Tex. Annual. 


Texas, 





Feb. 2-4—Iowa Lumber & Material Dealers’ Asso- 
ciation, Coliseum, Des Moines, Iowa. Annual. 

. Cc . 
Southern Pine Rules Committees 


to Meet 


New Orveans, La., Dec. 28.—Full and com- 
plete study of proposed revisions of Southern 
Pine Association grading rules will be effected 
in a three-day session scheduled here for Jan. 
26 to 28. The sub-committee on grade refine- 
ments, says J. F. Carter, trade extension man- 
ager, will resume its study of the refinements 
of grades on lumber of less than 2-inch thick- 
ness; the sub-committee on grade revision will 
resume its work on revisions of lumber 2 inches 
and thicker, as well as the separation of long- 
and shortleaf in the rules; and, the sub-com- 
mittee on car materials will attempt to adjust 
and revise the grading rules to more nearly con- 
form to those of the American Railway Asso- 
ciation, as requested by it. 

The sub-committees will meet on the first 
two days and their recommendations will come 
before the grading committee on the last day, 
which committee will receive and act upon the 
recommendations of the sub-committees, and its 
action in turn will be subject to the annual 
Southern Pine Association convention in March. 





Wisconsin Plans Completed 


Mitwavukeg, Wis., Dec. 28.—Plans for the 
program for the 1932 convention of the Wis- 
consin Retail Lumbermen’s Association which 
will be held in Milwaukee, Feb. 16, 17, and 18, 
at the Municipal Auditorium and Schroeder 
Hotel, have been completed by the program 
committee of the association and have been 
approved by the board of directors of the as- 
sociation. The board also approved ail other 
plans completed to date for making the 1932 
convention the “biggest and best” in history. 


May 12-13—-Florida Lumber & Millwork Associa- 
tion, Orlando, Fla. Annual, 
“Forget the Depression” was the slogan 


adopted by the association and its board for 
the 1932 meeting. According to Donald S. 
Montgomery, secretary, more than 70 percent 
of the exhibit space in the huge arena of the 
Milwaukee Auditorium has already been con- 
tracted for. 

The board of directors also formally approved 
the 7,000 series of wood molding designs and 
sizes. It also went on record in favor of a 
2 percent cash discount on coal on Lake Mich- 
igan docks. The directors opposed a 45 cents 
per ton cash discount by formal resolution, 
stating that they did so because they felt it 
simply a loophole for price cutting. 





"Business Ethics and Good 
Merchandising” 


A feature of the annual convention of the 
[llinois Lumber & Material Dealers’ Association, 
to be held at the Stevens Hotel in Chicago, 
Feb. 9-11, will be one session exclusively for 
retailers of building materials, to which no 
others will be admitted. The program commit- 
tee desires to give the retail merchandisers an 
opportunity to discuss important questions that 
have to do with the conduct of retail business. 
The general subject for this session will be 
“Business Ethics and Good Merchandising,” 
which has been divided into five topics, as fol- 
lows: “Should Every Department Carry Its 
Fair Share of Overhead?” “The Expense of 
Price Cutting ;” “Trade Practice of Manufac- 
turers and Wholesalers;” “Are Paints and 
Hardware Desirable Sidelines?” “Outside Com- 
petition—How Best Meet It?” A. C. Gauen, 
of Collinsville, a past president, will preside at 
this session on Thursday morning, Feb. 10 from 
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10 o’clock until noon. Each sub-topic will be 
opened by a leader, with a talk of from five 
to eight minutes, with discussions and argu- 
ments from the floor to follow. 

In announcing this interesting feature, Man- 
aging Director J. F. Bryan advises that admis- 
sion to this dealer’s forum is to be only to 
those who wear convention badges. 

In connection with the annual, arrangements 
are being made for elaborate entertainment fea- 
tures for the ladies attending, and the manag- 
ing director’s announcement says: “All wives, 
mothers, sisters and sweethearts of dealers are 
cordially invited to attend.” 





Eastern Millwork Bureau Sets Date 


New York, Dec. 28.—Announcement has been 
made by William Lucas, managing director of 
the Eastern Millwork Bureau, this city, that 
at a recent meeting of the board of directors 
it was decided to hold the fourteenth annual 
convention on March 25, 1932, at the Pennsyl- 
vania Hotel in this city. 





Montreal Retailers in Annual 


MontTREAL, Que., Dec. 28.—The Montreal 
Retail Lumber Dealers’ Association recently 
held its annual meeting at the Lumbermen’s 
Club here. The event was well attended. 
President A. A. Paul’s report showed that the 
association had enjoyed an active and successful 
year and had come through in good shape finan- 
cially. Its credit bureau had done much valuable 
work and had proved to be an increasingly im- 
portant feature of the co-operative efforts of the 
dealers in Montreal. The retiring officers held 
a short session in advance of a dinner at the 
Lumbermen’s Club. The new officers and di- 
rectors appointed are as follows: 

President, E. Blyth Maxwell; vice president, 
A. E. Fortin; Directors, J. A. Forest, J. A. 
Bonneau, Edouard Gohier, G. Haineault, A. B. 


Morris, W. J. Rutherford, H. R. Boyce, C. L. 
Terroux. Alphonse Paul and A. R. Ruther- 
ford are also directors ex-officio. 


President-elect Maxwell and the secretary of 
the association, Leopold Favreau, spoke of its 
work and prospects for 1932. 





Mississippi Salesmen in Annual 


MINNEAPOLIS, MINN., Dec. 28.—At the for- 
tieth annual convention of the Mississippi Val- 
ley Lumber & Sash & Door Salesmen’s Asso- 
ciation here today, the organization voted to co- 
operate with the Twin Cities Hoo-Hoo Club in 
arranging for the annual banquet given every 
year in connection with the convention of the 
Northwestern Lumbermen’s Association. Tues- 
day, Jan. 19, was decided upon as the date for 
the banquet. 

The convention drew the largest attendance 
for a number of years. The following officers 
were elected: 

President—Fred B. 
son Lumber Co., 
Db. Wyman. 

Vice president—Paul Gray, Luce Lindgren 
Co., Minneapolis, to succeed Mr. Anderson. 

Secretary—J. F. Hayden (re-elected). 

Treasurer—T. M. Partridge, T. M. Partridge 
Lumber Co., Minneapolis (re-elected). 


Anderson, F. B. 
Minneapolis, 


Ander- 
to succeed A. 


Fred Flateau and Mark Moulton were elected 
members of the executive committee, to serve 
with the organization’s officers, who are mem- 
bers ex-officio. 

The fortieth session was the occasion for a 
talk by Mr. Partridge on the history of the or- 
ganization. He read the roll of past presidents 
and his talk led to a general reminiscence about 
“the old days.” Mr. Partridge is one of the 
organizers of the association. 

C. H. Shevlin, vice president of the Shevlin 
Pine Sales Co., who recently moved to Min- 
neapolis from Bend, Ore., was elected to mem- 
bership. 
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Urges Manufacturers to Apply 
Timber Board's Recom- 
mendations 


Wasuinoton, D. C., Dec. 28.—The critical 
consequences of grossly unbalanced supply and 
demand are known to every lumberman, says 
Wilson Compton, in a letter under date of 
Dec. 1, in which he calls attention to the rec- 
ommendations of the lumber survey committee 
of the Timber Conservation Board—that the 
stocks of Oct. 1 should be reduced 4% billion 
feet during the succeeding year. Correction 
can only be by prompt, vigorous and deter- 
mined action by each individual manufacturer, 
he asserts, in reducing stocks either by tem- 
porary suspension of production, or reduction 
of current production to the minimum which 
financial and community exigencies will per- 
mit. He earnestly urges examination of the 
figures that follow and their application to the 
situation of each manufacturer: 
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Softwoods - —Million Feet— 
1929—Jan. 1. 8,216 26.9 teen. ae eee 
1930—Jan. 1. 9,579 33.5 +1,363 8,216 1,363 
1931—Jan. 1. 9,596 44.7 + 17 7,190 2,406 
1931—Oct. 1. 8,386 53.2 —1,210 5,140 3,246 
Hardwoods— 
1929—Jan. 1. 3,355 49.7 te Sa - eoace 
1930—Jan. 1. 3,813 55.9 + 458 3,355 458 
1931—Jan. 1. 3,863 74.5 + 50 2,950 913 
1931—Oct. 1. 3,502 86.0 — 361 2,210 1,292 
Total* 
1929—Jan. 1.11,638 31.3 sida 7 
1930—Jan. 1.13,475 37.9 +1,837 11,638 1,837 
1931—-Jan. 1.13,529 50.8 + 54 10,170 3,359 
1931—Oct, 1.11,933 60.2 —1,596 17,330 4,603 
*Includes stocks at mills in South Dakota, 
Iowa, Kansas, Nebraska, Colorado, Utah and 
Wyoming. 


**For example, on Jan. 1, 1931, the volume 
of stocks was slightly more than half of the 
1930 volume of lumber consumption. 


***Proportioned to average demand during 
current and preceding year. 
Recommended Stock Reduction 
Softwood Regions— 
Southern Pine 
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The complete report, Mr. Compton points out, 
can be had from the U. S. Timber Conservation 
Board, c/o Department of Commerce, Wash- 
ington, D. C. The figures given in the above 
tables do not include minor amounts for unclassi- 
fied mills, so that there is a slight discrepancy 
in the totals. 

Translated into percentages, the recommenda- 
tion is that total stocks be reduced about 39 
percent—softwood stocks 39 percent and hard- 
wood stocks 37 percent, from the Oct. 1 totals. 
By regions the recommended reductions are: 
Softwood—Southern pine, 39 percent; North 
Carolina pine, 21 percent; Douglas fir, 39 per- 
cent; western pine, 40% percent; Lake, Central 
and Northeast States, 47*percent. Hardwood— 
Lake, Central and Northeast States, 48 per- 
cent; Southern and Southeast States, 30 percent. 





You Can Sell IT or Buy IT 
Thru a Classified Ad. 
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Grades and 
Shicknesses 


Right here in our big warehouse we 
carry a complete stock of Douglas 
Fir Plywood. You can get any quan- 
tity you require on short notice and at 
reasonable prices. 


Order Plywood in L. C. L. or mixed 
cars with lumber items or hardwood 
flooring. If it’s used in building, we 
sell it. 


Write now for stock 
lists and prices. 


2! 


Oo. 


St. Louis, Mo. 
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| Fix Your Credit Loss | 


in Advance 


You can state pretty accurately every } 
item in your over-head expense but one ih 
—your credit loss. That you can only | 
guess at. And how often you miss the | 
mark, you, only, know! Because of pres- | 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay | 


the excess. 
Thus your credit loss for twelve 
months is determined in advance and 


| 

nothing can increase it. 
The cost of Credit Insurance is small 

compared to the security afforded. } 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. | 
OF NEW YORK 


511 Locust St. 220 So. State St. 537 Mer. Exch. Bldg, | 
St. Loais, Mo. Chicago, Ill. San Francisco, Cal. 




















Established1847 


Richard Shipping Corp. 


44 Beaver Street. NEW YORK 


Foreign Forwar- 
ders, Customs 


Brokers. We 
Ocean Freight Brokers bindc2icisss 
tend to collection 

and Contractors of invoices. 








Special department handling export lumber shipments 
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THE ENTIRE 
FIR BELT 


West of the CASCADE MOUNTAINS 
from, and including British Columbia 
and Vancouver Island to Southern 
Oregon is 


YOUR SOURCE 
OF SUPPLY 


when you send your orders and inquiries to us. 


We know EVERY WORTHWHILE SAWMILL 
MAN in this entire district by his first name— 
from the manager or owner down to the ship- 
ping clerk. We cover this ENTIRE DISTRICT 
with our own personal representative-buyer. 


ALL THE FOLLOWING ITEMS IN ONE 
MIXED CAR, IF YOU DESIRE! FIR (soft 
Old Growth variety) and HEMLOCK, in both 
UPPERS and COMMON, dried in the rough 
before surfacing — SPRUCE — RED CEDAR 
SHINGLES, BEVEL SIDING, etc., including 
STAINED SHINGLES—PLYWOOD PANELS 

DOORS—FRAMES—MILLWORK. 


No Guesswork Here — We Know! 


A SOURCE OF SUPPLY YOU CAN- 
NOT AFFORD TO OVERLOOK IS 


M.A.Wyman Lumber Co. 


907-8 White Blidg. Seattle, Wash. 


MEMBER NATIONAL - AMERICAN 
WHOLESALE LUMBER ASSOCIATION 





AMERICAN 














Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER Ferrets. 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 








Have You a 
Lumbermen Problem to Solve? 


in logging, log transportation or harvesting tan bark 
and turpentine economically? ‘‘Logging’’ will tell 


you how. An _ invaluable 
LOGGING 


reference book for logging 
superintendents, timber 
By Ralph C. Bryant 


owners, etc. 


Cloth, Postpaid $4.50. 


American Lumberman “73, 5-2s2"6o™ 


St., Chicago 
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Materials and Machinery 


New Developments of Interest to Lumbermen 


Power Saw Reduces Cost of 
Logging 


Those interested in the cost-reducing possi- 
bilities of power felling and bucking, will be 
glad to learn of the progress made in develop- 
ing reliable equipment for this work. Among 
the big advantages of such power sawing 
equipment are maintenance of the same sawing 
speed throughout the day, so that output is in- 
creased, while lower stumps are left, timber 
thus being conserved, and, because stumps are 
lower, there are fewer hang-ups in yarding, 
so that yarding costs are reduced. 

After extended experience in supplying 
power sawing equipment to large companies in 
the heavy construction, railroad and pole in- 
dustries, the Reed-Prentice Corporation, of 
Worcester, Mass., some time ago turned its at- 
tention to designing a portable saw that could 
be used in the woods. It had supplied over five 
hundred Wolf saws, driven by electricity or air, 
to the above mentioned industries, but of course 
gasoline power adapts itself for logging work. 

Engine Is of Aircraft Type 

For several years this company has been 
testing out various types of gasoline engine. 
It has found that the most satisfactory type 
is of aircraft design, constructed of materials 
used in the airplane field. This has given 


The Wolf power saw is shown here in position for bucking logs, or vertical. 


per section of the saw teeth, which passes 
through the cut with the saw. The work of 
filing and jointing a Wolf saw is similar to 
that on a cross-cut saw. 

The engine is two cylinder, of opposed four- 
cycle type, generating, at 3,600 revolutions a 
minute, eight horsepower; bore is 2.5 and stroke 
2.125, and piston displacement is 22 cubic inches. 
The cylinder head and piston are made of heat 
resisting aluminum alloy, and the cylinder itself 
is of nickel cast steel. Crank shaft and cam 
shaft have ball bearings. Valves are of the 
poppet type, intake being 1.1875 inches, and ex- 
haust, 1.062 inches. It has Tillotsen carburetor, 
Bosch flywheel type of magneto, and Champion 
spark plugs. 


Tests Prove Equipment Efficient 


The latest test of this equipment showed that 
in felling balsam, diameter of 714 inches was 
cut in 4 seconds; 9 inches in 7 seconds; 10 
inches in 10 seconds, and 11 inches in 15 seconds, 
while in bucking the same species the speeds 
were, for 4-inch diameter, 1.4 seconds; 6-inch, 
2.1 seconds; 8-inch, 3.4 seconds, and 10-inch, 
6.2 seconds, and in taking ten cuts in rapid 
succession, one inch apart, the ten were made 
through a 9'4-inch diameter log in 33 seconds, 
and through an 11-inch diameter log in 53 sec- 


onds. Tests in other woods showed that 8-inch 
diameter birch was sawed through in 6 sec- 
onds; 15-inch rock maple in 20 seconds; 15- 





The saw swivels 


into horizontal position for use in felling timber 


highly satisfactory results in recent tests before 
the woodlands section of the Canadian Pulp 
and Paper Association, and it has been dem- 
onstrated that the Wolf power saw will greatly 
speed up felling and bucking, and effect large 
savings in costs. 


Used for Felling and Bucking 


The Wolf saw is used for either felling or 
bucking, because the saw housing connections 
between the gasoline engine and the saw are 
made to swivel, permitting the saw to be used 
for either horizontal or vertical cutting. The 
engine is started by means of a cord, wound on 
pulley attached to fly wheel. The engine is 
controlled by a motorcycle type of throttle on 
right handle, and is stopped by a thumb latch 
on the other handle, which breaks the electrical 
connection. The saw is available in either 16- 
or 24-inch capacities. These saws complete 
weigh respectively 70 and 73 pounds, so that 
they are light enough to be easily portable. 


Every Contingency Provided For 


The motor is protected against sudden strains 
by a shear pin on the sprocket shaft. A safety 
factor is provided by the clutch, for if the saw 
shows any tendency to stall, this clutch will 
slip, and the motor will continue to operate. 
Another safety factor is the guard on the up- 


inch fir in 12 seconds; a 9-inch poplar in 6 
seconds, and a 14-inch spruce in 914 seconds. 

The efficient gasoline engine that forms part 
of this equipment can be purchased separately, 
for use in portable machinery or purposes 
where 8 horsepower will fill the requirements, 
and where weight is an important factor, for 
the engine itself weighs just 46 pounds. 


New Product Gives Better 
Protection 


A new one-gallon pressure type fire ex- 
tinguisher, embodying many improvements over 
earlier models, has been announced by the 
Pyrene Manufacturing Co. This new model is 
so designed that the operating valve is at the 
back instead of the front when the extinguisher 
hangs on a wall. This feature was purposely 
designed to remove the operating valve from 
accidental opening and to discourage tampering. 
The liquid and air pressure gages are located 
directly in front where they may be clearly seen 
at inspection. Another new feature is the 





simple and positive method of locking the air 
storage pump piston handle to the extinguisher, 
permitting the extinguisher to be conveniently 
Another special feature 


carried by the handle. 
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is the provision made for a carrying strap, 
which can be slung over the shoulder and per- 
mits the operator to move about freely, giving 
full use of both hands to operate the valve and 
direct the stream. 

The extinguisher is adapted for use in any 
climate and may be placed outdoors since it 
will not freeze as low as 48° F. below zero. It 
is inspected and labeled by the Underwriters’ 
Laboratories and bears the approval mark of 
the Associated Factory Mutuals. 


A Motorized Speed Reducer 


\ speed reducer of the planetary type built 
integral with an electric motor, forming a sin- 
gle, neat and compact unit known as a motor- 
ized speed reducer, recently has been placed on 
the market by Gears & Forgings, Inc., of Cleve- 
land. This self-powered and self-contained type 
of speed reducer is designed particularly for 
applications where available space for the driv- 
ing mechanism is limited. Due to the simplicity 
of this planetary design, this type of unit se- 
cures greater reduction in smaller space than 
any other system of gearing. This planetary 
type of motorized speed reducer is built in 3 
standard ratios, ranging from 4:1 to 240:1 in- 
clusive, the sizes ranging from 1% horsepower 
to 30 horsepower. 


A Forward Step in Closet 
Building 


Of especial interest to lumber and building 
material dealers, particularly those who are 
selling everything that goes into a building, is 
the announcement of an entirely new plumbing 
fixture—a flush valve closet for the home as 
well as for large buildings. This is the Mur- 
dock alternater closet, the outstanding advan- 
tages of which are: It operates on %-inch or 
44-inch supply pipe, according to water pressure 
and length of pipe; it is practically silent in 
action, a refinement that has long been de- 


sired; it uses only two and one-half gallons of 
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water, yet the flush is copious and strong, not 
sluggish. Of this new product, the manufac- 
turer—the Murdock Manufacturing & Supply 
Co., Cincinnati, Ohio, says: 

This is not just another flush valve on a 
regular closet bowl but a complete new com- 
bination consisting of a new type bowl with 
a new type valve, employing an entirely new 
alternating principle of flushing. Not a freak 
type of any kind but a beautiful, efficient, re- 
liable and durable fixture which can be placed 
under a window, in a Corner or under stairs. 


A New Stave Planer Cutter 
Head 


Edward R. Norton and Amos G. Wheeler, of 
the Norton-Wheeler Stave Co. and the Wheeler 
Lumber Co., of Pine Bluff, Ark., have been 
granted a patent on a stave planer cutter head. 
This invention provides a barrel stave planing 
machine embodying a novel construction and 
arrangement of knives, together with means for 
frictionally clamping the knives in position for 
use. 





Complete an Important Merger 


Through the merger of the pyrometer divi- 
sion of the Wilson-Maeulen Co. with the Fox- 
boro Co., the latter concern now can offer a 
complete range of temperature recording in- 
struments of standardized quality. The Wilson- 
Maeulen Co. specializes in the manufacture of 
electric indicating, recording and_ controlling 
pyrometers and electric resistance thermometers 
for temperatures up to 3,600 degrees Fahrenheit. 
The famous Rockwell hardness tester hereafter 
will be built and sold by the Wilson Mechani- 
cal Instrument Co. in New York City, while 
the Wilson-Maeulen pyrometer and controllers 
will be built in the factories at Foxboro, Mass. 
\ll communications relative to pyrometers 
should be addressed to the Wilson-Maeulen 
pyrometer division, The Foxboro Co., Foxboro, 


lass, 


Bill to Prevent Import of “Forced 
Labor” Products 


WasuinectTon, D. C., Dec. 28.—A bill which 
would eliminate enforcement weaknesses in 
present importation laws and make _ possible 
actual protection of “American labor and indus- 
try from competition of products of convict, 
forced and indentured labor” was introduced 
in the House of Representatives, Dec. 22, by 
Congressman Samuel Kendall of Pennsylvania. 
Though not an amendment to the Tariff Act, 
the bill makes possible and practicable the 
carrying out of import limitations intended in 
section 307 of that act. Russian lumber would 
be automatically excluded. And the Treasury 
Department would no longer be able to claim 
that it can not effectively enforce the present 
law. 

As introduced, the bill contains four sections, 
the first of which would prohibit the importa- 
tion of all goods manufactured by a business 
enterprise using convict, forced or indentured 
labor. In this, though ‘similar in form to sec- 
tion 307, it goes further by carrying back to 
the producer the penalty of exclusion formerly 
limited to specific goods sought to be imported 
and prevents his taking advantage of general 
methods of production which compete unfairly 
with American standards. This section also de- 
fines what is meant by “forced labor” so as to 
circumvent the subterfuges under which it is 
Irequently sought to mask various forms of 





An electrical machinery company 
uses the Classified Department 
regularly. IT PAYS THEM TO DO SO 


involuntary labor for import and other purposes. 
In addition, it includes State trusts and divi- 
sions of civil groups among producers whose 
goods can be barred and comprehensively in- 
cludes “goods, wares, articles and merchandise 
mined, produced, manufactured, transported, 
handled, loaded or unloaded” by parties using 
involuntary labor wholely or in part. It ex- 
empts only the quantities of such goods needed 
to make up actual requirements in this country 
due to inadequate production here or in other 
non-forced labor countries. 

Section 2 requires the Treasury Department 
to hold up imports from any country or pro- 
duced in any industry in which the secretary 
“has evidence of the use of convict, forced or 
indentured labor” until it is determined the 
specific importation is not in violation of the 
act. The burden of proof is thus placed upon 
the importer in cases which are open to ques- 
tion. 

Under Section 3 reports and depositions of 
officers of the United States Government are 
admitted as evidence in determining admissi- 
bility in questioned cases. This will be par- 
ticularly helpful where it is difficult or im- 
possible to make otherwise satisfactory search 
for facts at the point of production or along the 
course of transit of the proposed imports. 

Section 4 would make the new act become 
effective July 1, 1932. 

The bill has been referred to the House 
committee on ways and means, where it is hoped 
hearings on it can be held shortly after Con- 
gress reconvenes. 
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General Offices and Mills: 


Shipments via N. P. 
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SURETY BOND BRAND 
“PROTEKT-WRAPT” 





Red Cedar Bevel and Bungalow 
Siding and Surety Bond 
Brand Shingles are 


SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 


Anything in Cedar, and — through our 
Coast connections — any mixture of Fir, 
Hemlock and Cedar 


BRATLIE BROS. MILL CO. 


RIDGEFIELD, WASH. 
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K. D.Window and Door Frames 
We Can Also Frame parts 
Garage Doors 


: House Doors 
Furnish 


Cut Door Stock 
Plywood or Veneer Panels. 


Porch Columns 
Porch Newels Porch Rails 
Balusters and Baluster Stock. 


Straight cars or mixed with 


yard stock. 
John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 
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Sugar Pine 
California Soft Pine 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 




















Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 


Feather River Canyon 

Soft California 
Pine 

White Fir 


Incense Cedar 





annual Capacity 60,000,000 Feet. 


























£7) |} pate | | 
“\) 
—,} | 


SUING ax 


The Ready Reference 
Inventory Book 


{ “Shows up” scattered piles, 
vents Over-Buying. 

§ Assembles different 
lumber on correct 
Valuable Time. 

4 Each page has large index. 
to handle in cold weather. 

7 Plenty of space to list ail 
carried in stock, 


POSTPAID PRICES 
1 Copy Ready Reference In- 
ventory Book $ 
4 Copies Ready Reference In- 
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10 Copies Ready Reference In- 
ventory Book 1 
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News Notes from Amie" 


Tacoma, Wash. 


Dec. 26.—The regular meeting of the Ta- 
coma Lumbermen’s Club will not be held for 
two weeks, as both the usual meeting dates 
fall on holidays. The club will hold a special 
meeting Jan. 4 to discuss the proposed amend- 
ments to the city building code. 

Practically all local mills which are still 
operating closed Dec. 24 for the Christmas 
holiday. Some will reopen next Monday, while 
others will not resume operations until the 
following week. Door factories, on the other 
hand, are extremely busy, and several are 
closing only on Christmas day, and will con- 
tinue operations the day after the holiday. 

Unsettlement in the Atlantic coast market 
was somewhat lessened when the intercoastal 
steamship lines announced a unanimous agree- 
ment on intercoastal rates for January and 
February. The January rate was fixed at $9, 
and the February rate at $9.50. This main- 
tains the advance made in December. The 
rate on shingles was set at 55 cents for both 
January and February. 

Cargo shipments of lumber from Tacoma 
during November totaled 39,608,722 feet, of 
which 30,158,965 feet went to domestic mar- 
kets, and 9,449,757 feet to foreign countries. 
Japan was the largest foreign buyer, taking 
5,028,064 feet. Shipments of box shook totaled 
3,261 tons, and of wood pulp, 4,634 tons. 

Another big shipment, of over 600,000 feet, 
of Philippine hardwood arrived from Manila 
yesterday consigned to The Wheeler, Osgood 
Co. 

Purchase by the Dollar interests of a con- 
trolling influence in the Taccma-Oriental 
Steamship Co. was reported here this week. 
It is expected that the local concern will be 
merged with the American Mail Line service. 
The Tacoma-Oriental line operates a fleet of 
seven steamers between Puget Sound, the Ori- 
ent and California. 

Trial of the Puget Sound Lumber Co.’s suit 
against fourteen insurance companies for 
damages under the use and occupancy clause 
of the policies held on the plant, has been 
going on all week in the Federal court here. 
The outcome is expected to establish the 
value to lumber mills of use and occupancy 
insurance when a total loss is suffered. What- 
ever the result, the case is likely to go to 
the United States Supreme Court. 


Spokane, Wash. 


Dec. 26.—According to a report from Mis- 
soula, Mont., white pine prices now are at 
practically the same level as Ponderosa pine 
prices were in 1925. Ponderosa pine, which 
is the principal product of western Montana 
sawmills, has held its price better than white 
pine, which is the most valuable product of 
the Inland Empire region. Thus Ponderosa 
has dropped little more than $1 wholesale 
in 1931, but white pine dropped more than $5. 
The Ponderosa prices are now a third less 
than they were 5 years ago. 

“Indications. are that millwork jobbers 
throughout the South and middle West will be 
buying in quantities comparable to those of a 
year ago, right after the first of the year 
inventories have been completed,” declared C. 
D. Hudson, of the Hudson Lumber Co., Spo- 
kane, who has just returned from a four 
weeks’ trip to Dallas, St. Louis, Chicago, 
Memphis, Nashville, Kansas City and Cincin- 
nati. 

The Biles-Coleman sawmill at Omak, Wash., 
is cutting about 100,000 feet a day, according 
to Ross McNett, superintendent. This re- 
quires a run of about five hours. Much of 
the lumber is used in its own manufacturing 
plant. Potlatch Forests (Inc.) has announced 
that its big plant at Potlatch, Idaho, will re- 
sume operations Jan. 1. The mill closed Oct. 
14, but planer operations have been determined 
by orders received. The J. Neils Lumber Co. 
mill at Libby, Mont., will not resume opera- 
tions for some time. The Panhandle Lumber 
Co., at Ione, Wash., is not operating its mill. 

E. N. McDevitt has been appointed general 
manager of the Somers Lumber Co., Kalispell, 
Mont., effective Jan. 1, it was announced by 


President D. J. Kerr, of St. Paul, Minn. Mr. 
McDevitt has been acting general manager 
since last summer. 

F. K. Weyerhaeuser, president Weyerhaeuser 
Sales Co., and I. N. Tate, general manager, 
have returned to St. Paul after spending sev- 
eral days in Spokane. 


San Francisco, Calif. 


Dec. 26.—With practically all offices closed 
for the holiday season, and inquiries coming 
in slowly, the week just ended was the 
dullest of the year. The only inquiry of im- 
portance was for 507,900 feet of Douglas fir 
for the United States Army, for which bids 
will be taken until Dec. 28. 

Redwood continues to move slowly, with 
some uppers moving to the east coast by rail, 
and one shipment of structural redwood mov- 
ing to Kauai, T. H., for approaches to a 
bridge. Mills in the Scotia territory are shut- 
ting down for the winter, with no definite 
dates set for their re-opening. 

Pine continues to move toward southern 
California in small lots for reshipping to the 
lower San Joaquin Valley. 

The hardwood market is dull, with Philip- 
pine white luan moving the fastest, being 
shipped mostly by rail to the east coast. 

It is reported that the San Francisco Re- 
tail Lumbermen’s Association has the back- 
ing of eight of the larger retail outlets be- 
hind it, and its re-formation is practically 
assured. The new association should begin 
functioning early in January. 


Portland, Ore. 


Dec. 26.—Many lumbermen seem to think 
an improvement in trade is already under 
way. Firming of steamboat rates to the At- 
lantic coast has created some new interest 
in buying, and the possibility of railroad rate 
increases is expected to have some effect on 
rail business shortly. In the meantime, prac- 
tically all operations, both in the fir belt and 
in the Inland Empire pine belt, are down, 
with production possibly at the lowest point 
it ever reached, and stocks considerably re- 
duced and broken in assortment. 

Markham & Callow, of Wheeler, Ore., on 
Nehalem Bay, started shipping logs this week 
from their operations on the north fork of 
Nehalem River, about 12 miles north of 
Wheeler. About 22 cars are being shipped 
daily, the fir logs going to Garibaldi, on 
Tillamook Bay, where the Hammond mill is 
operating part time, as is the company’s mill 
at Mill City. The spruce and hemlock logs 
are made into rafts and towed to the Colum- 
bia River. 

The Brix Logging Co. is to begin opera- 
tions at its new camp at Enright, in the 
Nehalem district, the first week in January, 
planning to employ about 200 men. The out- 
put of the camp will be shipped over the 
Southern Pacific to the Westwood mill at 
Wheeler. 


St. Louis, Mo. 


Dec. 26.—Southern pine sales continue very 
light, with railroad purchases supplying about 
the only volume of note. Prices are un- 
changed, but sales representatives state that 
stocks are badly broken, showing the effect of 
continued curtailment. Their condition re- 
sults in delayed shipments in numerous cases. 
B&better flat grain flooring, 1x4-inch, random 
loading, is $28.50@29.50, for small-mill load- 
ing; $30.50@31 for larger mill stock; straight 
cars, 10- and 12-foot, are $27.50; 16-foot and 
longer, $33. No. 1 dimension, 2x4-inch, 10- 
and 20-foot, small-mill stock, is $19.50@20.50; 
large-mill stock, $22@23; 8-, 9- and 10-foot, 
$17.50@18. No. 2 boards and shiplap, 8- and 
10-inch, small-mill stock, are $19@20; large- 
mill stock, $21@21.50. B&better car siding, 
1x4-inch, 9-foot, $31; 10-foot, $28. Car lin- 
ing, No. 1 common, 1x6-inch, 16-foot, is $27; 
18-foot, $30, for air dried stock; $2 additional 
for kiln dried stock. Prices are f. o. b. St. 
Louis. 

Hardwood salesmen are expecting price ad- 
vance, particularly on scarce items, after the 
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first of the year. Advances on numerous hard- 
wood flooring items, particularly in 13/16-inch 
stock, have already become effective. 

Frank V. Glenn, of the sales department, 
Frost Lumber Industries (Inc.), Shreveport, 
La., is spending a week here among friends 
and relatives. He was formerly located here 
with the above company. 

Herbert E. Lasater, Peoria, Ill., representa- 
tive for Dibert-Stark & Brown Co., has been 
appointed counselor of Illinois Hoo-Hoo Clubs. 
Mr. Lasater was formerly Vicegerent Snark 
at Peoria and previously at St. Louis. 


Shreveport, La. 


Dec. 28.—Virtually all large units are closed 
down for the next thirty days, and some in- 
definitely. Four large Peavy sawmills are all 
closed, two for thirty days and two indef- 
initely. The supplying of the trade has thus 
been largely left to the small mills, and sixty 
days of continuous heavy rain has rendered 
most of these almost helpless. Orders com- 
ing in offer premiums of $1 to $2 for quick 
shipment. Most of the small mills have more 
orders than they can fill, until they have had 


at least two or three weeks of dry weather. 
Some of the larger units are still operating 
their planers, but only about 65 percent of 


the usual December business is being booked. 
Hardwood export trade has been rather 
brisk. The price of No. 1 common 4/4 oak 


has gone up at least $6, and possibly an aver- 
age of $7, with other southern hardwoods 
strengthening. English furniture factories, it 


is stated, have cleaned out their stocks of 
hardwoods, and urgent shipping orders are 


being received here. 


Mrs. J. E. Thorsell, wife of J. E. Thorsell, 
wholesaler, Alexandria, La., suffered injury 
and shock in a train wreck. 

Macon, Ga. 

Dec. 28.—New construction throughout the 

Southeast is being speeded up to provide 


work for unemployed, and is taking a consid- 
erable amount of roofers. Demand from other 
sections is unusually dull this year. 

Railroad orders for longleaf are encourag- 
ing. Railroad stocks of longleaf are depleted. 
The pre-holiday mill activity is expected to 
be resumed immediately after the turn of 
the year. 

The furniture trade, which 
important factor in the 
promises to furnish as much business as in 
1931. Inquiries from other users would in- 
dicate quite a pick-up in demand. December 
shipments have been largely of oak and the 
gums, 


has been an 
hardwood market, 


Jacksonville, Fla. 


Dec. 28.—Southern pine trade for the last 
two weeks has been almost at a standstill. 
There have been some inquiries for timbers, 
but few for other sizes. Large timbers are 
in fair demand, with prices about the same 
as for the last three weeks. With a lim- 
ited amount of large timber available, de- 
mand for large cutting is about on a level 
with production. The mills have curtailed 
so heavily that the present cut is being ab- 
sorbed, and some mills report that they are 
moving some stock from the yards, but there 
are still large stocks at larger mills. Some 
of the smaller mills have resumed operation, 
cutting principally 12x12-inch merchantable 
timbers and larger sizes whenever possible. 
This stock is being stored, only a few cars 
moving. ‘These mills are expecting to dispose 
of this material for dock and bulkhead werk 
in New York City. Demand for 10-inch s 
limited almost entirely to plank orders call- 
ing for long lengths for steamer shipment to 
New York and Boston. Prices for 10-inch are 
low and unsteady, as demand has been rather 
spotted. Small sizes continue to be a prob- 
lem for the manufacturers, as it is necessary 
to store about 95 percent of this stock at the 
mills, and it deteriorates fast, and when finally 
shipped the mill has to regrade it and is 
lucky to break even. This is especially true 
of the scantling sizes produced at southern 


Florida mills, as the timber is hard and pitchy 
and checks badly in the weather. 

Shed stock is moving slowly, as the yards 
in Florida are not buying, and freight rates 
from Florida mills to northern and eastern 
markets almost prohibit competition with 
Georgia and Carolina mills. Therefore with 
Florida and southern Georgia yards inactive, 
southern Florida mills all have a large sur- 
plus of shed stocks. For several months the 
large mills in Florida have been burning the 
No. 3 grades. 

Cypress mills have more stock than in many 
years, but shipments today are about on a 
level with demand. Yards are expected to 
do some buying right after the first of the 
year, as they know that it is an opportune 
time to get some choice widths that are bone 
dry, at very favorable prices. Stocks at mills 
that cut out during the year are badly broken. 
Their best sellers have been moving, and odd 
items left on hand will be hard to move. 
The mills still operating therefore have a 
larger sales opportunity. 


New Orleans, La. 


Dec. 28.—Special bills, principally public 
construction jobs, are again coming to the fore 
in local lumber circles. City government 
structures include an appropriation for a 
$100,000 waifs’ home, to which will be added 
$80,000 from a charity fund which also con- 
tributes the site. A second municipal project 
is an almshouse to cost $240,000 on a site 
already acquired. ‘The city opened bids on 
the new St. Bernard public market, on which 
the Charles Gibert Construction Co. was low 
bidder at $59,100, and authorized advertise- 
ment for bids for the new Jefferson public 
market. The Algiers Public Service (Inc.), 
ferry operator, has been ordered to rehabilitate 
the steamer Thomas Pickles, the cost of the 
work being estimated at $70,000. 

Agreement between the Louisiana Highway 
Commission and the Federal Government on 
the allowance for a traffic bridge across the 
Bonnet Carre spillway will lead to the early 
construction of that span. The spillway is 
7,000 feet wide and the bridge will be of tim- 
ber. The low bidders on the Public Belt Rail- 
road bridge across the Mississippi River here 
have been requested by the State Highway 
Advisory Commission to extend their bids to 
June. 

Hardwood lumber mills in this section, gen- 
erally, are shut down for the holidays and 
are expected to resume operations about Jan. 7. 

V. H. Sonderegger, forest engineer South- 
western Hardwood Manufacturers’ Club, had 
predicted at the November meeting that rain 
would cause high water and flooding of hard- 
wood bottoms. Streams in northern Missis- 
sippi, southern Arkansas in the Smackover 
district, and the Ouchita River basin in north- 
ern Louisiana have all been flooded and other 
streams are over their banks, including the 
Pearl (Mississippi), the Red and Atchafalaya 


~ Norfolk, Va. 


Dec. 28.—North Carolina pine business has 
been very quiet. A great Many yards and 
other buyers indicate that after the first of 
the year their demand for lumber of all kiftds 
is going to be better, for their stocks are 
badly broken. A few have already placed 
orders for shipment early in January. Most 
mills are now down for overhauling, and 
many will not start up for some time. 

There has been very little demand for 4/4 
B&better pine lumber, either edge or stock 
widths. Prices are holding. There is going 
to be a better demand for good air dried 
B&better boards, and the price on these is 
firmer. 

The box makers have not been buying. There 
has been no increase in demand for box shook 
etc., but box mills are willing to buy good 
air dried edge box and stock box, at today’s 
prices, if it is bright, and will permit ship- 
ments to go forward rather rapidly. There 
has been a better demand for stock box, air 
dried, dressed and resawn, but shipments are 
not wanted until next year. The prices on 
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GRISWOLD-GRIER LUMBER. CO. 
Philomath, Oregon 


Carlton Manufacturing Co., Carlton, Ore. 
Pedee Lumber Co. - Pedee, Oregon 


Affiliated Manufacturers in 
DURABLE DOUGLAS FIR 


Everything in Fir 
Sales Offices: 


THE GRISWOLD LUMBER CO. 
Failing Building, Portland, Oregon 











YELLOW FIR 


Flooring Siding Ceiling 
Finish Mouldings 


Thick Clears 


Factory and Industrial Stock 
Fir Plywood 
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. WESTERN PINE 
and HEMLOCK 
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Portland, Ore. 
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States more hand- 
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Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 
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dressed and resawn are a little weak, though 
the supply from good mills is very limited 
There seems to be no demand for No. 2 box 
or the other low grades of pine. 

Orders for flooring, ceiling etc have been 
very light Air dried roofers are weak, but 
if tl weather becomes more inclement, then 
they may stiffe: Mills prefer to sell on a 
delivered basis. Some good 6-inch air dried 
roofers have been bought at $9 f. o. b. cars 
Georgia n line rate, but most mills want 
@9 50 
. . . . 

Minneapolis, Minn. 

Dec. 30 The lumber market in this region 
is not rticularly active, but fairly satis- 
fac ory 

Retail yards are taking most of the north- 

n pine moving, although some lower grades 
re going to box and crating interests. While 
prices remain at the low levels they have 
maintained for some months, it is noticeable 
that fewer concessions are being made, and 
in fact t \ ave almost become a thing of 
the past. With production at a low ebb, 
stocks at the northern pine mills are being 
cut down. With both dealers and millwork 
manufacturers in the midst of inventorying, 


there is not a great deal of demand for mill- 


work, although some dealers are taking ad- 
vantage of the low quotations to replenish 
their stocks. 

Much fencing is necessary on Northwest 
farms, and a number of telephone and power 
mpanies likewise are in need of material. 
Hichw ymstruction and repair programs 
will call for a large number of cedar posts 
for guard rail purposes, and those manufac- 
turers who ave posts in proper sizes will 
have no trouble in disposing of them at good 
rices 


Poles hav been slow for several months 


(Continued on Page 52) 
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A Real Sales Help For Lumbermen 


Try It For 60 Days FREE—No Obligation 













Hundreds of new buyers 

are listed in each new edi- 

tion of the Red Book and 

many others are announced 

by us TWICE a week as 

they start in 
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let No. 49-S and 
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day FREE Trial 
offer. 
Our Collection 


Department has 
had many years 
of experience collecting lum- 
bermen’s accounts and will 
be glad to assist you, 


LUMBERMEN’S CREDIT ASSOCIATION 
Executive Offices, 608 South Dearborn St., Chicago, 111 
East 5 William St., New York City 


Headquarters, 35 S 
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Newsy Notes of Persons and Places 





A. R. Copeland, of Chicago, sales manager 
of the C. H. Worcester Co., accompanied by 
his wife went to Philadelphia, Pa., and Tupper 
Lake, N. Y., to spend the holidays with rela- 
tives. 

Leroy Johnson, Chicago representative of the 
J. Neils Lumber Co., Libby, Mont., was in 
Minneapolis, Minn., last week to spend the 
Christmas season with his many friends in that 
city, where he formerly represented the Neils 
company. 


C. W. Ealy, for the last two years manager 
of the Fullerton Lumber Co. yard in Rinard, 
Iowa, has been appointed manager of the 
Farmers’ Lumber Co., of Farnhamville, Iowa, 
according to an announcement by Frank Vogel, 
president of the latter firm. 


R. M. Cross, of St. Paul, Minn., manager 
of the Twin City office of the Weyerhaeuser 
Sales Co., was in Chicago Tuesday to confer 
with J. P. Boyd, district sales manager here. 
Mr. Cross had been to Baltimore, Md., New 
York and other lumber distribution centers of 
the East, and was on his way home. 


C. N. Tinkle was elected secretary and treas 
urer of the Barley & Spencer Lumber Co., of 
Marion, Ind., at a recent meeting of the board 
of directors. He succeeds the late G. A. 
Tuckey. Mr. Tinkle has been connected with 
the company for eleven years, serving as book- 
keeper, estimator and office manager. There 
will be no change in the firm’s policy. 


E. D. Stringfellow, of the Stringfellow Lum- 
ber Co., Birmingham, Ala., manufacturer and 
wholesaler of southern pine, was in Chicago 
most of last week, and called at local lumber 
offices. He reported, as have others from the 
South, that there had been almost continuous 
rains for the last two weeks, making it impos- 
sible for many mills to ship any lumber. 


Clyde H. Wilson, of Chicago, vice president 
of the Deer Park Lumber Co. and manager of 
the firm’s local office, returned Monday from 
a holiday trip to the company’s mill at Deer 
Park, Wash. He was accompanied by the two 
sons of his brother, Ray Wilson, secretary and 
manager of the company; from here they con- 
tinued their journey to a school in the East. 


Fragrant and attractive was the unique Christ- 
mas card sent out by Maisey & Dion, hardwood 
lumbermen of Chicago. The season’s greetings, 
illustrated with a holly wreath and berries, were 
printed on a piece of red cedar veneer. This 
not only served the purpose of carrying greet- 
ings of the season, but it displayed the rich 
color and fragrant aroma of the cedar. 





Chicagoans Dissolve Partnership 


\n announcement of general interest in the 
Chicago lumber trade this week was that the 
partnership of George D. Griffith and Charles 
C. Hubbard in the Griffith-Hubbard Lumber 
Co., of fifteen years’ standing, would be broken 
Jan. 1 and that Mr. Hubbard would go into the 
wholesale and commission hardwood business 
under the name of the Charles C. Hubbard 
Lumber Co. Mr. Griffith, who has been in the 
lumer business in Chicago for forty-eight years, 
will continue at his present location, 1364 
Builders’ Building, 228 North La Salle Street, 
without any change in firm name or policy. 

Mr. Hubbard has opened an office in room 
1945 Daily News Building, 400 West Madison 
Street, and Tuesday he told the AMERICAN 


LUMBERMAN that he would sell Appalachian 
and northern hardwoods, wholesaling except in 
the case of those companies he will represent 
exclusively in this market as a commission ac- 


count. He, too, has a long record in the lum- 
ber industry. He started in the business with 
the Kirk-Christy Co., of Cleveland, Ohio, 
which afterward became the Advance Lumber 
Co., and then had seven years with the Ken- 
tucky Lumber & Veneer Co., which operated a 
mill ten miles from Jackson, Ky. Then, after 
a year with a Georgia yellow pine mill, the 
Cartersville Lumber Co., he came to Chicago, 
to join the organization of a line-yard company, 
Carey, Lombard, Young & Co. He left that 
firm twenty-two years ago to enter the employ 
of the George D. Griffith Lumber Co., and 
after seven years became Mr. Griffith’s partner. 





A Narrow Escape 


Up in Ontario they use the lakes as public 
thoroughfares, with no tax assessments, when 
they get sufficiently frozen over. It is the only 
way to travel easily from one lumber camp to 
another, for the roads are blocked by snow, of 
course. But the lake highway has its hazards, 
too. J. A. Mathieu, president of J. A. Mathieu 
(Ltd.), of Rainy Lake, pine manufacturer, was 
out riding on Rainy Lake with Eddie George, 
on Sunday of last week, heading toward Pine 
Narrows, and had a narrow escape from death 
when their car broke through the ice, near 
French’s Island. 

The car dropped to the bottom in fifteen feet 
of cold water, and the pressure of the water 
was so great that it was impossible to open 
the doors against it. They had to break the 
glass to get out of the car, but when they did 
they fortunately were able to reach the sur- 
face again, in the hole made by the car, and 
clambered out onto the ice. They walked to 
French’s Island, where they dried their clothes 





at the caretaker’s cabin, before returning to 
town. 
Remembered by Our Friends 
The AMERICAN LUMBERMAN is_ sincerely 


grateful to its many friends throughout the in- 
dustry, who have sent season’s greetings in the 
shape of many beautiful and attractive Christ- 
mas cards and messages of various kinds. To 
each and every one of them every member of 
the AMERICAN LUMBERMAN staff extends sin- 
cere and hearty good wishes for an early lifting 
of the clouds and dawning of a truly happy and 
prosperous new year. 





When a Salesman Is a Salesman 


John J. Helff, of Chicago, district sales man- 
ager of the Wood Conversion Co., is justly 
proud of the record of one of his salesmen, P. 
L. Berquist, of Peoria, Ill. Mr. Helff Tues- 
day told the AMERICAN LUMBERMAN about two 
of Mr. Berquist’s recent accomplishments, each 
of which netted the local distributor, the Wahl 
feld Manufacturing Co., about $100 from the 
business. 

Both of them were churches; one was a Lu- 
theran church and the other was a Roman 
Catholic church. The painting contractor was 
already on the job, ready to paint the ceiling, 
when Mr. Berquist arrived at one church. But 
he worked fast, and showed the church officials 
why it should not be done that way for the 
best effects, artistic and acoustical, so instead 
a ceiling of Nu-Wood bevel-lap tile was in- 
stalled. At the other church, the contract for 
a metal ceiling already had been let, but the 
salesman was not daunted by such a minor de- 
tail as that, and as a result the Nu-Wood was 
used for not only the ceiling but also the walls 
as far down as the wainscoting. 

“He is a real salesman,” enthused Mr. Helff. 
“T wish they were all as good. He knows he 
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has a good product, and one that the customer 
really needs, and he lets nobody kid him about 
anything. He is there to sell, and he lets the 
customer know it, right from the start. He 
makes no apologies for the product he is sell- 
ing, and he knows that product from A to Z.” 





New Sales Agent in Charge 


Kansas City, Mo., Dec. 28.—Clarence C. 
Smith, who has just been appointed sales agent 
for the Caddo River Lumber Co., has arrived 
in Kansas City from his former home in Hous- 
ton, Tex., and on Jan. 1 will assume the duties 
of his new position. 

Mr. Smith for many years has been con- 
nected with the Kirby Lumber Co., at Houston, 
Tex., as assistant sales manager, and comes to 





the Caddo River Lumber Co. with years of 
experience in mer- 
chandising lumber, 
both as a retailer 
and as a manufac- 


turer. He possesses 
to a marked degree 
the good will and 
esteem of a very 





©. c. SMITH, 
Mo.; 
Agent for 
fiver Lum- 
ber Co, 


Kansas City, 
Sales 
Caddo 





large number of buy- 
ers of lumber, both 
among the retail 
yards and the wood- 
using industries. 

As sales agent of 








the Caddo River 
Lumber Co., Mr. 
Smith will have the 
backing of a strong organization operating 


three of the most modern mills in the South, 
with a capacity of 100,000,000 feet annually, 
manufacturing its product from the softest tex- 
tured and closest grain Arkansas soft pine, a 
name that has become synonymous with quality 
lumber. 

The Caddo River Lumber Co. has long been 
known -in the trade for its quality product and 
for its facilities for prompt shipment, no mat- 
ter how large the order or how badly mixed 
the requirements. Its product is 100 percent 
kiln dried, and all under shed, thus assuring 
buyers properly seasoned lumber protected from 
the weather. 

The official personnel of the company, which 
is the largest manufacturer of Arkansas soft 
pine under one management, is widely and fa- 
vorably known throughout the entire lumber 
industry. This personnel comprises: W. F. 
Ingham, president; T. W. Rosboro, vice presi- 
dent and general manager mills; W. E. Cooper, 
secretary; and Hal Shaffer, treasurer. 





More Light on the Russian Export 
Situation 


The following letter appeared in a recent 
issue of the Timber Trades Journal (London, 
England) : 

To the EpITor: ’ 


I think that your readers will 
interested in the following: 


I had a telephone message from a user of 
Russian timber who lives not many miles from 
Nottingham. He wanted to speak to me rather 
urgently, as one of his men had found a board 
out of a parcel recently unloaded from the 
White Sea which had a message written on it 
in Russian. 

As he thought this matter might be rather 
important, and certainly urgent, as for all he 
knew it was a cry for help from some poor 
prisoner in Archangel or elsewhere, he asked if 
I could come over at once to inspect it. I ex- 
plained that I would be pleased to be of any 
assistance, but that unfortunately I could not 


probably be 
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speak Russian. Eventually, it was arranged 
that I should see him some time during the 
day. I rang up a friend in the lace trade who 
has an employee who speaks Russian fluently 
and asked him if he could assist me. He very 
kindly came round at once in his car, bringing 
the interpreter, and we set off post-haste to 
inspect the writing. 

We were ushered into a private office and the 
board (only 3 feet long) was produced. The in- 
terpreter examined it most carefully. We were 
all breathless with excitement. He turned very 
pink, seemed somewhat embarrassed, and finally 
announced that the communication was some- 
what intimate—concerning a lady. Eagerly we 
pressed for the _ translation, which read: 
“Martha! You look like a little pig without a 
tail.’—Yours faithfully, W. O. Woopwarp. 





National Forest Area Increases 


The total area of national forests registered 
a small gain in the last year, according to the 
Forest Service, United States Department of 
Agriculture. At the close of the fiscal year on 
June 30, 1931, a total of 160,787,687 acres of 
national forest land was under administration 
of the Federal Forest Service for the protection 
of watershed, forage, recreation, and other for- 
est values and for the continuous production of 
timber crops. 

This was a gain of 696,870 acres over the 
net area of 160,090,817 acres at the close of the 
preceding fiscal year. The gross area of the 
national forests on June 30, 1931, was 185,251,- 
582 acres, some 25,000,000 acres of land within 
the boundaries of the national forests being pri- 
vately owned. There are now 151 national for- 
ests, two more than there were a year ago. 





Compiles Stumpage and Log 
Prices 


Stumpage prices are of continued interest to 
lumbermen, if one may judge from the number 
of inquiries reaching the AMERICAN LUMBER- 
MAN from time to time. Figures have been 
difficult to obtain. Prices of logs have also 
been hard to establish, because only on the 
West Coast is there a well defined market, if 
one excepts a few small unorganized and scat- 
tered local markets. Lumbermen will there- 
fore be interested in “Stumpage and Log Prices 
for the Calendar Year 1929,” compiled by 
Henry B. Steer, of the Forest Service. These 
prices on stumpage and logs have been col- 
lected for several years, but this is the first 
published report. 

The compilation differentiates between in- 
dividual sales, in which each species was sold 
at an individual price, and flat rate sales, in 
which no account was taken of the species in- 
volved. The flat rate sales made 47 percent of 
the total of stumpage sales by volume. It is 
believed that individual sales are of higher 
grades and bring relatively better prices, the 
flat rate basis being hardly ever used by large 
owners. Of the stumpage sales, 87 percent by 
volume involved softwoods, and 90 percent of 
the log sales involved softwoods. Of the stump- 
age sales 73 percent, and of the log sales 83 
percent were in Washington and Oregon. 
Though there was remarkably little second- 
growth sold in 1929, it is probable that, in com- 
puting costs and returns in the future, it will 
be used, so its average selling price has been 
given. Besides the average price for all log 
sales, average for lumber logs has been given 
for each type of sale. The bases of the com- 
pilation are 4,344 sales of stumpage in 38 States 
involving nearly sixteen billion feet, and 5,055 
sales of logs involving more than eight and a 
half billion feet in 35 States. The main classi- 
fications are by species, under which are shown 
prices in each State, and then by ten regions 
of the United States, under which prices by 
species are shown. 

This Department of Agriculture Statistical 
Bulletin No. 36 may be obtained for 15 cents 
from the Superintendent of Documents, Wash- 
ington, D. C. 
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ONE SALE BRINGS 
DOZENS 


With each installation of a 
Brown’s Supercedar lined 
closet, the lumber dealer adds 
an enthusiastic salesman to his 
staff. Practically every woman 
who owns such a closet takes 
keen delight in showing it off 
and praising it to her friends. 


Brown’s Supercedar closet 
lining is nationally known and 
appreciated for its unusually 
high quality—guaranteed 90% 


or more red heartwood and 
100% oil content. Only the red LL 
heartwood contains the neces- i 


sary moth-repelling aromatic oil. 


Are easy to install in old 
closets—cost little in new 
homes as it eliminates need of 
lath and plaster. 
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Brown’s Supercedar closet LD 
lining is easy to sell. Invest- S 
ment is small and it will mean Yj 
. ow source of profits for LO 


7 


Send today for free mini- 
ature sample box with detailed 
information and quotations, 
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Is Just Whatthe Name Implies ALSO USE AND SELL= 


“*Parker’s’’ Calking Putty. ‘“‘Parker’s’’ Steel Sash Patty. 
“*Parker’s’’ End Wood Sealer Keeps Out Moisture. 


Write for Prices and Information. 


IRA PARKER & SONS CO., Oshkosh, Wis. 
AAAS A MMR 


WARREN AXE & TOOL CO. 


WARREN, PA. 
GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS (ory capacity 3500 Axes & Tools 
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Friends! 
We wish to express 
Gratitude 
for orders received; 
Confidence 
] in your and our future; 


Hope 


that our service and equipment will 
continue to please you. 


Natural Draft Kilns 

Fan Kilns 

Factory Built Doors 
Trucks and Transfer Cars 
Lumber Lifts 

Automatic Controllers 


Send us your orders for small parts. 
We appreciate them. 


The National Dry Kiln Co. 
437 West Georgia Street 
Indianapolis Indiana 


Eastern Representative: 


C. A. FIELDS, Eagle Mills, Troy, N. Y. 























GET THIS MACHINE 


—and make more money 


This 3-in-1 , 
Machine ’ ‘ 
Cuts Costs— 
Saves Time— 
Saves Labor— 
Makes Money 






Improved 
Phillips Window 
Frame Machine 


ATLAS 
— MANUFACTURING 
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Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 

















Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York, Chicago 
Denver 
San Francisco 


No. 1 
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A Word About the Sales Tax Proposals 


[By W. Clement Moore, Business Economist and Cost Specialist to the Retail Lumber Industry} 


There is so much talk about an additional 
Federal tax, that I feel it is necessary for us 
to give some serious attention to the question. 
Not only will a sales tax resolve itself into an 
additional cost of the manufactured product to 
both the manufacturer and consumer but it will 
be an additional tax assessed against all manu- 
facturers, jobbers, wholesalers and retailers, re- 
gardless of whether they make any money or 
not. 

The manufacturer having total annual sales of 
$200,000 under a 2 percent sales tax will have 
a $4,000 tax to pay even if he loses $10,000 in 
that particular year. 

In. addition to the tax, he should maintain a 
cash reserve and considerable additional book- 
keeping to check the actual tax due on sales, 
which is not so simple as it seems. 

There is always the question of cash and ac- 
cruals as applied to the sales tax and this situ- 
ation is not helped materially by the fact that 
the Government will check up frequently on 
such taxes. 

Furthermore the additional cost of such 
checking by the Government is an important 


a period by two years—because the time is not _ 


sufficient to permit the internal revenue burea: 
to make even a superficial check of the taxe 
actually due from those who do file returns. 

In other words, there is no question in m 
mind that no additional tax burden is at ai! 
necessary at the coming session of Congress. 
But let Congress and the Treasury Department 
find a way to make that business man on the 
side street come across, together with the gam- 
bler, the crook, the commission man, the 
butcher, the baker and thousands of others who 
have made no attempt to file returns, or who 
have filed a little 1040A when they actually 
made double the amount reported. And just be- 
cause the return looks insignificant it never re- 
ceived any attention nor is it personally exam- 
ined; nor can it be by the present Treasury 
force and the time allowed. 

To show how little can really be done in the 
way of examining tax returns in the limited 
time allowed the revenue agents, I know of one 
case where a concern with annual sales of $5, 
500,000 was not examined by the Treasury D: 


partment for seven years—during which tiri” 


ov 














The recently completed bridge between Alto Junction and Waldo Point, Calif., on the R 


wood Highway. This is said to be the largest bridge ever built of redwood. 
long, 2,158,000 feet of redwood going into its construction. 


It is 2,477 fee. 
The bridge was officially opened 


on Sunday, Nov. 22 





item to reduce the net revenue from such a tax. 

The collection and checking cost, per dollar, 
if the work is properly, thoroughly and equita- 
bly done must naturally be almost double the 
cost of collecting any other form of tax. 


Banks Supporters of Tax Plan 


Peculiarly enough we find the sales tax propa- 
ganda strongly supported by bankers, because it 
is a tax which undoubtedly could not be applied 
to banks. They have no sales, and of course 
they could not pay 2 percent on their deposits. 
The greatest supporters of any tax plan will al- 
ways be found among those who would not be 
hit. 

Without question the fairest tax of all is that 
which taxes net profits or net incomes—because 
the fact that there is an actual net profit or in- 
come is evidence in itself that the person or 
concern earning such profit or receiving such 
income has the ability and wherewithal to pay. 

Personally, I believe the Treasury Depart- 
ment of the United States and the various States 
could collect a billion dollars in additional in- 
come and State taxes under the present laws if 
they would make a thorough check-up on all 
possible taxpayers who have paid no taxes at 
all and make those who should come across. 

Furthermore the present two-year statute of 
limitations for Federal income taxes is too short 


three tax laws had passed the statute of limita 
tions. 

Urge your congressman to give the commis- 
sioner of internal revenue more time and an am- 
ple force to collect the taxes that should be pai 
under present laws. 

If that is done we will need no new taxes— 
and our honest taxpayers will have no increase 
tax burden. 





Co-operate in Blister Rust 
Eradication Campaign 


SPOKANE, WASH., Dec. 26.—The Idaho State 
land board has formally ratified a contract 
for participation in a $240,000 campaign for 
eradication of blister rust from white pine forests 
in northern Idaho. Provision for entering into 
the contract was made by the last Idaho legis- 
lature, which appropriated $60,000 for the State 
to co-operate in a campaign expected, in the 
next half-dozen years, to cost more than $500,- 
000, the Forest Service supplying most of the 
money. The State’s initial $60,000 was matched 
by $60,000 from private interests, and both these 
amounts will be matched by the Forest Service 
and the total will be used in the campaign this 
year and next. 
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THIS WEEK’S LUMBER PRICES 


i 
i 


SOUTHERN PINE 


2 East and west side mills have reported the following average f. o. b. mill sales prices on southern pine to the Southern Pine Lumber Ex- 





hange, New Orleans, La., for sales made in the period Dec. 16-18, but, where prices for this period were not available, prices for the month 
» date have been inserted and distinguished by asterisk: 
* West East West East West East West East West East West East 
Side Side Side Side Side Side Side Side Side Side iat Ben Side 
ring, Standar Surfaced Fini Oeiling tandard encing oO. 1 Shortleaf oO. ngleaf 
—_ Lengths ” 10-20 a Lengths ae A ry - Dimension a Dimension 
” x 
~ B&better %x4”— ree 21.57 24.31}2x4 . ‘ ‘ is 
ine” Este Inch thick— B&better.. 20.25 20.25/1x6" | 1... 22.47 33.69/12 & 14’.. 16.11 15.45/12, & 14°..°17.80 18.68 
Bé&better i ae So6k5s See ee fac 20.89 19.52/16’ ......- 18,11 13.71] 29) «+++ ' 
Tenatent. .*S6. 300 3.07) §. 27777: 30.79 30. 30 5% x4” port 37.00 38.70)250" 14.00 12 & 14’.. 15.00 15.06 
angleaf. .°55.0 5. ea t ‘ — a . *.. 108 2 ‘ , ’ 
ongtents 885.00 $85.00) Se TILL BRAT $0B0| Better... org agag|txia” ---: 848 anolt2 @ a 1808 eSNG © Ms eo Tes 
etient..0e “aati °°" in ae “| Mo. 1 Shiplap, 10-20’ |2x3” | 2x8” ae 
Longleaf. . ah -+-- le e674” thick Casing & Base, 10-20’|1x8” ..... 21.78 24.00 2 & 14 14.88 14.00 12) a it. 16.00 15.32 
“a S.. #2400 / thick— B&better, 1x10” $6.00 Sb. S8110 6 occce 16.00 16.00116" ........ 18.00 16.36 
1x3” flat . 6 F' vac 46.00 *47.00 1x4 & 6”. 36.35 36.00 2x10” 2x10” 
grain— 5&10"” .... 54.25 60.00 Pinte | Mo. 2 Pencing, Stand-|i2’ ....... 19.91 17.50|12” ....... 23.00 *21.66 
Bahetter..°2003 saer °°°°*" 66.53 *65.28) Drop Siding, Stand- ard Lengths AG? occcene 19.92 17.50 ere ak $23.00 
No. 1.....%23.94 23.99/C7 chiek ard Lengths, 1x6” [ixi” ..... ee 3000 ***’ 30.95 26. aa viene : 
i, Diws es *14.15 13.25 _ ahs 6&C. M. 12.86 13.05/47 “ee Z ; 
on a” rift — 4, gece $1.00 35.00l heb tice. 25.00 925.00 ipceiyaanrters *]12 & 14’.. 23.50 20.50/12 & 14’.. 30.00 #32.00 
og Pe cent *25.25 *21.331No, 1..... 24.02 24,00| Mo. 2 Shiplap and /|16’ ....... 26.02 a | enanaae 38.00 *39.00 
Shortleaf.. 50.83 *52.62 8” pa eres 27.00 “a Assorted patterns— Boards, std. Lgth. No. 2 Shortleaf No. 2 Longleaf 
Longleaf... .... *55.00|107 ------ 29.69 28.61 B&better.. 25.86 *25.00|Shortleaf— Dimension Dimension 
so. 1— ) re *45.50 *36.30 ao. 1. * 95.50 26.00 — 14.09 13.86 2 “i 1068 2188 2x4” 
. we 1x10” 14.41 13.61)12 ‘ . -1112 & 14’... 15.50 16.50 
sortleaf..*38.75 *42.86 10-20’ , ° of a 
eet. 84h Regrose sean Car Siding, Lining |tongieat— date entdlineaes | arta 14.00 16.00 
7 Se *28.75 etter— and Roofing 1x8” ..... 15.7 4. ° , ’ ‘ Zs ’ 
” + F 12 & 14 12.10 12.81}12 & 14’.. 13.00 12.00 
tat -y i ie B&better— oo 79 1x10 =e ee ....... 12:20 12.50|16 ....... *12'89 16.00 
srain— a 26. oace| 1x4” e's " 22. No. 2 Boards, 1x12” |2x3” 2x8” 
cbetter.. 26.78 26.10] 6” ...... 23.50 27.00] 1x4” 10’.. 20.00 hee Dength |12 & 14’.. 12.17 10.83/12 @ 14’.. 14.00 14.58 
Reence, Se SEE © (éoesies *28.16 27.00|No, 1— r SORIIM osbs-000 11.50 Lui31¢ ....... *15.50 18.50 
2 *13.26 13.35)10” *32.93 33.00 Shortleaf.. 16.43 t — 
Patt a *"** : "051.95 49.00 1x6” 16&18’ 23.50 Longleaf..*26.17 26.50 ee — - 13.00 
weeeee 2 . 13 & 14... 13. ets a et ae . 
f - wt Pp 5&6/4"” thick— pam gots Plaster Lath 16" nahn 15.25 9.57|16’ ....... 13.25 *16.25 
b tter, gu Y tandard ngths %x1%”, 4’— 2x12” 2x12” 
. en. * : : pitas ite oft 4 — SO ae 2.65 2.5712 & 14’ 14.00 *11.83}12 & 14’..*16.00 *15.00 
Sees iecas 39.67 *34.40]5&10 .. *51.00 |}11/16x4 4 = ~ : 
iB & 10°. 42.37 39.50112" ...... a ....' B&better.. 23.55 *26.50!No. 2..... *1.50 SOW EE ivewees EGRE. PREECE bcccnes -- *21.00 

















ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and + 
Inch— 
es 6-16’. $45.00 
No. 1 & 


btr., * 6-16’. 43.00 
No. i. 6-16’... 42.00 
No. 2, 8-16’... 
No. 3, 8-20’.. 30.50 31.50 
No. 4, 4-20’.. 27.00 27.00 

4 common, 1x4-inch and wider, 4- to 20- 
which may contain 20 percent of 4- to 


aa 
$46.00 


8” 
$46.00 
45.00 


44.00 
38.50 


10” 
$67.00 


62.00 
54.50 
38.50 


12” 
$77.00 


t got, is $26. 

ca/4, 6-16'—__ 4” & war. 6&8” 10” 2” 
i MO Ee $66.00 Yes 00 $71.00 $81.00 
BO, BEE, cceccs 62.00 64.00 67.00 77.00 
ee Ser 60.00 62.00 65.00 75.00 


For 5/&6/4 in No. 2, 4-inch, add $6; 6-inch, 
dd 4 - snah, ate $6; 10-inch, add $8; 12- inch, 
add $6: 3, 6-, 8- and 10- inch, add $7.50 

12- inch, roa 38: "No. 4, add for all widths, $4. 
*Contains 40 to 50 percent D&better. 
Specfied lengths—In Dé&better, No. 1 and 

better and No. 1, add for 16-foot $5; for —— 

eneths, including 18- and 20-foot, $2. In No. 

4 add for 18- and 20-foot, $2; other mF .. 

1; for 10- and 12-foot in 1xi2- inch, add $4. 

in No. 3 common, for 16-foot in rs 5- and 

6-inch, add $1; for 10- and 12-foot in 10- and 

{2- inch, add $1. 

Bevel siding, %-inch, odd lengths, 3- to 20- 
foot, but not over 20 percent shorter than 
19-foot. 

D&btr., 4-inch. .$22.00 B., 4-inch......$16.00 

6-inch.. 27.00 6-inch...... 18.00 

Tease sp uce and pine, 4-foot; No. 1, $6.50; No. 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 
No. 1 Hemlock Boards, S1S— 


8’ 12&14’ 16’ 
1x 4” caaiueens . . $19.50 Meb0. 50 $21.50 
DE wesewemeia deme 23.00 24.00 25.50 
Pee eae 24.00 25.00 26.50 
ee mekenen 26.50 27.50 29.00 
DRE ovmaamarcess -_ 27.50 28.50 30.00 

For shiplap or flooring, add 50 cents to 
Prices on No. 1 boards. 
No. 1 Hemlock Dimension, SIS1E— 

8’ 10’ 12&14’ 16’ 
iY ae ..$24.50 $24.50 $24.50 $25.50 
| aS ~. 22.50 23.50 24.00 25.50 
> errr 3.50 24.50 34:50 25.50 
ME csiowcencue 23.50 29.50 28.50 28.50 
ee 23.50 30.00 29.00 29.50 
amt No. 2 dimension, deduct $3.00 from price 

o. 1. 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Dec. 29.—F. 0. b. mill prices 


on actual sales of fir, Dec. 26 and 28, direct 
only, straight and mixed cars, reported , by 
West Coast mills to the Davis Statistical 


Bureau, were as follows: 
Vertical Grain Flooring 


B B&btr. Cc D 
rr seni $22.50 $15.50 ares 
7 er 21.00 eee 
ee. sp aaene ; 29.00 ae 

Flat Grain Plooring 
SG ae secena's : 15.00 14.50 
Be iae eon é 19.00 14.00 
Mixed Grain Flooring 
BE ines che en ae $10.00 
Ceiling 
LO eer 15.50 12.50 
a 15.00 12.00 
Drop Siding, 1x6” 
ae 18.25 14.25 
> See 15.50 13.00 shai 
Me abunnnnaas ae $11.00 
Finish, Kiln “pried at Surfaced 
1x6” 1x8” 1x12” 
DORON sais aerw sinew wae $23.25 $26.25 $46.00 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x13” 
(errr $12.00 $11.25 $12.00 $15.50 
= error 4.50 6.00 6.00 7.50 
ls ie exc ecne 4.50 4.50 4.50 oH 
Dimension 
12° 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 
4”.$11.25 $11.25 se. 25 $13.25 $13.50 
6”. 10.75 10.50 11.75 12.00 11.75 $14.75 $16. 50 
8”. 10.75 11. 00 11.75 2.50 12.00 14.50 16.50 
10”. 11.50 11.25 12. 00 12.00 13.00 13.00 16.00 
12”. 11.75 12.00 12.25 12.00 13.00 14.50 16.50 
2x4”, 8’, $11.00; 10’, $11.00; 2x6”, 10’, $9.75 
Random— 2x4” 2x6” 2n8° <2219° 3x13” 
a ae $8.50 $8.00 $5.50 $6.00 $6.00 
No. ebb 3.50 ve ee cate 
No. 1 Common Timbers 
3u3 to 4218" te 30, surfaced... .cccess $14.00 
Gae to BERES GO OH; POG cs ccc ccesic 11.75 
6x5 to 1ER1S" te 60’, SUFINCOG. ... .sccce 10.0 
Pir Lath 
Wie. 2, Bare. BEG vc ke ecto vstne sees ceenn $2.59 
B&better, Flat Grain Car Siding, 9 or 18’ 
Cp csnbedneewnaew a dees eeaanarawewate $19.00 
De Gah ie & a celeb ook ee a Sb Oe we weenie alee 19.00 


CROSS TIES 


St. Louis, Mo., Dec. 28.—The following cross 
tie prices prevail f. o. b. St. Louis: 

Untreated S’th'n 

White Southern Heart 

Oak SapPine Pine 


No. 5, 7x9”, 8’, 9” face. .$1.10 $0.90 $1.75 
No. 4, 7x8”, 8’, 8” face.. 1.00 .80 1.45 
No. 3, 6x8”, 8’, 8” face.. .90 -70 1.23 
No, 2, 6x7”, we 7” face.. .80 .60 1.07 
No. 1, 6x6”, 8’, 6” face.. .70 -50 .89 


Red oak ad heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 


cents less than white oak; sap cypress, 20 
cents less than white oak. 

Switch Bridge 

Ties Plank 

WIS: OO bic ccc ae r $34.00 $32.00 

IIE ahi daca cuia ies wiiginn oecanie 31.0 nes 
oo sap pine, untreated— 

ape = me: wee 





WEST COAST SPRUCE 


[Special telegram to AmertcAn LuMBERMAN] 


Portland, Ore., Dec. 29.—The following are 
prices for mixed carlots prevailing today: 


Finish— Factory stock— 

1 8 ces $43.00 O/6 cavesscce tte 
4—10” G/E seve -. 21.00 
ee ee ee oe Se ee 
Bevel siding— , eres 4.00 
M%x 4” ......$19.00 10&12/4 ..... 28.00 

%x6”", Mat ger. 20. yd I eissacansiace 3.00 
Vert. gr. 25.0 Green box 11. 00&18. 00 





END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 


FAS No. 1 ¢ sel. 

EY raga cdiccchpa wie knee $105.00 $ 70.00 

SOM) ta Geena ce FE ee ee: 110.0 0:00 

.. cisanobacuigctnaraten ee eneeas 110.00 80.00 

PE jnskesenesetacoenes . 115.00 85.00 

aig da Rianne bo in ee 140.00 110.00 
12/4 iia ib Ane dnenmcae alma 150.00 120.00 





‘WEST COAST LOGS 


Everett, Wash., Dec. 26.—List prices of logs: 


Fir: No. 1, $18; No. 2, $15; No. 3, $10. 
Cedar: Shingle logs, $11&12; lumber logs, 
$20@ 21. 


Hemlock: No. 2, $9.50@11.50; No. 3, $9@11. 
Spruce: No. 1, $17@18; No. 2, $14; No. 3, $9. 








50 


WESTERN RED CEDAR 


Seattle, Wash., Dec. 26.—Prices for red 
cedar siding in mixed cars, new bundling, 8 to 


18 foot, f. o. b. mill, are: 
Beveled Siding, %-inch 
Clear 60 490 “_B” 
CE cctciecnnedaen $20.00 $18.00 $15.00 
PE ecusneaceeeeee 24.00 20.00 17.00 
CED aceweeevencaes 24.00 19.00 17.00 
Clear Bungalow Siding 
%inch % inch 
DN soosenaedeeos'e innetwon . $39.00 $26.00 
PE scceuvawees osekveneee . 48.00 38.00 
DE sreteebcanewmenaneanee 60.00 65.00 
Pinish, B&better 
$28 or 84S 
or Rough 
Di” ~cesvkdidceckessvandéeueaabenseuwes $ 45.00 
Di crevices ntebdecesndeneenareaenene 50.00 
DE: accdesneadseeeua caenesanesecduhe 65.00 
DE sckerenkecsconeeseeeseauseneeres 85.00 
DT saicectudabwtenseseshtebeska wae 90.00 
DE. tnctdencedetuncebenessaednasenes 95.00 
Dt srinterdeneaertaseeresastcoesaenes 100.00 
ee Tn ckhdeeneneeenetnewen sakeene 105.00 
Clear Ceiling or Flooring, One Side V or B 
Rs we ON Or séscece cbnéneees ieidekean $30.00 
A ar pieninennenenes 40.00 
Discount on Moldings 
Made from 1x3” and under............. ‘ a4 
Made from other sSizeS......-sceeceeees 


For 60,000 feet or more additional discount a t 


Clear Lattice, S48, 4 to 1 
100 lin. ft. 


eee eee eee eee ee ee 





APPALACHIAN WOODS 


Cincinnati, Ohio, Dec. 28.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 





palachian “soft texture” hardwoods: 
PLAIN WHITE OAK— 
4/4 5&6/4 8/4 
DD ctensenens tt tet sr +> Sart aoe is 
No. 1 com.&sel. 45@ 75 
No. 2 com..... 0@ 33 330 ‘e 
No. 3 com..... 20@ 22 24@ 26 26@ 28 
Sd. wormy 35@ 38 55@ 57 60@ 62 
PLAIN RED OAK— 

| aaa 75@ 82 80@ 85 90@100 
No. 1 com.&sel. 38@ 50 52@ 65 538@ 62 
ee B COM. cce 28@ 30 36@ 38 38@ 40 
Me. F COM. .cc- 20@ 22 27@ 30 28@ 30 

CHESTNUT— 
tt swLkedwowd 70@ 75 80@ 85 90@ 95 
No, 1 com..... 42@ 46 61@ 65 61@ 65 
No. 3 com..... 20@ 21 20@ 21 20@ 21 
Sd. wormy & 

No. 2 com... 25@ 28 29@ 32 33@ 35 
No. 1 & btr. sd. 

wormy ..... 28@ 32 30@ 33 35@ 37 

PoPLAR— 
Panel & No. 1, 

18” & wdr...130@135 140@145 160@155 
tees wuhaee 4 tees 105@115 320@130 
Saps & sel. = @ 75 80@ 90 95@105 
a E nceewbhoes 0@ 45 50@ 55 55@ 60 
ek BM seones ey 30 32@ 35 38@ 40 
Bee Ge ccccsa 2@ 24 26@ 2% 27@ 29 

MAPLE— 
Ws -ceeevesves 70@ 75 756@ 73 78@ 86 
No. 1 com.&sel. 45@ 60 52@ 55 57@ 60 
No. 3 com..... 33@ 36 38@ 41 39@ 42 








PHILADELPHIA PRICES 


Philadelphia, Pa., Dec. 28.—Following 
prices prevailing today in this market: 
LONGLEAF YELLOW PINE FLOORING, 1x3-inch— 
B&better, $36.00; No. 1 common, $33.00; No. 2 

droppings, $25.00. 

LONGLEAF YELLOW PINE TIMBERS, 
Rough, merchantable grade, water delivery— 


are 


AMERICAN LUMBERMAN 


Seattle, Wash., Dec. 26. 
direct to the trade, 


lots, 






January 2, 1932 


RED CEDAR SHINGLES 


ft. o b. 





Following are prices 
on carload or part carload 


mill, all prices being based on 


four bundles to the square, and shingles mixed 


with 
these 


fir lumber 
> prices: 





being 


10 cents higher than 


New Grades, Per Square 





6&8-inch 10-inch 12-inch 14-inch 16-inch rrr ero Washington- British 
$35.00 $40.00 $53.00 $61.00 $71.00 Royals, 24 Oregon Columbia 
Georcia AIR Driep Roorers— No. 1 see Wate wgneckowinlededl $2.40 $2.40 
Tongued and grooved, %-inch, 6-inch width, NO. 2... eee eee eee 1.80 
$18.00. Perfections, 18”, 5/24”— 
KILN DRIED YELLOW PINE RooreRs— No. 1 , 1.80@2.25 1.80@1.95 
Tongued and grooved, standard, 6-inch width, ae a re pat faye =~ are 
$22.00. MGT bce: o> on as are 1.10@1.38 1.00@1.10 
NorTH CAROLINA PINE RovucH Box, No. 1— co 1.00@1.10 — .80 
10-inch, $24.00. 12-inch, $25.00. 16” 
NORTH CAROLINA PINE FINISH, | ae 2S + + ee 1.35@1.80 1.65@1.70 
rrr TTT Te $36.50 No. 2 or all clear.... 1.26@1.50 1.16@1.35 
NoRTH CAROLINA PINE STEPPING, No. 2, 13° clear ..... 1.10@1.40 1.20 
Babetter, 5/4x13-inch......ccccccceces $54.00 No. 3, 10” clear or 
NORTH CAROLINA PINE DIMENSION, No. 2 & bet- PO oC owacrasecn ae .90@1.23 .90 
ter— Ne. 3, 8” ClOAP. c<ices .80@1.08 .80 
S48, %-inch scant, 2x3-inch, 9-foot, $18.50; Di - ae ae — 
2x8-inch, 16-foot, $19.00. Rough, 2x10-inch, imensions, 5/2, 5x16 
10- to 16-foot, $21.00. NG ae ar ace acd as a 1.70 
Following are prices of northern hardwoods,f. 0. b., Wausau, Wis.: 
AsH— Basswoop— 
FAS Sel. No.1 No.2 No.3  _—— 48-50 38-40 26-28 20-21 14-15 
Se $47-49 $37-39 $28-29 $20-21 $15-16 |, ee 51-53 41-43 30-32 22-23 15-16 
= 65-57 45-47 33-35 22-28 15-16 |, er 55-57 45-47 33-35 22-23 15-16 
| [—o- 60-62 50-52 38-40 25-26 15-16 | es 60-62 50-52 38-40 22-23 15-16 
EiGicece 70-72 60-62 43-45 28-30 15-16 .” ee +4 58-60 48-50 35-37 
BircH— it or 78-80 68-70 58-60 40-42 
| or 50-52 35-37 25-26 19-21 14-15 Keystock, 4/4 No. 1&better, $55-57; or on 
OS Pe 53-55 38-40 28-30 21-22 15-16 grades, FAS, $65-67; No. 1, $45-47; 5/4 No. 
= a ee ae oe-as a3 29-38 ar eg Oe or on grades, FAS, $70-72; 
canes - - - - - Oo. i, “04. 
— it iia Lag 5 os Sea eH cece One and two face clear 6- to 16-foot, 1x4- 
SlBeceee - - - “Oe eevee -5- - ° - = 
16/4..... 199-388 218-118 06-168 .... 1... Om oF tat-P-tom, 966-69; 1a8-taeh, 9-88. 
5/8 43-44 33-34 23-24 17-18 RED OAK— 
peas a +7 * “ig A/Ae eee. =©60-62 © 45-47 = 83-35 23-25 12-13 
| | Pee 43-44 33-34 23-24 17-18 
. — yy epee 65-67 50-52 38-40 28-30 13-14 
Thin 4/4. 43-44 33-34 23-24 6/4... 70-72 55-57 45-47 30-32 13-14 
Price of No. 2 and better, ix4 ‘inch ‘and Shee 80-82 65-67 50-52 35-87 13-14 
wider, 4- and 6-foot lengths, $24-25 Harp Maris— 
For select red, add $10. 4/4..... 48-50 38-40 28-30 20-22 11-12 
Rough birch, 6- to 16-foot, 1x4 inch, two 5/4 .. 58-60 43-45 30-32 22-24 13-14 
face clear, $50-52; one and two face clear, eae 63-65 48-50 32-34 24-26 13-14 
$38-40; 1x5-inch, two face clear, $60-62, one 8/4 63-65 48-50 32-34 26-28 13-14 
d two face clear, $48-50. = 474° °°*" - 
r~ rs ’ aera waxes 78-80 63- aa 48-50 35-37 a 
OFT MAPLE— ae 93-95 78-80 58-60 40-42 
ars bn oicia rant ei <3s i 10-38 7 eee 143-145 128-130 108-110 
\ - 40- - - - FLoo — 
ape 60-62 50-52 35-37 23-24 14-15 [48> Marie Rouen mina StocK— 
a 60-62 50-52 35-37 28-30 14-165 pod se a 
Sort am oe No.8 Ne8 4/4 bosses - + + -$28-30 $20-22 $14-15 
4/4..... 40-42 28-30 E.R . Becestessesnessessae ~— Ea wi 
5/4....: 47-49 35-37 Se eee tee se eernee tees at 
eee 47-49 35-37 22-23 20-21 BEECH— 
sania 50-52 35-37 25-26 20-21 4, No. sents better 
seeder Mish aes BD vorenssnvccesesesorns scene ao-os 
FAS Sel. — = rt eteatereceesseeessenseeess 
ee 80-82 ...» 65-57 25-26 16-17 FAS Sel. No.1 No.2 No.8 
6/4..... 85-87 -se» 60-62 30-32 18-19 6/4.. $62-64 $52- 54 $42-44 $30-32 $14-15 
|, = 90-92 65-67 30-32 19-20 Additions for special widths of No. 1 and 
ee 95-97 75-77 38-40 25-26 better in all hardwoods, standard lengths, are: 
ee 105-107 85-87 62-54 ee 8-inch and wider, $12; 10-inch and wider, $30; 
12/4 115-117 95-97 57-59 30-82 12-inch and wider, $35. 





SALES PRICES OF SOUTHERN HARDWOODS 





Following were average prices received for southern hardwoods during the week ended Dec. 22, 
4/4 5/4 6/4 8/4 4/4 
RED GuUM— RED OAK— 
Qtd. No. 1 Qtd. FAS... 71.75@ 74.50 
&sel. eee 38.25 44.25 44.25@ 44.75 47.25@ 50.50 a 1&sel. 51.75@ 56.50 
EE EM Aa inca caw aee ak ela emneew news No. » 34.50 — 
No. l&sel. 37.75@ 41.25 42.00 °° ccc cil... 56.00 Pin.” FAS! 60.00@ 63.50 
Sap GumM— + at Lései. 45.00@ 47.75 
BM DAM... GOBER GOTB cacccceccccs cvccececnvcs 18.50 NO. ¢ COM. «---..-- eee 
_ a aparece ata LE ALGER 31.25@ 34.25 MIXED OAK— 
Pin. FAS, Sd. wormy. 28.00@ 31.50 
US TU a TUPELO— 
FAS .... 34.00G 27.00@ 40.50 41.75@ 46.50 41.75 Pin. FAS... 34.00 
No. 1&sel. 24.50@ 29.2 eee Bee ete 06©60UlC Ae ROOD No, 1&sel 25.00 
Pd sth. en Dee  cccbiacecwes raiweeeme PoPLAR— 
Sd. wormy ey 0 ee CRAG ta eiew atau Pin. Saps... 50.75 
BLack GUM— Saps&sel. 43.25 
Sts Me = = 8 8=—«=«-_ «Cn  o'keeeweaad we pine'e No. 1 com. 35.75 
I ee Gene, f ancgIte ao No. 2-A... 25.00@ 26.75 
MAGNOLIA— \sH— 
|) aa 40.75@ 43.00 42.75 $4.50 46.75 a SPP oe eee 
No. 1&sel I ES OR A 8 ol ts ee ih, Pn x pe ce dae orb 
i cveh Ce Cee vAnecienecse wn “hawweeCee@ku « bWeke es xanues Ds, bee 2k 
WHITE OAk— Corron woop— 
re eS hk” |S fi scwsbatokes. BPSRRCRCERES. ensb aeons eee err 29.50 
a ens GT SEO oct cbssenews ee eee SH i cath wi tno Wig gs wie 
rr eos oe WER ada ad Sees  weannrvaeew MO 3.26. 24.00 
ron csc ge de ge et Rk pe nenteee weeite ne sieeeca SYCAMORE— 
ee I id ge a aa Wind tel ey MK Re EE keane aleCecese Re. rc dpi ya toa 
ee SF ema water aectaw aa eig hin oi eee ar No. 1&se I. ada akira wea 
i ccckecveekie ehedkakGeen ds SERRE Mew aesleks 15.00 | 


Chicago basis: 


5/4 


6/4 8/4 
61.25@ 81.75 74.00 j 
46.254 53.75 55.75 
fr eee 
i rl ae 
poll eucedinl aaa 9.75 
sci al cir tax ecm 50.75 
rr ere 

> 86=—Fti‘( |” Cf Gr ep ie oumked 
5 A ee cee eer 
33.00 Sehanaench aster 
23.00 


January | 


Followil 
folk price 
Dec. 28, | 
Pine Assc 
Rough 

= Edge 4/ 

*B&better 

mNo. 1.... 

Box No. 

Box No. 


ee 
e” aie 
Bix 8”... 
sae 
1x12” . 
Edge 'B 
5 /4” “* 
5/ /4x10” 
5/4x12” 
a; ” 
® Bark S 
- Grcaentling 
» Box 
‘Dressed 
» Flooring— 
© B&bette 
No. 1 ¢ 
No. 2 ¢ 
/B&better, 
‘Box bark 








Followi 
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. pln. 

pin. 
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January 2, 1932 


NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
folk prices received during the week ended 
Dec. 28, as reported by the North Carolina 
Pine Association: 











*Rough 
™ Edge 4/4- 00 

I ian a5 tel Jasg io pach wee wv n a ei ea $33. 

RM os icen i cadutnucwash deme cede 22°90 

Pe Mh Bepsccadnss pebwsee een keke noes 15.70 
Bisex Dk: Dees sh pednres now vase des habe es 12.60 
j No.1 No. 2 
i B&better No.1 box box 
OY ae $30.60 

 cisecdonea tS io he dae 
OS er reer err 32.65 $25.90 $15.55 $12.90 

Lear 36.80 shits ete a eieis 

Ee” ce aeke at eae 36.50 28.00 16.90 13.85 

ST. iD are.d ae. & 6 6 ole 39.05 31.90 17.60 14.60 

Pe” -.26ee bee wae 53.10 37.25 20.35 15.90 

Edge B&better— 
Dn thane a cue ae wee eet ee keke weeded $34.00 
SES | o ctiuahap er kee ca ema sea e ws 51.35 
| gl PR ay ey a ge aad EY eI OR Meee er POOP 56.40 
OR ea hatate acer ete at aa pr anaiel ea eked ns ae eae 39.50 
Bark Strips 
EE | ac RR ny a Ra re, Seti ee $23.50 

Ge Sie ahaa: oar in! oes Gren Shin ae hes ahd nae Rs eas ee 11.00 

Dressed 21%" 3” & 

Flooring— Wide Wider 

Ea Per $31.40 $29.85 

No. 1 common, $37... ...... 27.50 26.15 

No. 2 common, }}”......... 17.45 17.00 
= B&better, bark strip partition.......... $24.55 
Box bark strips, dressed............... 12.15 
e No. 2 
| Roofers dressed 

RM Sige nee ao ol ot ahaa eile denial Sane $16.80 

NE cn a Wy seein Ge a ele i 17.15 

RE 9 6 ata igta taro pas erate Gite ae be Batelco ua aia le wink 17.35 

ES. “aie a eS hh carb oh alae Gers hie La 21.65 

Following are carlot quotations, Memphis 
basis, on oak flooring: 

' 4$x2%," 33x1%™” %x2” %x1%” 
Cir. qtd. wht.....$85.00 $83.00 $75.00 $54.00 
sClr. qtd. red.... 74.00 63.00 55.00 50.00 

Sel. qtd. wht..... 62.00 50.00 40.00 36.00 

wel. qtd. red..... 48.00 44.00 40.00 39.00 

Clr. pln. wht.... 53.00 48.00 47.00 36.00 

Clr. pln. red.... 49.00 46.00 44.00 38.00 

Sel. pln. wht.... 41.00 35.00 36.00 27.00 

Sel. pln. red..... 41.00 37.00 36.00 29.00 

No. 1 com. wht.. 31.00 23.00 20.00 16.00 

No. 1 com. red.. 31.00 25.00 18.00 17.00 
mNo. 2 com....... 13.00 13.00 10.00 8.00 

1x2” %xl%” x2” 

oe MO, WM... kwcsews $78.00 $78.00 $95.00 
a? a eae 70.00 70.00 90.00 
eS errr 58.00 55.00 60.00 
i. 58.00 55.00 60.00 
a 50.00 50.00 54.00 

a een 47.00 47.00 50.00 

eS 40.00 40.00 45.00 

a eee 40.00 40.00 44.00 
eG, 2 COM. WE... occ sce 28.00 23.00 22.00 

ee. eee 28.00 23.00 22.00 
kg oo eee 12.00 12.00 10.00 


|. New York delivered prices may be obtained 
Ee adding to the above: For }j-inch stock, $9; 
por %-inch, $4.50; for %-inch, $5.50. 

| Chicago delivered prices may be obtained 
by adding to the above: For }%-inch stock, 
$6; for %-inch, $3; for %-inch, $3.50. 





MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of northern hard maple flooring as re- 
Ported to the Maple Flooring Manufacturers 
‘Association, averaged aS follows f. o. b. cars 
Mlooring mill basis during the week ended 


Dec, 26: 
First Second Third 
SEPT cisee sua odb eum $19.97 $39.53 





Ontario Reduces Crown Dues 


_Wasuineton, D. C., Dec. 28.—The Ontario 
7overnment, says the lumber division, Depart- 
snent of Commerce, has announced a 60 percent 
‘reduction in Crown dues on logs taken out be- 
ore April 30, 1932. The woods work this 
inter will be at a minimum, as lumber prices 
re unsatisfactory. 


( 
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This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 21 


HEMLOCK 


BOSTON, MASS., Dec. 29.—Very low prices 
quoted for western hemlock do not stimulate 
buying. Yard stocks are generally light. 
Some wholesalers quote for Boston dock de- 
livery $15 off page 10%, Atlantic differentials, 
and there are chances to buy at 50 cents and 
even $1 less. There are so many distress of- 
ferings of boards that prices are extremely 
irregular. Trade in eastern and northern 
hemlock is almost stagnant. 


EASTERN SPRUCE 


BOSTON, MASS., Dec. 29.—The eastern 
spruce trade is very quiet. Prices are cer- 
tainly no firmer, and some distress lumber 


is to be had cheap. From all sides come re- 
ports of low and broken retail stocks. Quo- 
tations: Dimension, 20-foot and under, 2x5- 
to T-inch, $25@28; 2x8-inch, $30@31; 2x10- 
inch, $34; random lengths, 2x3- to T-inch, 
$21@22; 2x8-inch, $26@27; 2x10-inch, $32@33; 
covering boards, merchantable, 5-inch and up, 
8-foot and up, D1S, $23@24; matched, random 


lengths, 1x6- and T-inch, $25@26; furring, 
1x2-inch, $22@23; lath, 1%-inch, $4; 15-inch, 
$4.75. 


NORTHERN PINE 


BUFFALO, N. Y., Dec. 28.—The northern 
pine market is about at a standstill. Buyers 
are engaged in inventory taking, so are keep- 
ing down their stocks. Some inquiries for 
next month’s delivery are being received. 


CYPRESS 


CINCINNATI, OHIO, Dec. 28.—A number 
of inquiries are being received for deliveries 
in January. Fair sized quantities of finish, 
flooring, tank cypress and sills are wanted 
for repair work. There are also inquiries for 


factory lumber. Prices are still soft. 
BALTIMORE, MD., Dec. 28.—High grade 

Gulf cypress brings relatively fair prices. 

Commons are on a basis competitive with 


other species. Cypress stocks here 


WESTERN PINES 


BUFFALO, N. Y., Dec. 28. 
the western pines is slow. 
have taken on a little business for delivery 
after the first of the year, but retailers as 
well as industrial buyers are mostly holding 
off purchasing. 

NEW YORK, Dec. 28.—Sales volume of Pon- 
derosa selects is a little larger than was 
expected for last week. Prices on this wood 
are steady. Hardly any Ponderosa common 
or Idaho pine was sold all week, but several 
inquiries for Idaho are expected immediately 
after Jan. 1. 


are low. 





The market for 
Some wholesalers 





KANSAS CITY, MO., Dec. 28.—Inquiry for 
western pines has been fair, but sales for 
future delivery are not in very liberal vol- 
ume. Mills are on the firm price policy, and 
are finding it very easy to maintain; buyers 
are coming to realize they mean business, 
and are not haggling over prices as much as 
they did formerly. 


HARDWOODS 


BUFFALO, N. Y., Dec. 28.—Hardwood de- 
mand has slowed down cn account of the sea- 


son. Most yards are engaged in inventory- 
ing. Stocks are considerably smaller than 
some times at this season, as wholesalers 


have been cautious. 


BALTIMORE, MD., Dec. 28.—Business does 
not seem to have increased appreciably, and 
quotations show no improvement, but there 
exists, however, an undercurrent of confidence. 
The unsettlement of sterling is one of the 
chief drawbacks to a much larger export 
trade to the United Kingdom. 


CINCINNATI, OHIO, Dec. 
southern hardwoods report a better inquiry 
since the disastrous floods in the Delta sec- 
tion have curtailed production. Offerings in 
certain items are searce, and dry stocks in 


28.—Dealers in 


51 
wholesalers’ hands are much broken. Prices 
are stiffening on No. 1 common and select 


and better. 


NEW YORK, Dec. 28.—Some volume of oak 
and gum is being ordered by city retailers in 
mixed car lots, but other hardwoods are not 
in active demand. Inquiry is small for de- 
livery next month, 


DOUGLAS FIR 


NEW YORK, Dec. 28.—Sales of Douglas fir 
were slow last week. A survey indicates that 
there will be no intercoastal boat space avail- 
able in January, and that some February space 
is already booked. Lumber is expected to 
be shipped almost entirely on firm orders, and 
further price reductions are not expected. The 
market is steady at $13.75@14.25 off page 9%, 





Atlantic differentials. Wholesalers are find- 
ing the Jersey yards their best retail cus- 
tomers. City yards and those in Long Island 


and Westchester are not very eager to stock 
up. 

BALTIMORE, MD., Dec. 28.—The market 
for fir is distinctly quiet. Buyers place or- 


ders only to fill needs, and are not interested 
in concessions on items for stock. Prices are 
so low as to put further yielding out of the 
question. 


KANSAS CITY, MO., Dec. 28.—The market 
for Douglas fir is still very erratic, prices 
being up one day and down the next. Gener- 
ally speaking, the trend is downward, as 
there is very little demand and stocks are 
pressing on the market. 


BOSTON, MASS., Dec. 29.—Wholesale offer- 
ings on the Boston dock of Douglas fir at 
$14.25@15 off page 10%, Atlantic differentials, 
are bringing very little response. There are 
distress offerings of boards at very low figures, 
and $15 for No. 3 common is reported some- 
times shaded. The announced advance of 50 
cents in the February cargo rate is expected 
to stimulate buying during January. 


SOUTHERN PINE 


NEW YORK, Dec. 28.—Several orders for 
carloads of longleaf were given out by sub- 
urban yards last week. Inquiry on city con- 
struction jobs is more frequent. Commission 
men who contracted to deliver large quan- 
tities of longleaf pine are not finding any dif- 
ficulty in placing orders with East Side mills. 
Shortleaf is quiet. 

BALTIMORE, MD., Dec. 28.—Inquiry for 
Georgia pine is held down to very moderate 
proportions. Quotations are weak, except on 


12-inch. North Carolina pine trade has 
sagged, but inquiry is rather more active 
than buying. Sellers are largely guided by 


what they can get, with the buyer in control. 





CINCINNATI, OHIO, Dec. 28.—Buying of 
southern pine is of a hand to mouth variety. 
Many mills are shut down on account of high 
water and heavy winter rains. Some air dried 
stocks are still being offered at ridiculous 
prices, but these are being sold or withdrawn 
because on delivery they have been found 
unsatisfactory. Prices are unchanged on most 
items, and some show a slight stiffening. 

BOSTON, MASS., Dec. 29.—Southern pine 
yard stocks are light. The tone of prices is 
easy. Quotations: Air dried 8-inch roofers, 
$21; B&better 11/16-inch partition, $32@35,25; 
shortleaf and longleaf 1x4-inch flooring, B& 
better rift, $58.50@62.50; C rift, $47@55; B& 
better near rift, $47@48; B&better flat, $34 
@ 35.50. 


KANSAS CITY, MO., Dec. 28.—Southern 
pine sales are very light, but mill order files 
are not decreasing very rapidly. Inquiry re- 
garding future booking is liberal, but so far 
no sales of this nature have been contracted. 
Prices dare quite firm. Production is at a 


minimum, BOXBOARDS 


MASS., Dec. 29.—There is 
excess box lumber on offer, and buyers are 
still able to fix their own prices, even for 
future deliveries on new contracts. Inch 


BOSTON, still 





CLAPBOARDS 


SHINGLES AND LATH 


28.—Demand for 
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ticularly regarding supplies to be shipped dur- 
ing the early part of the new year. Some of the 


just temporary, and consequently 


prices, which, in 


has been of a regular nature, 
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month sales to this class of trade have been 
very meager, and its interest in booking, al- 
though very belated, is very encouraging to 
mills. 
Running time of mills 
Sales of lumber at 168 


is very restricted. 
retail yards in the 


tenth Federal Reserve district—comprising 
Missouri, Kansas, Colorado, Wyoming, Okla- 
homa, Nebraska and New Mexico—were 25.3 


percent smaller in November than in the pre- 
ceding month, and 34 percent smaller than in 
the corresponding month last year. Sales of 


all materials declined 21.3 percent for the 
month, and 39.1 percent as compared with 
November, 1930. Stocks of lumber were re- 
duced 1.4 percent in November, and 8.9 per- 
cent in twelve months. 
New York, N. Y. 
Dec. 26.—Most lumbermen did not do busi- 


ness Thursday or today. Very few orders 
were expected, but bookings exceeded expecta- 


tions considerably. Prices remain low, but 
seem to have stopped declining. 
The situation in the intercoastal lumber 


trade seems to be returning to normalcy. The 
boats are booked solid for January, and some 
contracts have been made for February space. 
The intercoastal shipping group is now at- 
tempting to set a conference rate to last six 
months. Sales have been mostly of Douglas 
fir and other structural woods, for the west- 
ern pines are going back on a rail basis. 





Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Pat- 
ent Office. Copies thereof may be obtained from 
R. E. Burnham, patent and trade-mark attorney, 
1343 H. Street, N. W., Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering. 


1,810,144. Sawing apparatus. 
Munhall, Pa. 


1,810,245. 


John 8S, Oursler, 


Sawing machine. John O. Horton, 


Montrose, Pa., assignor to Beach Manufacturing 
Co., same place. 

1,810,281. Method of manufacturing (wood) ve- 
neered metal surfaces. Max Linse, Berlin-Bies- 
dorf-Sud, Germany. 

1,810,349. Saw _ stretcher. James H. Green, 


Stratford, 


1,810,659. Process of treating wood. 
chevsky and Carl J. Beckert, Chicago. 


Conn, 


Wolf Krit- 


1,810,752. Combination grab-dog and _ taper. 
James M. Brophy, Hattiesburg, Miss., assignor to 
Brophy Automatic Air Dog Corporation, same 


place. 

1,810,811. Machine for milling and planing pro- 
filed elements of wood, leather, and the like. Paul 
Bastian, jr., Stuttgart-Oberturkheim, Germany. 


1,810,823. Circular saw. Samuel T. Greas, Tren- 
ton, N. J., and Charles A. Gehr, Wissinoming, Pa., 
assignors to Henry Disston & Sons, Tacony, Pa. 

1,810,995. Woodworker's clamp. William H. 
Woelk, Crookston, Minn. 

1,811,038, Controlling mechanism for 
carriages. Charles S. Amidon, 
Conn. 

1,811,066. Sawing machine. 
Grand Rapids, Mich. 


sawmill 
West Willington, 


Carl E, Tannewitz, 


1,811,079. Saw I. Roy Forsyth, Spokane, Wash. 

1,811,115. Log trilling machine. William T, 
Rich, Lufkin, Tex. 

1,811,236. Saw forming device. Charles C. 


Knapp, Jersey City, N. J. 


1,811,577. Hand tool. John M. Crowe, Coving- 
ton, Ky., assignor to Stanley Works, New Britain, 
Conn, 

1,811,634. Logging car. Fred. A. Isaacson, To- 
peka, Kan., assignor to American Steel Foundries, 


Chicago. 

1,811,757. Veneer cutter and matcher. taymond 
H. McLeod, Laurel, Miss., assignor to McLeod Fur- 
niture Co., same place. 

1,811,906. 3and saw guard, 
Green Bay, Wis. 

1,811,916. Band saw wheel. 
Grand Rapids, Mich., 
Co,, same place. 

1,812,291. Apparatus for impregnating bundles 
of shingles and the like. Harry E. Gosch, North 
Tonawanda, N. Y., assignor to Creo-Dipt Co., same 
place. 


Emanuel Andre, 


Andrew G. Carter, 
assignor to Carter Products 


812,452. Guard device for wood shapers. 
Robert A. Shaw, Detroit, Mich. 

1,812,636. Saw filing machine. Sinibaldo Leone, 
Paterson, ° 


1,812,755. Power-driven plane. 
ler, Chicago, Ill. 

1,812,820. Clamping lever for planes. 
Burdick, New Britain, Conn, 


Frank M. Quins- 


James M. 


1,812,863. Sawing apparatus. Almon E. Combs 
and George D. Fisk, Fort Dodge, Kan. 
1,813,231. Motor driven hand tool (saw). John 


M. Crowe, Covington, Ky., 
Works, New Britain, Conn. 


1,813,293. Combination wood 


assignor to Stanley 


sawing machine. 


Joseph Hrncsjar, Homewood, IIl. 
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Trade-Mark Department 


conducted by 


National Trade-Mark Company 


Washington Loan & Trust Building, 
Washington, D. C. 


We have arranged with the National Trade- 
mark Co., Washington Loan & Trust Building, 
Washington, D. C., to conduct 
for our readers. 


Patent Office and are in line for early registration 
unless opposition is filed. 
address National Trade-mark Co. 

As an additional service to its readers, this jour- 
nal gladly offers to them an advance search free 
of charge on any mark they may contemplate 
adopting or registering. You may communicate 
with the editor of this department, or send your 
inquiry direct to the National Trade-mark Co., 
stating that you are a reader of this journal. 


‘‘WESTBOARD,” No. 
neer Co., Olympia, 
lumber and plywood 

“New Korte,” No. 297,821.—Clarence R. 
Toledo, Ohio. For plastic coating. 


316,062. 


Wash. For wrapped trim 


Rex, 


“GRILFRAME,” No. 300,794.—Harrington & King ' 
ornamental | 


Perforating Co., Chicago. For | 
metal molding, fittings for connecting 
molding members, etc. 
“X-1TE,”” No. 315,407. 
Memphis, Tenn. For 
“ALUM-WOOD,” No. 
Corporation, Foley, Fla. For lumber. 
“Drxig,” No. 314,285.—Jackson Lumber 
Lockhart, Ala. For poles and piling. 


adjacent 


Loeb 
mantels. 


315,820.—Brooks-Scanlon 


& Welch 








Co., 





“lL, W H,” No. 15,310.—Lewis W. Harrington, 
New York City. For outlets for cast metal 
drains for roofs and floors. 

Horrco, Ser. No. 316,125.—Earl L. Hoffman, | 
doing business as Earl Hoffman Co., Los An- 
geles, Calif. For wood wallboard. 

ASTEXO CANADA, Ser. No. 314,744.—Associ- 
ated Timber Exporters of gritish Columbia 
(Ltd.), Vancouver, Can. For lumber in all 


forms. 

RE-GUARANTEED, H. Ser. No. 
berts Machinery Co. (Ltd.), Los Angeles, Calif. 
For rebuilt machines and machinery—namely, 
lathes, shapers, planers etc. 

A PAauL BunyAN, and fanciful human head of 


man, within a circle, Ser. No. 310,302.—The 
ted River Lumber Co., Minneapolis, Minn. For 
door frames, window frames, doors, sash, and 
molding. 

ZIP-ALL, Ser. No. 318,018.—William Potter, 
New York City. For wood scrapers, parts 
thereof, and scraper blades. 

CREOSENE, Ser. No. 312,895.—American Tar 
Products Co. (Inc.), Pittsburgh, Pa. For wood 


preservers consisting of a chemical preparation 
for use in preserving woods. 

REGAL, picture of a crown, etc., Ser. No. 311,- 
616.—The R. K. Leblond Machine Tool 
Cincinnati, Ohio. For lathes. 


VAN TONE, Ser. No. 318,630.—Harry A. Scop- | 
frames. ' 


pettone, Seattle, Wash. For window 


Harris, Ser. No. 318,358.—Harris 
turing Co., Johnson City, Tenn. For oak 
maple flooring and interior wood trim. 


and 





Trouble and Litigation 


SPOKANE, WASH., Dec. 26.—Damages to- 
taling $21,529.65, because of a forest fire 
which started as a result of defective equip- 
ment and failure to keep right of way cleared 
of inflammable weeds, grass and brush, was 
the verdict secured against the Spokane In- 
ternational Railway Co. by the United States 
at jury trial before Judge Charles C. Cavanah 
in the U. S. District Court at Coeur d'Alene, 
Idaho, recently. In addition to cost of sup- 
pression and damage to a small amount of 
commercial timber there was included in the 
award a sum representing damage to a very 
considerable acreage of 10 to 50-year-old 
young growth, values of which were deter- 
mined, according to Forest Service officers, on 
the basis of cost of protection plus compound 
interest for the period necessary to restore 
the stand of young growth. 


BALTIMORE, MD., Dec. 28.—The Richmond 
Cedar Works and the Gulf Red Cedar Co. 
(Ine.), both of Richmond, were on last 
Wednesday placed into the hands of _receiv- 
ers by order of Judge Luther B. Way in 
the Federal court at Norfolk, Va. H. C., 
Parrish, vice-president of the companies, and 
William T. Bitting, of Philadelphia, were 
named receivers, being appointed on com- 
plaint of Regina V. G. Millhiser, of New York 
City, who represented to the court in her 
bill of complaint that the companies had as- 
sets in excess of their liabilities, but that 
owing to certain circumstances, the inter- 
ests of both companies and of all creditors 
could be best preserved by the appointment 
of receivers. 


this department | 
Trade-marks below have recently 7 
been passed for publication by the United States 
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NECROLOGICAL RECORD OF THE 








EUGENE E. PANTZBR, president of the 
Pantzer Lumber Co., Sheboygan, Wis., and 


a former director of the Wisconsin Retail 
Lumbermen’s Association, died at his home 
in Sheboygan about five o’clock on Christmas 


morning. He had been ill for three years, 
during which time he had been_ unable to 
take an active part in his business. Mr. 


Pantzer was born in Sheboygan, Feb. 5, 1862, 
and received his education in the _ public 
schools there. After leaving high school he 
entered the First National Bank of Sheboy- 
gan, working there for about a year and a 
half when he joined his father in the cigar 
business. At the age of 18, Mr. Pantzer took 
a position as bookkeeper with the Mattoon 
Manufacturing Co., now the Northern Fur- 
niture Co., having charge of the office. When 
the company was incorporated in 1886 he 
was made treasurer, and upon the retirement 
of F. A. Dennett he was chosen as secretary. 
He was connected with the company for 
eighteen years. After leaving the Mattoon 
Manufacturing Co., Mr. Pantzer went into 
partnership with his brother-in-law, Fred S. 
Morris, in the lumber business, then known 
as the Fred S. Morris Lumber Co. The name 


was changed to Pantzer & Morris Lumber 
Co., and when Mr. Pantzer purchased the 
Morris interest in the concern later on the 


Lumber Co. 
this company 


name was changed to Pantzer 
Mr. Pantzer was president of 
from the time of its incorporation in 1905 
until his death. The Pantzer Lumber Co. has 
its headquarters in Sheboygan and maintains 
warehouses in Oostburg, Cedar Grove, Port 
Washington and Saukville. Although Mr. 
Pantzer served as chairman of the Sheboy- 
gan County Republican organization for 
many years, he never sought office for him- 
self. He was a charter member of _ the 
Rotary Club, and was a member of the Elks. 
He was also president of the Sheboygan 
Welfare Bureau for many years. Almost 
four years ago he established a scholarship 
fund to be used to educate some worthy 
high school boy or girl. He is survived by 
his wife, Caroline, and three children, Fred- 
erick M., Eugene E., and Margaret E. Pant- 
zer. 


HENRY P. HOTZ, president of the Hotz 
Lumber Co., Edwardsville, Ill., and for four- 
teen years mayor of that city, died on Dec. 
23 in Jacksonville, Fla., of heart disease. He 
was 65 years old. Mr. Hotz was spending a 
winter vacation in the South with two daugh- 
ters, as had been his custom for the past ten 
years. He had been suffering from a heart 
ailment for almost two years. Mr. Hotz had 
been in the lumber business’ since his 
eighteenth year, when he took over the man- 
agement of the business which had been built 
up by his father, George Hotz. He was also 
a banker, being one of the organizers of the 
Madison County Bank at Edwardsville, which 
later was absorbed by the Bank of Edwards- 
Ville. In 1905 Mr. Hotz aided in the organi- 
zation of the Citizens State and Trust Bank 
of which he was first vice president and then 
president until its absorption by the National 
sank of Edwardsville several years ago. He 
was elected mayor in 1903 and served con- 
tinuously for ten years, and again for four 
years, relinquishing the office in 1921. His 
administration was an able one with many 
notable accomplishments for the welfare of 
his city. Three daughters and one son sur- 
vive him. 


HILDING AHRNE, head of the architec- 
tural department of the Northwestern Lum- 
bermen’s Association, died early Christmas 
day at the home of a friend living near 
Forest Lake, Minn., of a paralytic stroke. 
Mr. Ahrne was 45 years old and a resident 
of Minneapolis. Born in Malmo, Sweden, Mr. 
Ahrne went to Minneapolis 17 years ago. He 
was an architect for several years for 
Thompson Yards (Inc.), later becoming a 
member of the contracting firm of Mapes, 
Ertsgard & Ahrne. He was with the asso- 
ciation for four years, and during that time 
built up a reputation among lumbermen of 
the Northwest as a conscientious worker of 
more than ordinary ability. His house plans, 


and plans for other buildings, coupled with 
the advice he always was ready to give, 
gained him the respect and friendship of 


lumber dealers and their customers, not only 
in the states where the Northwestern mem- 
bers reside, but elsewhere in the country. Mr. 
Ahrne’s wife, the former Miss Esther Bock 
of Minneapolis, and a daughter, Margaret, 
survive him. 


NED H. EMERY, aged 68, general mana- 
ger of the Edwards & Bradford Lumber Co., 
died at his home in Elk, Wash., on Dec. 19, 
after an illness of several years. Mr. Emery 
was identified with the lumber company since 
1886, when at the age of 23, he became super- 
intendent of its 86 retail lumber yards, with 
headquarters at Sioux City, Iowa. He was 
transferred to the operation at Elk 28 years 
ago, becoming general manager of the com- 
pany in 1903. Mr. Emery built up the mill 


community at Elk and a prosperous busi- 
ness. Impressed with eastern Washington 
and its opportunities he invested heavily in 
land and timber holdings until he possessed 
a large area. Born in Sun Prairie, Wis., he 
became a partner in a contracting business 
when barely out of his boyhood. He is sur- 
vived by a widow, one son, a brother, a sister 
and two grandsons. 


MRS. MARY EFFIE SEELY JONES, wife 
of Raymond T. Jones, president of the R. T. 
Jones Lumber Co., North Tonawanda, N. Y., 
died at the family home in Buffalo on Dec. 
23, aged 63. She was born in Elmira and 
spent her early life in that city. Twenty- 


one years ago the family moved to Buffalo. 
Mrs. Jones was active in the work of the 
Delaware Avenue Baptist Church. Besides 


is survived by three sons: 
T., and Charles D., all 


her husband, she 
H. Morton, Raymond 


53 


connected with the lumber company. An- 
other son, Lieut. Walter S. Jones, a member 
of the 312th Inf., died in France during the 
World War. 


W. ARTHUR EVANS, of Sudbury, Ont., 
president of The Evans Co. (Ltd.), dealer in 
lumber and building supplies, one of the best 
known lumbermen in northern Ontario, died 
suddenly at his home in Sudbury on Christ- 
mas morning. Death was the result of heart 
failure. Mr. Evans was 59 years of age and 
was born at Trenton, Ont. He moved to 
Sudbury 42 years ago. He was a member 
of the Ontario Parole Board and vice presi- 
dent of the Sudbury Conservative Associa- 
tion. He is survived by his widow, three 
daughters and one son. 


JAMES E. TALLEY, aged 60, formerly a 
lumber dealer and saw mill operator at 
Canastota, N. Y., who moved to Penn Yann, 
N. Y., recently, died in that village on Dee. 
18. Mr. Talley was village president of Can- 
astota for several terms, and at one time 
conducted a saw mill and lumber business 
north of Oneida Lake. Ill health forced his 
retirement a few years ago. 








BUSINESS CHANGES, INCORPORATIONS, ETC. 








Casualties 


FLORIDA. Dowling Park—Standard 
Corporation, sawmill destroyed by fire; 
mated at about $90,000. 

INDIANA, New  Bargersville — Graham-Smith 
Lumber Co.’s plant destroyed by fire; loss, $15,000. 

MONTANA. Butte—Silver Bow Lumber Co., 
loss by fire which destroyed two warehouses, 
$5,000. 

NEW JERSEY. 
fire, $6,000. 

TENNESSEE. Lawrenceburg—E. G. Parkes & 
Sons, loss by fire in lumber plant, $10,000; build- 
ing destroyed and considerable stock burned. 

WISCONSIN. Stratford—R. Connor Lumber Co., 
loss by fire in flooring department and planing mill. 


Lumber 
loss esti- 


Newton—Hart & liiff, loss by 


Incorporations 


GEORGIA. Valdosta—The Blanton Co., naval 
stores, incorporated; Ben N. Blanton interested. 

MICHIGAN. Detroit—North Lumber Co., incor- 
porated: capital, $65,000; Flora N. Davis, 511 
Academy St., interested; same interests in  busi- 
ness at Kalamazoo, Mich. 

Kalamazoo—North Lumber Co., incorporated; 
capital, $45,500; old concern: wholesale and retail 
lumber and building materials; same interests in 
Detroit. 

NEW YORK. Buffalo—T. Sullivan & Co., incor- 
porated: capital, 500 shares; old concern, founded 
by Timothy Sullivan, deceased. Retail and whole- 
sale lumber. 


New York—Queensborough Lumber Co. (Inc.) 
reducing capital to $200,000. 

OREGON. Portland—Forest Products Co., in- 
corporated; capital, $10,000; Delia Pichette inter- 
ested. 

PENNSYLVANIA. Pittsburgh—Duquesne Lum- 
ber Co., incorporated; capital, $50,000; old con- 
cern with offices in Union Bank Bldg. 

TEXAS. Houston—Tracy Lumber Co., incor- 


porated as E. E. Stone Lumber Co.; E. E. Stone, 

315 Velasco St., interested. 
WASHINGTON. Seattle—Cedar-Craft 

(Inc.) increasing capital to $45,000. 


Products 


Business Changes 


CALIFORNIA. Los Banos—C. H. Hubbard has 
succeeded A. B. Anderson as manager of the local 
yard of the Hayward Lumber & Investment Co. 

COLORADO. Pueblo—Controlling interest in 
Minnequa Lumber Co. sold to T. N. Young; busi- 
ness continues under old name with Millard con- 
tinuing as manager. 

ILLINOIS. Cairo—Chicago Mill & Lumber Co. 
properties sold to Harry L. Lind and A. T. Madra. 

Neoga—Jacobsen Lumber Co.; Ivan Jacobsen 
sells interest to George Jacobsen. 

INDIANA. North Vernon—North Vernon Lum- 
ber Mills, properties sold by trustee to J. O. Eberts, 
who will put mill into operation. The plant at 
Shelbyville was sold to a Mr. O’Neal and the 
plant at Dyersburg, Tenn., was sold to James 
Boyd. 

KANSAS, Valley Falls—Lambert 
sold to Legler, Mell & Son. 

MASSACHUSETTS. Milford—George H. Locke 
succeeded by Bradbury-Locke Co. (Inc.) 

Roxbury—Barrett Lumber Co. assets sold at pub- 
lic auction to various interests. 

MINNESOTA. St. Louis Park—Dietrick Lumber 
Co. succeeded by Canfield & Dietrick Lumber Co. 

MISSOURI. Appleton City—D. L. Beery Lum- 
ber Co. succeeded by Appleton City Lumber Co. 

NEW HAMPSHIRE. Laconia—Lovejoy & Smith 
succeeded by Smith Lumber Yard. 

NEW YORK. Brooklyn—Delavan Lumber Co.’s 


Lumber Co. 


retail lumber business succeeded by Morrell Lum- 
ber Corporation. 
Poughkeepsie—Henry Baumgard 
ceeded by Henderson-Baumgard Co, 
NORTH CAROLINA. Asheville—J. M. 
& Co. succeeded by J. M. English Sons Co. 
NORTH DAKOTA. Reeder—Independent Lum- 
ber Co, sold to Fullerton Lumber Co. 
TEXAS. Deanville and Kenney—Mutual Lumbe1 
Co. closing yards. 
Kingsville—Home Lumber Co. 
Maurice W. Marston Lumber Co. 
Laredo—Eagle Pass Lumber Co. and Alamo 
Lumber Co. merging working organizations; both 
yards will continue in operation with S. W. Brewer 
as general manager. Former will be conducted 
as cash and carry yard, 


(Inc.) suc- 


English 


succeeded by 


New Ventures 


ARKANSAS. Marshall—W. M. McCall, manager 
of the W. L. Hulett Lumber Co., has _ recently 
completed the construction of a large lumber shed; 
is expanding business. 


CALIFORNIA. Downey—The Skidmore & 
Bowers Lumber Co. has engaged in wholesale and 


retail lumber and building material business at 
14 E. Firestone. 

Los Angeles—The Coos Bay Lumber Co. has 
opened a Los Angeles office in the Petroleum 


Securities Bldg., Jack Thomas in charge. 
Oakland—M. M. McCune has started a 
lumber business at 6225 E. 14th St. 
San Francisco—The Shaw-Bertram Lumber Co., 
of Klamath Falls, Ore., has established a branch 


retail 


office at 1 Montgomery St. with C. R. Wisdon 
in charge. 
Vidal—Vidal Lumber Co. has opened a yard 


with Cloyd Marshall in charge. 
ILLINOIS. Chicago—Charles C. Hubbard Lum 


ber Co. will commence business Jan, 1 at 400 
W. Madison St. 
MICHIGAN, Grand Rapids—C. H. Worcester 


Co. will open local office at 2043 Francis St., b%.; 
headquarters in Chicago. 


OHIO. Lima—C. H. Worcester Co., of Chicago, 
opening local branch. 
OREGON. Portland—Nordby Lumber Co. open 


ing at 286 E. 69th St., North, under management 
of Jesse Applegate. 


TEXAS. Beaumont—W. H. Brooks announces 
the opening of a retail lumber yard at 602 Syca- 
more St. 


New Mills and Equipment 


ARKANSAS. Gurdon—Tom Clark and Hugh 
Ross, of Arkadelphia, are reported to have esta» 
lished a sawmill at this point. 

McCaskill—The McCaskill sawmill, which was 
destroyed by fire in the summer, has been rebuilt 
and will soon be ready for operation, according 


to H. B. Eley, who has the mill in charge. 
ILLINOIS. Metropolis—The E. C. Artman Lum 
ber Co., whose mill was burned last August, has 


rebuilt and the new mill will be in operation by 
the first of the year. 

OREGON. Brownsville—Patka Lumber Co. will 
erect a mill on Courtney Creek eight miles above 
here. 


TEXAS. Bastrop—The Edwards Bros. Lumber 
Co. will establish a sawmill east of here with 
all new equipment. 

WASHINGTON. Aberdeen—The Schafer Bros 


Timber Co., sawmill, will erect a mill on the 
Elliott Waterway. 
WISCONSIN. Juneau—A new basket factory 


has been started here by F. Conant, to begin oper- 
ation about Jan. 15. Machinery has been moved 
to the plant from Green Bay, where Mr. Conant 
was engaged in a similar business. 




































































































































How to Figure Costs for Advertising 
In Classified Department 1 | 





Fer GRO WOE... cccccscscccccscces 30 cents a line 
For two consecutive weeks...... 55 cents a line 
For three consecutive weeks..... 75 cents a line | 
For four consecutive weeks...... 90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 


For twenty-six consecutive weeks. .$5.40 a line 
For fifty-two consecutive weeks...$10.80 a line 





Seven words of ordinary length make 
line. 

Count in 

two 


the signature. Heading 


lines. 


counts as 


except the heading is 


space figured at line 
One inch space advertisement is 
fourteen lines 
order 
ge for of paper 
advertisement. Copy must 
office not later than Wednes- 
ning in order to secure inser- 
partment. All adver- 
will be placed 
to Classify. 


Reniitt the 
No extra 
containing 


this 


ances to accompany 


char 


al coples 


day mor 
regular dé 
eived later 


Too Late 


isements ret 


eading 












THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Sel- 
ler. Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operations. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN 
Greatest Lumber Newspaper on Earth. 
Address 431 South Dearborn Street, 
Chicago, Illinois, 


WANTED 


Salesmen 


FOUR WHOLESALE LUMBER SALESMEN 


itories, New York, New 
egitimate yards—complete 
irdwoods—commission only. 
American Lumberman., 

















~oliciting exclusi terr 








Employees 








i a OL OL alla POL OAL hl ll al ah 
OFFICE MANAGER 

Wholesale firm specializing in timbers and piling, 

1) and southern, desires services of 

ipa é who can handle office management, 

or I nee and assist with sales. Knowledge 

f < and production would be valuable but 
not 1 y Protestant preferred. 

Address “R. 37,” care American Lumberman. 





MANAGER WANTED FOR SMALL MISSOURI 
TOWN 


Or h is familiar with hardware, preferably 
me who could invest $2,000.00 or more. 
Add ‘R. 31 care American Lumberman., 





WANTS SUPPLIED 


Large number of wants supplied each week through 


the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago. 





AMERICAN LUMBERMAN 














January 2, 


1932 











WANTED 











WANTED 











Employment 


SUCCESSFUL EXECUTIVE, MIDDLE AGE 


25 years’ experience in mills and wholesale offices. 





Have successfully held positions as Pres. and V. 
Pres., Sec’y and Treas., Auditor, Gen’l Mgr. and 
Sales Manager Competent to handle executive 


position at mill, pine preferred; know the markets. 
Would like to take complete charge of a wholesale 
business, Southern city preferred. Will go any- 
where if position warrants. I would make an ex- 
ceptionally valuable asset to continue a business 


for an owner who wishes to retire. Past record 
will stand strictest investigation. 
Address “‘P. 29,” care American Lumberman. 





POSITION IN COLORADO OR NEW MEXICO 


Thoroughly experienced retail lumber yard man- 
ager now employed would like to make a per- 
manent connection. Can estimate ordinary build- 
ings from excavation to completion, both labor 
and materials. Make plans and details, long ex- 
perience in mill-work business. Would like posi- 
tion as yard manager or salesman on road in 
Colorado, New Mexico territory representing a re- 
liable lumber, mill-work and building material 
supply company. 
Address “G. 109,” care American Lumberman. 


POSITION OF ANY KIND WANTED 
By an experienced lumberman having served six 
years with the Dierks Lumber & Coal Co. as 
stenographer and bookkeeper in both their whole- 





sale and retail departments. Organized and oper- 
ated a wholesale and commission lumber business 
in Nebraska for five years. Will go anywhere. 


Capable of managing a yard 
ried man with family; 
Address P., 


or will travel, 
age 31. 
BOX 32, 


Mar- 


Lincoln, Nebr. 





WANTED POSITION AS MANAGER 


Of good yard’ in city of four to fifteen thousand 
population, by middle aged retailer of broad ex- 
perience. West or Southwest preferred. Good sales- 
man; expert on collections and a result getter. 
Clean record and best of references. Want connec- 


tion if possible where interest can be acquired 
after ability is proven. 
Address “‘R. 28,"" care American Lumberman. 





WANTS SUPPLIED 


Large number of wants supplied each 


week through the classified section. 
We do it for others, why not for you? 
AMPERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago. 





Employment 


YOUNG MAN WITH 7 YEARS’ 


Lumber and building material, 

ping, sales, etc. Any location. 

Reference. 

J. A. PRUET, 319 Antwerp Ave., Birmingham, Ala, 
E 


EXPERIENCED LUMBERMAN OR SALESMAN) 


Have successfully managed retail yards; have been 
city salesman; experienced in estimating and meas- 
uring jobs for millwork, collecting. 29 years old, 
married, excellent reference. Want position as 
city salesman and collector in large city or man- 
agership in town of 5,000 population or more. 





EXPERIENCE 


bookkeeping, 
Reasonable salary, 














Address “R. 38,’’ care American Lumberman 
HARDWOOD INSPECTOR : 
Wants to buy and inspect on commission. Knows 

the mills. 
BOX 62, Elgin, Tenn. 
& e 

Lumber and Dimension | 
j 
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ESTABLISHED WHOLESALE COMPANY 


Now handling hardwoods desires connections with 

mills manufacturing western pine and spruce shop.) 

Northwest territory. * 
Address “R. 26,’ care American Lumberman. 





WANTED MAPLE TIE SIDES 


Can use 5 cars shipment at once. q 
SHAWANO COUNTY LUMBER CO., Shawano, Wis.§ 





YOUR AD HERE WILL SELL ANY ITEM 
HAVE YOU SOMETHING TO SELL? 





Business Opportunities 


THE FEDERAL GOVERNMENT IS 
Constantly receiving bids on large quantities of 
lumber of all kinds, for miscellaneous deliveries. 
Former yard manager wants to hear from lumber 








and millwork concerns desiring representation in? 
Washington. State your proposition in full when} 
answering. 

Address “R. 29,” care American Lumberman. 





SAW MILL, SUPERINTENDENT 


Wants position; 8 years’ experience from the stump 
to car. Hardwood and soft in the mountains and 
swamp; 10 years filing band and circular saws; 
6 years sawyer shot gun feed. Understand how to 


increase production and reduce cost. Good refer- 
ence. 
Address “R. 14,” care American Lumberman. 





MARRIED MAN, 39 


Combination executive, sales manager, 
clerical. Can do almost anything. Experienced 
mill, wholesale, retail; southern pine, coast prod- 
ucts, hardwoods. Life time in lumber industry. 
Will fit into any organization. Record of achieve- 
ment, excellent references, worker and producer. 
Address “‘R. 2,” care American Lumberman. 


salesman, 





ACCOUNTANT-BOOKKEEPER 
Thoroughly experienced with manufacturing and 
wholesale accounts tax and cost statements. Avail- 
able January 1. 

care American Lumberman. 


Address “R, 
DETAILER BILLER-ESTIMATOR 


Special and stock millwork, also store fixtures. 
Can lay out work and superintend mill. Highest 
references. Age 37. 

Address “M. 18,”" care American Lumberman. 


5,” 





WILL BUY INTEREST 
In Novelty furniture factory. Exp. sales and finish) 
executive. Within 300 miles of Chicago. 
Address “R,. 39,” care American Lumberman. 





CLASSIFIED ADS PRODUCE RESULTS 


That's why people who want something 
or have anything to sell use the clear- 3 

















SUPERINTENDENT OR GENERAL FOREMAN 


Planing mill, special and stock millwork, also store 
fixtures, detailer, biller. Can draw up plans and 
spec’s. for residences, etc. Age 37, ref. 

Address “M,. 19,” care American Lumberman. 





SALESMAN DESIRES POSITION 


Years of experience in selling white pine and 
hardwood. 





Address “R. 30,” care American Lumberman, 
FACTORY SUPERINTENDENT AVAILABLE 
First to successfully operate a piece work system 
in large mill, manufacturing stock items and odd 
millwork. Capable executive, years of experience. 
My piece work system is a proven money maker. 
Address “‘R. 12,’’ care American Lumberman. 
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ing house section. Advertise in the FO 
CLASSIFIED ADVERTISING Depart- jin town 
ment to get it or sell it. Read the mlos Ang 
Classified advertisements every week. ' a 
& 4 n\ 
» Addres 
WANTED—LEASE SMALL PLANING MILL § FOR S 
Prefer with yard cooperation for millwork. Westy. ; : 
Address “R. 17,” care American Lumberman. [29 miles 
Mt. Nat! 
Addre: 
. pesca 
Retail Lumber Yards “coon 
In a fime 
aa Tat“ aw tes 
WANTED TO BUY RETAIL LUMBER YARD — e, Ww 
One yard town. Good schools. Wisconsin pre- Addres 
ferred. 
Address “R. 16,"’ care American Lumberman. 
WANTED TO BUY FOR CASH 
. aaa ata 
Retail lumber business, central or northern Illinois 
Address “R. 24,” care American Lumberman. RI 
Also 30s 
WANTED RETAIL LUMBER YARD weights. 
Give full details. Wisconsin preferred. ROBINS 
Address “R. 35," care American Lumberman. 
° By N. (¢ 
d Hand Mach Pron. 
econ an achinery | fracisn, 
WANTED SECOND HAND STEEL LOG DERRICK) vancing 
Sixty foot boom, two stiff legs. Price must be low. and 50 | 
Address INDIANA VENEER AND LUMBER, emg 
COMPANY, Indianapolis, Ind. © pi 
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salary,= FOR SALE CLEAR ASH SQUARES 
——"" Car each 3x3x18 inches, %3x3x19 inches. 
ae TEXAS ASH COMPANY, Houston, Texas 
mare: OUR SPECIALTY IS DIMENSION 
a > Mail us your specifications and inquiries for imme- 
irs old diate or later shipment, any thickness, width or 
tion a length Oo. E. KARSTE LUMBER CO., Sheboy- 
r man- 1 gan, Wis. 
re. 
rman. | RED CEDAR FENCE POSTS AND LUMBER 
f We are specializing in the manufacture and sale of 
§ aromatic Tennessee red cedar and can ship the fol- 
Knows lowing items in either straight or mixed car lots: 
'@ Squares, taper sawn, round and hewn posts; also 
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red cedar lumber. 
SMYRNA LUMBER COMPANY, Smyrna, Tenn. 





FOR SALE 30,000 8/4 No. 1 & BTR. HARD MAPLE 


10,000 8/4 No. 1 & Btr. basswood. 

13,000 8/4 log run soft elm. 

12,000 9/4 by 6 inch wide white ash, dry lumber. 
BOGUN BROS., Owosso, Mich. 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Classified Advertising 

department when you want to sell 

something in the lumber industry. 
AMERICAN LUMBERMAN, 


431 S. Dearborn St., Chicago, III. 





FOR SALE SOFT MAPLE CORD WOOD 


And pulp wood, soft maple lumber and logs; 
ilso cottonwood logs. Rough crating lumber cut 
to order 

LA MARSH TIMBER CO., R. 3, Peoria, Ill. 





SHORTLEAF YELLOW PINE FRAMING 


Our specialty. Correctly Manufactured. Send us 
our inquiries 
SMITH LUMBER CO., Red Bay, Ala. 





Business Opportunities 


WANTED—HIGH CLASS LUMBER OPERATOR 
To take stock in new lumber company 
organized; large blocks of stock to 
nen carry good positions. 
Address “‘R. 32,” care 





now being 
experienced 


Lumberman. 


Retail Lumber Yards 
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FOR SALE—RETAIL LUMBER YARD 


In town on busy boulevard about widway between 
Residential and in- 
Carry hardware, paint and roof- 
ing. Investment $12,000 to $15,000. 

Address “R, 33,’ care American Lumberman. 





FOR SALE OR INTEREST IN LUMBER YARD 
30 miles from Asheville, N. C. Close to Smokey 
Mt. National Park. Good propositions. 

Address “P. 17," care American Lumberman. 





GOOD LBR. AND BLDG. MATERIAL BUSINESS 


In a fine location in the South, 
of water. No real estate. 
mate, winter and summer. 

Address “R, 27," care American Lumberman. 


g Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 


Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
Weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa 


CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Time and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inehes from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 


near a large body 
Priced low. Ideal cli- 











“white paper, is 4x7 inches and is bound in cloth, 


Price, delivered, $4. 
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FOR SALE | 





Second Hand Machinery 





FOR SALE SAWMILL COMPLETE 


Machinery and Equipment for a complete two-band, 


gang-and-resaw sawmill. Available either as a 
two-band mill, or as two single band mills, with 
or without gang or slab resaw. 

Consists of: 

LONG SIDE 
One 8’ Allis Chalmers band for 14” saws, with 
Hoffman roller bearings, R. H., 8-block Reliance 
carriage with 2-block trailer, 12” shotgun feed to 
cut 40 feet, Prescott steam set works. 

SHORT SIDE 
One 8’ Allis Chalmers band for 14” saws, with 
Hoffman roller bearings, lL. 3-block Reliance 
carriage with 10” shotgun feed to cut 24 feet, 
Prescott steam set works. 
1 No, 10 Wickes gang. 
2 Allis Chalmers heavy duty edgers 
1 6’ Allis Chalmers slab resaw. 
1 Allis Chalmers edger for resaw. 
2 overhead trimmers to trim 20 feet. 
Complete with live rolls and all necessary trans- 
mission to make a complete mill, including im- 


portant belts. 
Driven by two 
20’ flywheels. 


26x48 Hardie Tynes Corliss engines 


All good heavy machinery, in good condition 
KILNS 
Equipment for 10 dry kilns 20’x82’. National kilns 


converted into Forest Products Laboratory Type of 
Internal*Fan Circulating Kilns, with Foxboro tem- 
perature and humidity control. Each kiln equipped 


with twelve 36” fans, on 2 shafts, on ball bearings, 
driven by one 15 H.P. motor, 440 volt, complete 
with all necessary pipe, vents, metal work for air 
controls, ete. 
MISCELLANEOUS 

One 375 k. v. a. 2300 volt, 60 cycle, 3-phase, Gen- 
eral Electric generator, direct connected to 20x30 
Harrisburg Automatic Corliss Valve engine, com- 
plete with exciter and combination generator and 
exciter panel. 

Rail, locomotives, cars, and various items of mis- 
cellaneous sawmill and logging equipment avail- 
able for immediate shipment. 


Inquire of General Superintendent 


KAUL LUMBER COMPANY, Ala. 


Tuscaloosa, 





2 COMPLETE GRAND RAPIDS VAPOR KILNS 


All pipe and headers, dampers, rail and supports, 
pedestals, Foxboro recording wet and dry hygrom- 
eters. Close-out price 


ILLINOIS REFRIGERATOR COMPANY, 





Locomotives and Cars 


BALDWIN LOCOMOTIVE 
75 Ton Consolidated type. For particulars write 
THE VIRGINIA & RAINY LAKE CO., Virginia, 
Minn. 








FOR SALE 


One (1) 28-ton Lima Shay geared locomotive, re- 
built TOMAHAWK STEEL & IRON WORKS, 
Tomahawk, Wis. 


MIKADO TYPE 2-8-2 LOCOMOTIVE 


72 ton Baldwin, Walschaert valve gear, 38” wheel 
centers, 180 libs. steam, equipped for alemiting. 
BIRMINGHAM RAIL & LOCOMOTIVE COM- 
PANY, Box 391, Birmingham, Ala. 








Trucks and Tractors 


TRUCK MANUFACTURING COMPANY 


Will exchange heavy-duty trailers and trucks for 





lumber. When writing state types of lumber you 
can furnish. 
Address “P. 37," care American Lumberman, 


431 S. Dearborn St., Chicago, IIl. 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 








Logging Ry. Equipment 


2 CLYDE RAPID LOG LOADERS 


With quarter swing booms. One horizontal 
water tank 6x2] feet. Also switch-points, 
and switches. 
McLEAN HARDWOOD LUMBER Co., 
Memphis, Tenn. 





sieel 
frogs 





A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 





Miscellaneous 


HUSTLERS CLEAR $20 PER DAY USING 








My Gang Edger, edges straight, lightest running 
$110 up. Simonds saws Best in planers, 1,000 in 
use from Fla to Me. J. H. MINER, Meridian, 
Miss. 





FOR SALE—WOOD AND WIRE FENCING 
Portable corn cribs, silos, and snow fence. Deliv- 
ered prices gladly quoted. 

STANDARD FENCE CoO., Lufkin. Texas. 





The Lumberman’s Actuary 


By JOHN W. BARRY 


The new eighth revised } 
edition has 504 pages. 

It shows at a glance 
the value of any num- 4 
ber of feet at any ‘ 
price between $6 and 
$150 per thousand feet. 
Thus: at $6, $6.25, 
$6.75, $7 and so on to 

$100; at $191, $102 and o| by 
so on to $125; and at 
$125, $130 and $135 
and so on to $150. 





TTP erry errs a Tere ee 








It also shows the total 

feetage in any num- ‘ 
ber of pieces from 1 to 
2,000; for all thick- ‘ 
nesses, aS 1 inch, 1%, 

1%, 2, and up to 12 

inches, and for any 

width from 2 to 24 - 
inches. 


It contains tables for figuring the cost of 
any quantity of lath or shingles at $4 to 
$15.75 a thousand. It is used for figuring 
moldings, lumber bills, car freights, car in- 
voices, yard inventories, odd sizes, wages etc. 
The Actuary does a man’s work and does it 
accurately. 


One feature of the book is the specially de- 
vised, linen faced cut-in index which brings 
all sizes and prices under the eye at a glance. 
All lengths on the one page. 


In addition the Lumberman’s Actuary has a 
table of measurements of wall board in 32- 
and 48-inch-widths, a table showing the square 
feet in the ceiling and four walls of rooms 
of various sizes and tables estimating the 
quantities of various items of lumber, shin- 
gles etc. required for the covering of given 
surfaces, a table of area of openings, weights 
of lumber etc. 


Useful tables of nails, kinds and quantities 
required for various work, and a number of 
other tables of information which the retail 
a or builder often require are in- 
cluded. 


The Actuary when closed is 4% inches x 84 
inches x 1 inch, a handy pocket size. 


Price, Eighth Revised Edition, bound in Leather 
postpaid, $10 


Illustrations of sample pages for the asking 
431 So. Dearborn St. 
CHICAGO, ILL. 
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=LIMA™S 
= SHAY GEARED = 
LOCOMOTIVES = 





PACIFIC COAST TYPE SHAY Locomotives 


PaciFic COAST TYPE SHAY Locomotives 

are equipped with three cylinder engines geared 
by a flexible drive to each pair of wheels. Every 
wheel is therefore a driver. Pulling power is 
greater than for any other locomotive of equal 
weight. 


Because of this great power, Pacific Coast Type 
Shay Locomotives will haul heavy loads at higher 
speeds, thus keeping production up and transpor- 
tation costs low. 


Consider no locomotive for your hauling until you 
have further familiarized yourself with Shay 


power ...and its advantages. Write for data. 


LIMA LOCOMOTIVE WORKS 


Incorporated 
Lima, Ohio 60 East 42nd St., New York, N. Y. 
West Coast Representative Southern Representative 
Hofius Steel & Equipment Co., Woodward Wight & Co., Ltd., 
First Avenue South at Hudson, Howard Ave. at Constance St., 
Seattle, Washington New Orleans, Louisiana 











The 


SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 
a tremendous difference in the 
cut of the mill. 


It's worth investigating. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 


——, 














Loggi 4 
SSINE Raiph c. Bryant 
Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? A \ouding” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 

etc. Cloth, $4.50, postpaid. 


American Lumberman “* te ™ 
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Bele STAMPS © 
BRASS & (79 fea TRADE 


. ALUMINUM (Bg rat rares 
Write Sor J j 


W.W.WILCOX MFG. CO. | 
564- 572 WRandol, ahSt. P 
CHICAGO —=z 


























WAS- ous a eae saving time. 
7-29-28 | 


3-Wheel Log Wagons Reduce 
Hauling Costs 10% Spit | 


THOUSANDS OF THEM IN USE TODAY 
by some of the largest operators in the country—verify this state- 
. ment. Built on a scientific principle, they require less power to 
[ iMDSf sta 4 pull a given weight over an uneven road than the ordinary wagon 
? » x and thereby save you money by increasing your facilities and 


It’s all in the 8-Wheel construction 








Sel f-Loadi ng and money 


illustrated herewith are indispens- 

Our able in any logging camp. For handi- 
ness, practical operation and a time 

saver, a trial easily 
. proves their worth. We should like 
Skidders to tell you more about them. Further 


particulars yours for the asking. 

















' Sole Manufacturer 





LINDSEY WAGON CO. 3 


LAUREL, 


MISSISSIPPT ALG EPL. ay 
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Birch : KS -b Meadow River Lbr, Co. .abde 
Gum . oof Mitchell Bros., Inc.. asp ba} 
Maple ; --@ == Moratz, Paul O........... 
Oak . sa 


Northwestern Cooperage & 
Lumber Co., ) 





Oak Flooring Manufactur- 


Bradley Lumber Co. of Ark.e ers Association of the U. 


Brown Dimension Co...... d  SPvrrrrrrrrr rr rri rT rye 
Caddo River Lumber Co e Seidel Lumber Co., Julius.abd 
Che . 3C : . . : 
a. River Boom & , Southern Oak Flooring In- 
Lumber Co, ....-.-..- _ NEO: 5 hace cauewavener ee e 
Cobbs & Mitchell, Inc......d es 4 
rremont Lumber Co.... 
Goamer Ce, Beresicsiones bd 


TOG BOG cstncvasssasevcs d 


Fordyce-Crossett Sales Co..e 


Hettler Lumber Co., H. H.de Webster Lumber Co., H. E.. 


Holt Hardwood Co....... bde Wisconsin Land & Lbr. Co. 

Kerry & Hanson Flooring = = °**""* ele baal bt ohh oe abd 
Co aeleie ? a .ad Worcester Co., Cc. H....abdde 

PACKAGE TRIM, ETC. 

Holt Lumber Co sak welll White River Lbr, Co 

Huntting Merritt Lumber Willson Bros. Lbr. Co.......8 
isn BO cnvees a ealeeacneae Wisconsin Land & L>br. Co.4 

Mumby Lbr. & Shingle Co..b’ 

Northwestern Cooperage & CEDAR POSTS AND POLES 
Lmmber Ce., TRE... i 

Polson Lbr. & Shingle Co..b Connor Co., R. 


Hettler Lbr. Co., H. H. 
Holt Lumber Co, 

Long-Bell Lbr. Sales Corp. 
McCormick Lumber Co., C. RB 


Red Cedar Shingle Bureau.b 
St. Paul & Tacoma Lbr. Co.b 
Starks Stained Shingles, Inec.b 


Stoltze Manufacturing Co. 
Ltd b Northwestern Cooperage & 


Lbr. Co., The 


Sullivan Lumber Co....... b 

3 rs -Flavelle 7 we t . » — _— 
saaeMen-Finvelle, 1.40 ’ YELLOW PINE POSTS 

Weatherbest Stained Shin- AND POLES (Creosoted) 
ee GA. ccstensacwaseevce b 

Wendling-Nathan Co. ...... c Ayer & Lord Tie Co. 
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Directory of Products Advertised in the American Lumberman 


For page number, refer to Advertisers’ Alphabetical Index. If the page number does 


not appear in the Index, the display advertisement will be found in some previous issue. 


BUILDERS’ SPECIALTIES, ETC. 


ALUMINUM 
PAINTED LUMBER 


Stover Manufacturing Co. 


BATHROOM CABINETS 
Henkel “‘Edge-Lite’”’ Corp. 
PAPER 
The 


BUILDING 
Sisalkraft Co., 


CEDAR CLOSET LINING 
Bradley Ark. 


Lbr. Co. of 
Brown & Co., Geo. C. 
Worcester Co., C. H. 
FENCE AND FENCE POSTS 
American Steel & Wire Co. 
Keystone Steel & Wire Co. 


FINISHED FLOORING 
Moratz, Paul O, 


GARAGE DOORS 
Crawford Door Company 
Paine Lumber Company 


Robinson Mfg. Co. 


AXES AND 
TOOLS 


American 


LOGGING 


Logging Tool Co. 


Warren Axe & Tool Co, 

BABBITT METAL 

National Bearing Metals 
Corp. 

BELTS AND ACCESSORIES 

Goodyear Tire & Rubber Co., 
The 

BLOWERS, FANS, DUST 

COLLECTING SYSTEMS 
Allington & Curtis Mfg. Co., 
The 

Cyclone Blow Pipe Co 


CONVEYING 
Allis-Chalmers 


Clark 


MACHINERY 
Mfg. Co. 
Brothers Co 
CONVEYORS—Gravity 


Standard Conveyor Co 


CUTTER HEADS 


3olinders Co., Ine 
Shimer & Sons, S. J 
DRY KILNS AND 

ACCESSORIES 
Dry Kiln Door 
Moore Dry Kiln Co. 
National Dry 


Carrier Co 
Kiln Co 
DRY KILN CONTROL 
INSTRUMENTS 

Moore Dry 
National 


Kiln Co 


Dry Kiln Co 


MISCELLANEOUS SUPPLIES 


ACCOUNTANTS 

Nelson & Co., Gilbert 
Scovell, Wellington & Co. 
AERIAL FOREST SURVEYS 


Lacey & Co., James D. 


APPRAISERS AND TIMBER 
ESTIMATORS 

Lacey & Co., James D. 
James W. 

Spain & Co., H. M 


Sewall, 


ASSOCIATIONS 

National 
turers’ 

Oak Flooring Manufacturers’ 
Association of the U. S. 


Lumber Manufac- 
Association 





GATES—Steel 


American Steel & Wire Co. 
Keystone Steel & Wire Co. 


GLASS 

Adamston Flat Glass Co. 
Libbey-Owens-Ford Glass Co. 
Pittsburgh Plate Glass Co. 
HARDWARE—Builders’ 
Frantz Mfg. Co. 


INSULATING BOARD 

Armstrong Cork & Insulation 
Co. 

Insulite Co., The 


Johns-Manville 


Stewart Inso Board Corp. 
Truscon Steel Company 

United States Gypsum Co 
Wood Conversion Company 


INSULATION LATH 
Armstrong Cork & 
Co, 


Insulation 


Stewart Inso Board Corp. 
Truscon Steel Company 
United States Gypsum Co. 
LADDERS 

Babcock Co., W. W. 
METAL LATH 


Truscon Steel 
United States 


Company 
Gypsum Co 


NAILS 
American Steel & Wire Co. 


OIL BURNERS 
Wayne Oil Burner Corp., The 


OVERHEAD GARAGE 
DOORS 
Crawford Door Company 


Frantz Mfg. Co. 


Paine Lumber Co., Ltd. 


PLASTER BOARD 
United States Gypsum Co. 


PLYWOOD AND VENEERS 


Plywood Corp. 
Collins Lbr. Co., John D. 
Northwestern Cooperage & 
Lbr. Co., The 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Robinson Mfg. Co. 
Sullivan Lumber Co, 
Washington Veneer Co. 


American 


POSTS—Steel 

American Steel & Wire Co._ 
Keystone Steel & Wire Co, 
PUTTY, for Wood, Steel 
Sash, Calking 


Parker & Sons Co., Ira 


ROOFING, SHINGLES, 
WAINSCOTING—Asbestos 
Johns-Manville 


SASH CORD 


Samson Cordage Works 


MACHINERY AND EQUIPMENT 


ELECTRIC MOTORS AND 
GENERATORS 


Allis-Chalmers Mfg. Co. 
ELECTRICAL WIRE AND 
CABLE 

American Steel & Wire Co 
ENGINES 

Allis-Chalmers Mfg. Co, 
Electric Wheel Co. 
Enterprise Company 


FIRE FIGHTING 
EQUIPMENT 


Solvay Sales Corporation 


FIRE EXTINGUISHING 
CHEMICALS 
Solvay Sales Corporation 


GLASS GRINDING 


MACHINERY 
Lange Machine Works, 


Henry G. 


GRADE MARKERS AND 
TRADE MARKERS 
Meyer & Wenthe 

Wilcox Mfg. Co., W. W. 


INJECTORS, VALVES, 
STEAM PUMPS, PIPING 
Soule Steam Feed Works 
LOAD BINDERS 


American Logging Tool Co 
LOCOMOTIVES, 
RAILS, ETC, 

3aldwin 
Lima 


CARS, 


Wks 
Ine. 


Locomotive 
W orks, 


Loco, 


BUSINESS 
SURVEYS 
Successful Farming 
CREOSOTE OILS, 
CREOSOTING, WOOD 
PRESERVATIVES, 


LUMBER PRESERVATIVES 


Ayer & Lord Tie Co 
FINANCIAL 


American Credit Indemnity 


Co. of New York 
Associated Leaders of Lum- 
ber & Fuel Dealers of 


America 
Builders Commercial 
Lumbermen’'s Credit 
tion 


Agency 
Associa- 


LOGGING EQUIPMENT 
Allis-Chalmers Mfg. Co. 
American Logging Tool Co. 
Caterpillar Tractor Co. 
Cleveland Tractor Co., 
Electric Wheel Co 


The 


Lindsey Wagon Co. 
Warren Axe & Tool Co. 
LOG HAMMERS 


Meyer & Wenthe 
Wilcox Mfg. Co., W. W 
LUMBER BUGGIES 
Electric Wheel Co. 


LUMBER CARRIERS 

Ross Carrier Co. 

LUMBER LIFTS 

Moore Dry Kiln Co. 

National Dry Kiln Co 

LUMBER TRUCKS 

Electric Wheel Co. 

MECHANICAL RUBBER 

GOODS, HOSE, PACKING, 

ETC, 

Goodyear Tire & Rubber Co., 
The 

MOTOR TRUCKS, 

TRAILERS, TIRES AND 

ACCESSORIES 

Electric Wheel Co. 

Ford Motor Co. 

General Motors Truck Co. 


Goodyear Tire & Rubber Co., 


The 


Pittsburgh Taximeter Co. 


FOREIGN BROKERS 


Richard Shipping Corp. 


HOTELS 
Jenson 


Davenport Hotel Co. 


INSURANCE 


Lbr. Mutuals 

Lumbermen'’s Mutual Cas- 
ualty Co. 
tankin-Benedict Underwrit- 
ing Co. 


Associated 


LUMBER PRESERVATIVES 


Curtin-Howe Corporation 


DuPont de Nemours Co., Inc., 


PORTABLE 
SAW RIGS 
Crescent Mach. Co., The 
Paxson The 


VARIETY 


Company, 


RULES—Board and Log 


Lufkin Rule Co. 


SAWMILL MACHINERY 
Bands, Circulars, Gangs, etc. 
Lath and Shingle Machinery 


Allis-Chalmers Mfg. Co. 

American Saw Mill Machin- 
ery Co. 

Bolinders Co., Inc. 

Clark Brothers Co, 

Crescent Mach. Co., 

Enterprise Company, 


The 
The 


SAWMILLS—Portable 


American Saw Mill Machin- 
ery Co. 
Enterprise Company, The 
SAWS, KNIVES, 
Atkins & Co., Ince., 
Hoe & Co., Inc., R. 
Simonds Saw & Steel Co. 

Taylor, Stiles & Co. 
Warren Axe & Tool Co. 


TOOLS 
E. C. 


STEAM FEEDS 


Allis-Chalmers Mfg. Co. 
Clark Brothers Co. 
Soule Steam Feed Works 


STOKERS 


Allington 
The 


& Curtis Mfg. Co., 


SOUND-DEADENING 
MATERIAL 

Insulte Co., The 

Stewart Inso Board Corp. 
Wood Conversion Company 


STAINED SHINGLES 

Huntting Merritt Lumber Co., 
Ltd. 

Starks Stained Shingles 

Weatherbest Stained Shingle 
Co. 

STEEL SASH, 

COAL CHUTES 

Truscon Steel 

Vento Steel 


Company 
Sash Co. 


WALL BOARD 


Insulite The 
Johns-Manville 
Stewart Inso Board 
Wood Conversion Co, 


= 


Corp. 


WooD FILLER 
Parker & Sons Co., Ira 


TAXIMETERS, RECORDERS 


Pittsburgh Taximeter Co. 


TRACTORS 


Caterpillar 
Cleveland 


Tractor Co. 
Tractor Co. 
TREE FELLING 
AND BUCKING 
EQUIPMENT 


Reed-Prentice Corporation 


VENEER DRYING 
MACHINERY 
Kiln Co, 


Moore Dry 


WAGONS—Log 

Electric Wheel Co. 

Lindsey Wagon Co. 
WAGONS—Lumber 

Electric Wheel Co. 

Lindsey Wagon Co, 
WELDING WIRE 

American Steel & Wire Co. 
WIRE ROPE—WIRE ROPE 
FITTINGS AND SLINGS 


American Steel & Wire Co. 
Leschen & Sons Rope Co., A. 
Williamsport Wire Rope Co. 


WOODWORKING 


MACHINERY 
American Saw Mill Machin- 
ery Co. 


Atlas Manufacturing Co. 
Crescent Mach. Co., The 
Paxson Company, The 


AND SERVICES 


OFFICE BUILDINGS 
Metropolitan Building Co. 
OFFICE SUPPLIES 


Buck & Co., 
Fisher, S. E. 


Frank R. 


RUBBER STAMPS 
STENCILS 

Meyer & Wenthe 
Wilcox Mfg. Co., W. W. 


SAP STAIN 
PREVENTATIVE 


DuPont de Nemours Co., Inc., 
a 


TIMBER LANDS 
Lacey & Co., James D. 


CREOSOTED PRODUCTS— 


Blocks, Timber, Poles, Cross 
Arms, Ties, Piling, Lumber, 
Ete. 

Ayer & Lord Tie Co. 
Booth-Kelly Lumber Co 
Long-Bell Lumber Sales Corp. 
McCormick Lumber Co., C. R. 


TREATED PRODUCTS— 


Railroad Ties, Poles, Piling, 
Timber Products, Lumber, 
Fence Posts 

Ayer & Lord Tie Co, 
Long-Bell Lbr. Sales Corp. 


TRADING CHECKS 


Meyer & Wenthe 
Wilcox Mfg. Co., W. W. 
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Announcing 
the “WOLF” 


Gas Engine Driven Saw 


A portable self-contained unit espe- 
cially designed to meet the require- 
ments of mechanical timber cutting. 














Companion to over 500 electric and 
air driven "WOLF" Saws now serving 
the railroad, mining, marine, general 
construction and other fields. Saw 
frame, chain and drive units inter- 
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changeable with elec- 








tric and air driven 
machines. 


Construction of frame 
readily provides for 
felling and _ bucking 
service. 


Capacity 16” and 24”, 
weight complete 70 
and 73 pounds respec- 














Engine of latest aircraft practice in de- 
sign and materials, two cylinder, hori- 
zontal opposed, four cycle, air cooled 
type, developing eight horsepower at 
3600 R.P.M., weight 45 pounds. 
Inquiries solicited on engine separately 
for portable units where weight is im- 
portant factor. 











Send for descriptive circulars on saw 








tively. and engine. 
REED-PRENTICE CORPORATION, Worcester, Mass. 
Branch Offices: 41 Broad St. 6-246 General Motors Bldg. 
NEW YORK DETROIT 

FTER two years of comparatively dull times in the industry, 
Ar e Your A present indications, based upon constantly increasing de- 
° mands for lumber from all parts of the country, are that a large 
L Oss ing number of logging locomotives will soon be recalled into active 
Zz ocomo ti ves work. Many of these loggers are in need of extensive repairs. 


Ready? 


THE BALDWIN LOCOMOTIVE WORKS, Philadelphia 


To avoid delays in fabricating and delivering all needed parts, 
we advise ordering early. At your request, we will direct our 
nearest representative to help you in listing everything needed. 

















BOSTON CLEVELAND CHICAGO 
SPRINGFIELD SYRACUSE KANSAS CITY 





Scovell, Wellington & Co. 


ACCOUNTANTS and AUDITORS 
MANAGEMENT ENGINEERS 


10 East 40TH StreET, New York City 





CATERPILLAR|| 


TRACT O Rif 
Caterpillar Tractor Co., Peoria, Illinois, U.S.A. 


CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 
Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans — 
Exhaust and Blow Piping 














PHILADELPHIA 
SAN FRANCISCO 





Complete Systems Designed, Manufactured 
and Installed ; Old Systems Remodeled. 


2544-2554 West 21st Street 



























(Pat ) Corner Rockwell Street CHICAGO, ILLINOIS 



































